Microsoft.MB-210.v2023-10-09.q314

Ooo0oo: MB-210

OoOooo: Microsoft Dynamics 365 Sales Functional Consultant
ood: Microsoft

OO0 00O OOd: 314

O0: v2023-10-09

# OO O: 1695

# OO OOO: 3140

https://www.krdump.com/Microsoft.MB-210.v2023-10-09.9g314.html

NEW QUESTION: 1

OO0 Dynamics 365 Sales OO0 OOOO. OOOO 1000 OO0 400 OO0O OO
0.
OO0oo0ooooooodoodoodoooooooooooooooooaoa
C10.

O00 OO0 OO0 OO0 oOoOoo ood.

O00 oo ooz

A.O00O0O0OO0OO0OO0 000040 00000 0000000000000 o0ooaa.
B.OOOO OO OO OOO OOO OOOO oOogn.
c.ObboooooooooooodonooooooOonn.

D. 0 000 OO0 OO0 OO0O0 OO oood.

Answer: C (LEAVE A REPLY)

0.
https://docs.microsoft.com/en-us/dynamics365/sales-enterprise/create-price-lists-price-list-items-
define-pricing-products

NEW QUESTION: 2

OO0 OO0 0o o0 Ooooo obooo ooa.

OO 0000 Ooooo ooo? 0oood OO0 OoO0oo 000 ooobo ooooooa.
OoobobooO oboobobodoOodonoobooboOod.onooobooood
OO0 0O00oobnooodoooboodoboa.

O0: 0000 oob010n0 ooo ooaaq.

Answer:


https://www.krdump.com/Microsoft.MB-210.v2023-10-09.q314.html
https://www.krdump.com/Microsoft.MB-210.v2023-10-09.q314.html

Sconario Option

Add & product Hom an oppotumy. st Presdiuct
[ in "l'i“"ﬂ".‘t'
Moes feccuen
1] r o - & |fmndag Posdach
e DAAGESN R bace bt e Froie
el Froadiacti
[ R E L
Al g procuct Thabgbednol el in he Hwerte :-:mu
PIOGUCT Catalog Gl Proeiiactl

Sohution

Frre Sabes fnusghts ok

Agvanced Saes insights only
Fres Saley Insights of Advanced Sales Imsights
Free Sales inssphits O Advanced Sabes imaghts

NEW QUESTION: 3
Alumnil OO OO OO OO0 OOOO0O OOaO.
U0 0o o0 ooodo Ooooo oaa? goood OO0 Ooooo Oooo Oooo Ooooo
OO.
O0: 0000 000100 000 oO4o.
Quantity  Discounttipe paraméter
10 jRegun Quantty

End Cuaantity
PeiCenlage

Bagun Quantsty
Bt O antaty
20 Ivercertace
Begin Quantity
42 |End Cuantity
Fercentage

Answer:

NEW QUESTION: 4
L1000 Dynamics 365 for Sales L1010 OO0 OOOOO0O.
00O OO0O0O LinkedIn Sales Navigator (OO OOO)O OOOO OO0O.



C10O0O: Dynamics 365 Al for Salesd 1O OOIOO.

O000 OO0 OO00oad?

A. O

B. OO

Answer: B (LEAVE A REPLY)

OO

o0
https://docs.microsoft.com/en-us/dynamics365/customer-engagement/linkedin/add-sales-

navigator-controlsforms

NEW QUESTION: 5

00O Dynamics 365 Sales 1O OO OO,

OO0 00000000 000000000000, o000 oo ooo ooooo oo
0.

o000 OOOO

OO0 oo

OO Oooda

OO0 OO00 ooaO.

OO0 000 0000 000?00000 000 000 000 000 0000000. O aO
OO0 000 0000000000000 O00000. 0000000000000 0O
OO0 000 0000000 oOo0Oo0.

O0: 0000 000100 000 OoOoad.

Options Information type Option
Sub-grid !
j Account name and phone number |
Timeline
Related opportunities Vi ——— .
Assistant
~ Notes and activities
Quick View form|

Answer:


https://www.krdump.com/Microsoft.MB-210.v2023-10-09.q314.html

Options Information type Option

Sub-grid

Account name and phone number Sub-grid

Timeline

Related opportunities QUickVidw fofeh|

Assistant

Notes and activities Assistant

Quick View formj

C10:
https://docs.microsoft.com/en-us/powerapps/maker/model-driven-apps/quick-view-control-
properties-legacy
https://docs.microsoft.com/en-us/powerapps/maker/model-driven-apps/set-up-timeline-control

NEW QUESTION: 6

O0: 0 000 000 00000 0000 000 00 O 0oodo. oooo o oooo od
OO0 000 0000000000000 O0000O0000.0000 0000 00000
OO0 0000 0o 0o odo oo oo oodo ood oooo oo o oodaao.

OO0 0o ood OO0 Ooo O o0ood. oooOoo 000 Oooo 0o OoOoo oooo O
ooo.

000 Dynamics 365 for Sales L1010 OO O OOOOOO.

OO OO0O0O Linkedln Sales Navigator O CO(O 0 OO O)O OOOO OO0O.

O0O0O: LinkedIn Sales Navigator OO O(OO0O OOO) OOOO OOOOO.

oo ooo ooooad?

A.O

B. OO

Answer: (SHOW ANSWER)

O0/00:

O10:

https://docs.microsoft.com/en-us/dynamics365/customer-engagement/linkedin/add-sales-
navigator-control-forms

NEW QUESTION: 7

OO0 Dynamics 365 for Salesd OO O OI0.

OO0 0000 oooo oo ooodo oo od oo oo ooo ooo odaao.
OO0 OO0 Oood Ogo? oobooo OO Oooobo Oooo oobo ooooo.
O0:. 0 000 000100 000 Ooooao.


https://www.krdump.com/Microsoft.MB-210.v2023-10-09.q314.html

Item = Valeosoft
Schedule type qe) v
Holiday

Recurrence

Option ¥ v
Number of days |
Owner

Answer:
Item [.U 'Microso¥ulde

Schedule type : ‘ v
(Holiday "
Recurrence

Option v
Number of days: |
Owner




Mtembsoft Value

Schedule type | | A\ 4

v

Number of days
Owner

NEW QUESTION: 8

OO0 Dynamics 365 Sales 1O OOOO. OO OOO OOOO.

O000 00000 000000000 aoaaq.

OO0 0Oo0 oo odooodoodoOoo odoooo oodo ooo.
OO0 000 OO0 oooo oood?

A. OO0

B. O

c.d0o0O o

D. OO0

Answer: C (LEAVE A REPLY)

C10:
https://docs.microsoft.com/en-us/dynamics365/sales-enterprise/create-price-lists-price-list-items-
define-pricing-p

NEW QUESTION: 9

Ooo0O o0 o000 obooo ooaq.

OO0 ooOoo oboo? 0oboo OO0 OooOoo oboo ooo oooaon.
O0: 0000 000100 ooo ooaaq.

Al eack By redranerment N e Lt 30 i [ ]
[
3 apha

Gaagly
& peiel
Ewpeort b Mlicrcendt Evcel

Leats conweried in tie Tast 50 days

Answer:


https://www.krdump.com/Microsoft.MB-210.v2023-10-09.q314.html

All leads by requinrsment in the last 30 days

Leads converted in the last 30 days —TT e T |

NEW QUESTION: 10

OoonO OO0 OoOoo. ofobobooo o oo oob Obooo oooon.
0000 000 000 ooo ood.

OO0 00000 ooo oboooa? ooooo oo

O0:. 0 000 000100 OOoOo oOoaaq.

Question Response
Which action should you perform? \ v
Edit
Close Qudte.
Deactivate
Reopen Quote

What is the resulting status for the v
quote after you perform the action? Emft T
avise .
in Progregie IVITCTOSOTY
Open

Answer:

Question Response

Which action should you perform? ~\* v
it
ose Quote
Deactivate
Reopen Quote

What is the resulting status for the |

Draft E :
Revised

In Progress
Open

quote after you perform the action?




NEW QUESTION: 11

O000 0000000000120 000 240 OO0 OOOO0O OO0.
O0O000 00000 000000000000 0000 o0aa0.
O00 OO0 0000 aooo?

A. OO OO

B. OO OO

c.00ooad

D. OO0 OO0

Answer: (SHOW ANSWER)

O0:
https://docs.microsoft.com/en-us/dynamics365/sales-professional/create-unit-group-add-units

NEW QUESTION: 12

L1000 Dynamics 365 for Sales IO OO0,

OO0 OO OO0 Versium Predictd OOOO OOO.

O00 0000000000000 0000000000 000000000 oo oa
OO0 0000 000 000 oOooOood.

Actions Answer Area

Add custom views using Versium
Predict solution

Authenticate Versium Predict

Install Versium Predict from the @ @

Dynamics 365 A_c_!mmnstrqt:‘on Eenter @
! RE7r oy 5 T

Install @efsidm ﬂredic%'M L
Microsoft AppSource

Add custom views using web
resources

Answer:

Answer Area

Install Versium Predict from MlcrﬂSpft
AppSource

Authenticate Versium Predict

Add custom view using web resources

1 - Microsoft AppSourced [ Versium Predict (1]


https://www.krdump.com/Microsoft.MB-210.v2023-10-09.q314.html

2 - Versium Predict (O
3-0 0000 000000000 OO0 oo

NEW QUESTION: 13

Dynamics 365 Salesd O OO OOOO0O.

O000 000 00 00 00000 00000 00 0o0oaaq.

O00 000 00000000000 0000000000 0oa.

OO0 000000000000 00000?00000 000000000000 o4aao
Oooad.

O0: 0000 000100 000 OOcoad.

Scenario Result

A last opportunity is reopened,

The Opportunity Close regord 15 dlltled
The Opportunity Clesa recard changes status o inactive
The Opportuni I.'rtlnn record changes status to in Progress

The same opportunity is chosed as won, a v
"'H-EIJ'I‘EI'I DL lllhi;-ﬂill'[u'l-{ﬂ completed,
A e ﬂﬂpﬂﬂuﬂﬂiﬁﬂ reT m s and status of completed.

Answer:

Scenario Resﬂﬁa ‘ M S
I®soft
A lost opportunity is reopened. u . v
The Opportunity Close rﬁpm déleted

| The Opportunity Whgqge_s status to inactive
The Opportum ofg changes status to in Progress |

The same opportunity is closed as won. % '% ;- v
ur@t Opportunity ;lgig record updates with the new close details and sta Lus__o'l_cqmp leted.'
\ W | b '_ pportunity Close record is created with the new close details and status of completed.
OO
Scenario Result
A lost opportunity is reopened. v

The d;}pdﬁﬂnity Close record is deleted
The Opportunity Close record changes status to inactive

The Opportunity Ciose racord changes status to in Progress

The same opportunity is closed as won.

The cuirent Opportunity Close rec Axres With thenew cibse detalls il <12 of completed. |
A new Opportunity Close record _ﬂ'lbtedw h'thé new tlose detalls and status of completed.

NEW QUESTION: 14

L1000 Dynamics 365 Sales OO OOOOOC0O.

o000 0000 O0o oo ooo oooo ooo.

OO0 0O 00 000 o000 Oooodo ooda? ooboodo OO0 Ooooo oo Oooo oo oo
OO0 0000 000 000 00000od.



Actions

Mavigate to Opportunities and select the Flow option.

IVIICrosoTt

Select a Business Process Flow.
Mavigate to Processes.

Edit the Process name.

Answer:

Actions ANA: T4 | Answer Area |
INawgate to Opportunities md]sélégt‘m‘é F’I‘OW’ Sﬁtfor’f ] [Select.a Busmess Process Flow.

Select a Business Process Flow. I f Ea\ngate to Processes.

Navigate to Processes. a rdlt the Process name.

lEdit the Process name.

NEW QUESTION: 15

000 OO0 000 0000 000 oooo ooad.

00 ooo ooood?

A OO 0O0O0O00O00d

B. OO O OOO

c.00 OO0 o0Ooaod

D. 00O OO OO0

Answer: C (LEAVE A REPLY)

10 2, Bellows College 10 OO

O00 OO O0O0O000. 00 O0oO0 oo oo oooo oooo. o ooo oooo o a
Oodoodooooooooooo.ooooooooooooooooooo oo
O00. 000 0000000000000 000 000 ooooooo oooo oo
0.

00 OO0 Oooo Oodo Ooooo 0o ooo ooo ooo Ooooo ooo. oo Oodoo
OO0 000 00000000 0000000 oo oo oo ocooooOoo o o
O00. 0000000000 00000 0o0oao0am.

O 0000000000000 o00ad. oodooodocodoo oo oo oo
OO0 0000 000000000 oo cooooooo o oao
0.

OO0 OO0 ooood

O0000000000000000o000 o000 oooooooocoo oo o
O 000000000000 000 0000000000 0o ocooo oo aa, a
OoOdoodoooooodoooooo.ooooooooooooo oo oOoan
000 OO0 00 0000000 00000. oo oo oo oo ooo oooo ooaa
O ooooo.

Oad

Oad



https://www.krdump.com/Microsoft.MB-210.v2023-10-09.q314.html

Bellows College1 I OO OO OO OOOO. OOO OO0 OO OO OOO0O. OO0 OO0
O000 OO0O0 00000 OO0 OO000. OO0 microsoft Excell OOO0O O OOO O
OO0 00 00000 o0 oo oooOoo. oo oo oo ooobo oooo oo O
O 000 O0O000O0. BellowsD OO0 OO OO OOO0O OO OOOO OO0 OO OOO
oooa.

OO0 oo 000 00 0o o0 oboOo obooo oooo. oo Oooo oo oooo oo,
Bellows Colleged OO0 OO OO OO0 OOOO0O OOOO OOOOO. OOO0O OO OO
OO0 oo o oOooo oOooboodo Oooo oOoooo oooo ooooad.

OoOod

Bellows College1 0 OO OO OO0 OOO OO OO OO OOO O OO OO OOOO OO
OO0 O000o0ooOooboooboooboodoboodoodoonoooooooa. oo oa
OOodooooooodobOooboOoobood.oboooooooooooOoooad
0000 0000 00 0o ooooo oooon.

OOoOono 365

Bellows College] 10 OO0 OO0 OO OO Microsoft Dynamics 365 Sales IO OCIO. O
OO 000 00 o000 Oooooo OoOooo oobooo oooooa.

O00 000 0000 00 000 00 00 000 ooooan.

00 000 000 0000 00000 0 o000 o0 ooOo oooOo oooo oooo
oooood.

*O0 0000000000000 000 000000000 00oaa.

00 00 000 oooooaaq.

*O0 000000000000 0000ooaaon.

00 00 0000 000 00000 o0oo oooaaq.

OO oood

oo oo

OO O0or7o1000e0o0n b oobooo oOooo 0o o ooooa.

30.

OO0 000 0000000 00000000000 000o0oaad.

OO oo oo oobooooO)yboooooo oo oooooooooaao
OO0 0000000 oOo00o0Od.

00O 00 00 000 000 oOooo oobooo. oo ooo ooo oooaa.

OO0 0000000 000000000 0000.00000 000 000 ooOo0ooad.
o0 oo

OO0 OO0 000 OO0 OO0 O0Oo ssotdod. OOoOo 0o oOooo oOoo oo ooo o
OO0 OO0 ooOooo. OO0 OO0 O0obo 0o oOooo oOoo oooboooo. oo oo
OO0 000 000 $3000. 000 000 00 0000 ooooo 000 OoOoooa. O
OO 000 000 oO0obo oo ooooo. oo oo oooo o ooo Ooo ooo O
0000000000 0000oa0O0.

Purchaser Markup Margin

Alumim 10 percent 3 percent

Student [ percent

MNo-alumm 0 percent

L pErcent

12 percent




OOobooobooboOoOoOodooobod. ododododooooaa.

# of Tickets for Group

Alurmni

AR -
AT — 20U

Alumm > 20

Noa-alumni - 10

_Non-alumm =20

Non-alumm, =20

oooo ooao

OOo0o O0o0oo 0000 0o Ooooo O0oo 0o oOoooo. 0o oboo oo Ooooo
O 000000 00000 ob0000. 00 oob OO0 000 0o oboooo ooono
O.

OO0 000 000 ceod OO OO ooboOoOoo Ooooobo 000 0o 0o OO Oooo d
OO 00 o0 ooo ooo oOoo ooood.

OO 000 OO0 oo o000 o000 OoO0ob oooo Oobooo ooood. 0o ooo oo
OooO0O o0 000 000ooboboddoonob oo ooOooooobod. oOoo o
OO 00 o0 oo oo oo bodoo odg, 00 o0 oo ooo oooo oo oboooo a
Oon0. ooooooan.

oo oo

o0

OO 000000o0ooodooodooo.onpooo oooro1nooobooa
OOooo Oood. 0o 000 000 OOo0ob 00 40 OobOo 0o O Oooo oon.
OooOoOo0 oo oboooo ooa.

OO0 00: o00oo oo oo

*OOoono ofO: 00 O000oo Oobooo oo oo ao

00 0O0. 000 oobo ooo oo

000 00 000 00000 Oo0 00 000 ooooan.

oo oo

oooo Oo0oo oo oooo ooa.

0000 0 ooobo o000 OoOoobo oooo ooooan.

000000000 0000500000000 00000000oO0000000a0on
Ood. OoobO ooo 000 ooobo obooobo. 0o 0o oo O0oobo 0o ooo aaq.
*O000oboobOdOoooononbnododOodnobnooOodoooobo.ooao
O. 00 00,000 0000 00040. 00. 000 000 0o 0o oOoobo Ooobo oo
OO0 oo Oo00 oooo ooan.

oo

0o obofO 0000 00obo obob 00000 oo oob boOoOooooooon.
OO 0000 0o o000 o0 OO0 Ooobo Oooo 0 O0ooo Oooo. O0oo OoOoob oo
oooo ood.

o0



O00 00 000 000 0000000000 00000 000 0o oo oooo oo
O00. 00000 OO0 0000 OOoO, 0o o oo)o oooo ooo ooooo d

Oo.

OO0 OO0 OO0 Dynamics 365 foe Salesd OO0 OOOO OOO. Bellows Collegeld O

OO0 0 0000000000000 000000'PowerBIO OO OO0OOOOOOO

OO0 O0O00O0000. 0000 OO0 OO0 OO00 Bellows College Power Bi OOOOO OOO
OO0 Oooo.

OO0 00000 00000000000 000O000000000o0oaaO.

Report Report description
Orgers Provides a view of ficketonders and line items
Provides a customy Tepan 10 display discounts
Drscounts by Number ol Employees provided basec upen number of employees within

3 CusTOmer Qrianization
BaWdesd report hosted by a third party of current
| ey _' Ledm stancings
| B Baiaa 1 Provides images of team logos and fonts. Thes
/o S report never changes
Proviches abadaty-to e pePaotTabiss for mobile
_iales r_.']__r'_r!_r;_r"_?_*-?rs '.\.h-:-r‘._c-:n_"ig_t_'._e-c 10 a network

Standings Report

Molbile Salesperson Report

oo oo

OO 0000 0o oo oooOooboo oo oobo oooooobooooooodoa. a
OO 0000 oobO*0d Oobo Oobooob O0o 000 O 0o ooo obooo Ooooo o
oon.

OO0 O0O0O0 ContosoI O OO0 OO OO OOOOOO OO OOO OOOOO. Ltd.0O OO
OO0 000 000 00 Oobboo 0000 oboo Oo0 0000 oboo oo oooo oo
oon.

NEW QUESTION: 16

Dynamics 36501 OO OO OOO OOOO OOO0O.

000 00 0000000000000 0000.00o0o0oo ooo ooo ogoa
.

oo OO0 o0 000 Ooooo ooo ooood oooo ooaaq.
Oodoooobooooodoooooodood?oooo oo oooo oOodan
0.

O0: 0 000 o00100 Oooo ogooao.

A. OO

B. 01010

c. g

D. OO

Answer: (SHOW ANSWER)

od: 0o oo oo

o/on:

O0:



https://www.krdump.com/Microsoft.MB-210.v2023-10-09.q314.html

https://docs.microsoft.com/en-us/dynamics365/customer-engagement/sales-enterprise/create-
edit-order-sales

MB-210 OO OOO OOOOO OO bumpTop OO OOOO OOO MB-210 OO!
DumpTop O OO0 MB-210 OO OO0 OOOOOO, DumpTop MB-210 OO OOO OOO
O0000 OO0 OO0O0O0000. 0000 000 0000 OO DumpTop MB-210 OOO
OO0O000. https://www.dumptop.com/Microsoft/MB-210-dump.html (376 Q&As Dumps,

30%OFF Special Discount: KrDump)

NEW QUESTION: 17

Dynamics 365 for Salesd OO OOO. OOO0O OOO OO, OOO0O, OO0 OO0 OO0 O
OO0 OoOo oOoOooaaq.

Oo0O0 o0 000 000 ooboo0ooOooobooooOoaan.

OoO0O0 000 OO0 O 000 Dynamics 3650 OO0 OOO.

000 0000 oOoo? 00oobo oo o000 ooo oo oooooo.

OoO: 0000 0oob010o0 ooo ooaan.

Requirement _Option
Configure the columns to include in the v
search. (Lookup view |

'.Quick Find view
L

Include notes in the search. e v
‘Categorized Search
Relevance Search

Answer:
Requirement Option
Configure the columns to include in the Jss =% A — ¥
search. !Logk_ug_vi_evlf Dl
IO‘uick Bind view |
Include notes.in the..s?alph. v
Yo o =

E_ajg_g_bjiz_eq Sg'a_ii:'h
F{eievance Search 1|

o0


https://www.dumptop.com/Microsoft/MB-210-dump.html

Requirement Option

Configure the columns to include in the
search. Lookup view

Quick Find view

Include notes in the search.

Categorized Search

oSN crosoft |

C10:
https://docs.microsoft.com/en-us/dynamics365/customer-engagement/basics/relevance-search-
results

NEW QUESTION: 18

O0: 0000 000 00000 0000 OO0 OO0 0 ooooo. oooo o oooo d
OO0 000 0000000000000 0000 0000. 00000000 oo odad
OO0 000000000000 0000000000000 o0 oooa.

OO0 00O O00 00000 00000. 00000000000 o0 oo oodoo o
Oood.

00O Dynamics 365 OO0 OO OOOO OOOO OOO OOOOO.

OO0 000 0000000000 000000000 oogooa.

O000 0000 00 00 00 O00o00 oooo ooo.

OO0 00 000 000 00000 0000 o000 oooodan.

o000 OOOo ooood?

A.O

B. OO0O

Answer: (SHOW ANSWER)

NEW QUESTION: 19

OO0 Dynamics 365 L1000,

OO0 000000 000 OO OO0 $26,000.00000 $20,000.000 OOOOO. OOO OO
O00 $0O0 «000000. OO0 000000 0 oOoo oooo oaoaoq.
OO0 0000 00 000 oooo ood.

Ooo oooo ood?

A. OO0 OO0

B. 00O OO0 OO OO OO

c.00 00000 OO

D. 00O OO0 OO OO

Answer: C (LEAVE A REPLY)



https://www.krdump.com/Microsoft.MB-210.v2023-10-09.q314.html
https://www.krdump.com/Microsoft.MB-210.v2023-10-09.q314.html

NEW QUESTION: 20

OO0O0O Dynamics 365 Salesd OO OO OO0 O0OOOO OOO.

OO0 oo 00 o0 000 0000 oobo oobooob oo ooooo. oo oo o
O 000000 000 00000 O0004. 00 oobo Ooo 000 ooo ooao.
OO0 oo Oo0o OO0 o000 ooo oooo ooad.

OO OO0 OoOooo ooo? 000boo oo O00o0 Oooo ooo ooooaoan.

Oo: 0000 oobo10ob ooo ooon.

Requirement Setting

Hierarchical route A 4

| Owner
Oser \
‘Contact
Manager

Permissions - User Lookup field v

User
Manager
Created By
None

Answer:



Microsoft
Requirement Setting

Hierarchical route

QOwner
User
Contact

e
Manager

Permissions - User Lookup field

User |
Manager
Created By

None

Requirement

Hierarchical route

Permissions - USer bookup field

User
Manager
Created By

B\ ticrosatE

O0:

https://docs.microsoft.com/en-us/dynamics365/sales-enterprise/select-template-forecast
https://docs.microsoft.com/en-us/dynamics365/sales-enterprise/provide-permissions-forecast

NEW QUESTION: 21
Dynamics 365 for Sales L1010 OO0 OOOO OOOC0O.
00000000 0000 OoOO.

oo Oooo ood? gooono oo 0000 ooo Ooo ooooon.
O0: 0 000 000100 O0oo ooaaq.



Requirement Option

View individual products in a grouping | v
when you create an opportunity. Kit 7. & |

Bundle
Sell products from a grouping ) K ’ v
individually. Kit

Bundle
Create a grouping within a grouping. f v

m Microsdft.

Requirement

Answer:

View individual products in a grouping
when you create an opportunity.

Sell products from a grouping
individually.

Create a grouping within a grouping.

‘ Mlcrosqﬁaa;;‘
a0

Requirement B ption
= Microsoff

Jiew individual products in a grouping v

vhen you create an opportunity. Kit

sell products from a grouping ‘ N

ndividually.

-reate a grouping within a grouping. | [ ‘
'Rundle

O0d:



https://docs.microsoft.com/en-us/dynamics365/customer-engagement/sales-enterprise/create-

productbundles-sell

NEW QUESTION: 22

Dynamics 365 Sales0 OO OO0 O O OO0 OO OO0 OOOOO.
OO0 000 00000 000 0000 000 obooo o oOoaaq.
OO0 o000 000 ooobo oboo o0o ooo o oooa.

oo Oooo oon.

000 OO0 o00? 00000 00 0000 000 oobo ooooaoaq.

Oo: 0000 oobo10ob ooo ooon.

Issue

The administrative assistant is unable 10 edit a quote.
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Convert the quote to an order.

Answer:

Issue Solution
The administrative assistant is unable to edit a quote. v

You are unable to send a quote.

N1

T

Activate the quote.
Convert the quote to an order.
Email the quote to the administrative assistant.

Assign the quote to the administrative assistant.

Save the quote.

[Markihe quote as won.

Activate the quote.

() & Canvert the quote to an order.

O0:

https://docs.microsoft.com/en-us/dynamics365/sales-enterprise/create-edit-quote-sales
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Base Scenaric " Action card

Email from Microsoft Exchange Upcoming meeting reminder Action card

Email engagement An email is opened Action card

Today

Answer:
ACtion cards Answer Area ilq':-!\ ..':I.-.i G |lr-=' FfraCm |1 sl
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Base Scenario Action card

Upcoming meeting reminder Email from Microsoft Exl:hange

Email from Microsoft Exchange

Email engagement An email is opened Email engagement

Today

O0:
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units
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price lists @ |

product families
price list items QY

discount lists

unit groups =]_ M Icrosoft

Qe
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unit groups
units
Praducts;
price list items
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Unit group | Requirement Feature

- - Receive free chips with a sodapurchase.
Discount list

Product family Purchase a'case of soda.
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Features Answer Area

Unit grc:.up- = e Réquirement Feature

" . ol : o IProduct bundle
———————————— Receive free chips with a soda purchase. !

Discount list | T S A
Product family | | fiirihath 2%a58 of soda: Unit group
—_— - - - |

Productbundle | [
___________ | Purchase 10 cases of soda.  Discount list
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ﬁ;\bandon a:d Scenario Action
then Switc
End the current progess and start .
Finish and then the correct business process flow. Action
Switch
Temprorarily leave the current _
Switch iprocess for a different business \ v Ac“”"
process flow. VIR SR
Answer:
Actions Answer Area
Abandm.‘u and Scenario Action
t|:IE.I'I it End the current process and start Fintch and than
Finish and then the correct business process flow, Switch
Switch | Ny
Temprorarily leave the current s
Switch process for a different business Switch
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Use Visual Filter
Use Global Filter

Action ”]ﬂ M | Cros Of t Option
. _
View the required charts. | v
Select Open Views
Select Show Visual Filter
Select Show Global Filter
Save the dashboard filters. | v
Use Visual Filter
Use Global Filter
Answer:
Action Option
View the required charts. e Ya -HM_I C I’OSM
Select Open !%Vi? —
Select Show Visual Filter |
Select Show Global Filter
Save the dashboard filters. - - i v
Use Visual Filter |
Use Global Filter
o
Action Q] N¥erosoft
View the required charts. ,-9 | v
Select Open Views
mhgw\‘isual Filter j
. [Select Show Global Filter
Save the dashboard filterss, | v
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View individual products in a grouping when you : v
create an opportunity. Product Family
Product Bundle
Sell products from a grouping individually. { v
Product Family
Product Bundle
Create a grouping within a grouping. : v
Product Family
Product Bundle

Answer:

Réayrement. Option

View individual products in a grouping when you
create an opportunity.

t Family |
Bundle

Sell products from ﬁﬂ. v
E.;:::_':; , P I'Qdu.ﬁt Eﬁll'llﬂ'f

Create a grouping within a grouping. 7
Product Fem'ltl‘yr

-

Product Bundle
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View individual products in a grouping when you - v
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Product Bundle

Sell products from a groupingdndividually. v

Product Family

Product Bundle

Create a grouping within a grouping. v
Product Family I
roduct Bundie |
O0:

https://docs.microsoft.com/en-us/dynamics365/sales-enterprise/create-product-bundles-sell-
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ﬁ;lbando[w a:d Scenario Action
ieh SNiC End the current process and start .
Finish and then the correct business process flow. Action
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Temprorarily leave the current _
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process flow.
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Actions Answer Area

Abandon and

- Scenario Action
then Switch

End the current progess andl start

e ; Finish and then
Finish and then the correctblisiness process flow. :
Switch 1 RN
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process flow.
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Requireient

View individual products in a grouping when you
create an opportunity.

Product Eamily
_.-m Bundle

Sell products from-aigfbubing individually”

"1_‘-_}5" o

Product Family
Product Bundle

Create a grouping within a grouping.

Product Family
Product Bundle

Answer:

Requirement Option

View individual products in a grouping when yous, N ‘ v

create an opportunity. Product Family

Product Bundle

Sell products from a grouping_.—,irid'i‘i'idﬁally. J v
| Product Family
{ |
Create a grouﬁihg-:within a grouping. [ v

Product Family
roduct Bundle
0.
https://docs.microsoft.com/en-us/dynamics365/sales-enterprise/create-product-bundles-sell-
multiple-items-together
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Order
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Options Answer Area

Task Option
Fiscal Year settings

Configure the accounting périod. option

o — :
E‘SPIM [ c ro S O .t Automatically configure accounting

period names according to date. option

Name Based On ‘ :
- Configure fiscal year abbreviations. option

=

Fiscal Period template :
Configure how accounting years are

divided.

option

Answer:

Options Answer Bfeal |\ 11 - rosoft

T"iiifl Option
Configure the accounting period. Fiscal Year settings

Automatically configure accounting

period names according to date. } Name Based On

Configure fiscal year abbreviations.

Configure how accounting years are
divided.

: Fiscal Period template :




rask @ Microsoft —

Configure the accounting period. ‘Fiscal Year settings

[ .
Automatically configure accounting

period names according to date. | Name Based On

Configure fiscal year abbreviations.  Display As
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divided. Fiscal Period template

O0:
https://docs.microsoft.com/en-us/power-platform/admin/work-fiscal-year-settings
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Order
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Order

Invoite | v
Lead
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Select a Business Process Flow.
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Actions Answer Area
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Select a Business Process Flow. P\ & hieiirichetiy i Mmy@g&%
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Order
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Modification to make

Value to use

Answer:

Requirement

Modification to make

Value to use
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Value or action

Use a filter
Alter the existing chart

Create a ne

=

Status
Status Reason
Completed

Value or action

'Create a new chart

Status

T A e

Completed




Requirement Value or action

Modification to make v

Use a filter
Alter the existing chart
Create a new chart

Valye to use v
~

Status
Status Reason
Completed
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Question

You want to convert a phone caﬂ o which
type of entity can you convert the call?

You qualify a lead. For which eptil.)rii a
record created? o %] Contact
' Yl Case

Answer:
Question Record created

You want to convert a phone call. To which j v

type of entity can you convert the call? {
O™ icrosof

You qualify a lead. F r dtv v
record created? Contact
Case
Question Record created
convert a phone call. To which 2\ % v
eof EB!EI the call? | Case 3
| Lead
You qualify a lead. For which efmﬁr 1&3 Iv'
record created? DL A" ‘Contact
e, " Case
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Moady the Clote Opportunity form

Moddy the Cpportunity entity and Opportunty Close entity felds. Add sales Manager
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vy e oy e Microsoft
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Mogdy the Clote Opportumty lorm Modification

Moddy the Dpportunty entity and Opportunty Clote entity feidy Ada ssbes manager Modify the Opportunity entity freid

Aad kost reasons Moaify the Clote Cpporunity form.
Modidy the Leads entity form.

Moddy the Opportunly entily Seid
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Cuestion Response

Which action should you pedomm? | o w
Clol Quote
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Question Response
Which acticn should you perform? Revaze
What is the resulting status for the quote after | Draht
you perform the acbhon?
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Microsoft status

Change request

Add a product. ~> 5
Set the status to Inactive.

Close the quote, update the products, and reactivate the quote.
Revise the guote, update the products, and reactivate the quote.

Delete a product. i v
ate the products in the Active state.
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evise the quote, update the products, and reactivate the quote.

Answer:



status |\ /| 1 ¢

Change request
Add a product. 1 9 A v
Set the status to Inactive.
Close the quote, spdate the products, and reactivate the quote.
Re\nse the quote update the products, and reactivate the quote.
Delete a product. >\ v
Updatethe products in the Active state.
Close the quote, update the products, and reactivate the quote. 1
Revise the quote, update the products, and reactivate the quote. |,
OO
o000 ooo odod oo
Change request ~Stagus €4
Add a product. v
Set the status to Inactive.
Close the quote update the produets, and reactivate the quote.
e quote, update the products, and reactivate the quote.
Delete a product. /. | W v
Update the products in the Active state.
Close the quote, update the products, and reactivate the quote.
|Revise the quote, update the products, and reactivate the quote.
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Answer:
Answer Area
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Create price lists.

Add price list items.
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Requirement

View individual products in a grouping
when you create an opportunity.

Sell products from a grouping

individually. Kit
Bundle
Create a grouping within a grouping.
T : Kit
Microsoft [sunde
Answer:
Requirement LAV T Cros Oft Option
View individual products in a grouping j v
when you create an opportunity. Kit
Bundle
Sell products from a grouping 0 Kt | 4
individually. Kit
Bundle
Create a grouping within a grouping. v
Kit
Bundle
o0
0d:

https://docs.microsoft.com/en-us/dynamics365/customer-engagement/sales-enterprise/create-
productbundles-sell-multiple-items-together

NEW QUESTION: 50

Dynamics 365 Salesd 1O OO0,

OO0 000 0000 Ood.

OO0 000 0000 000?00000 00 0000000000 00o0aan.
O0:. 0000 000100000 00o0.



Seenario

Ak 5 PROCUCT e AN DPpOTTLTY

A1 peeen roe a w-mh'l‘{o_Q
A & ot &m—mh

prﬂuﬂI:

Answer:
Scenario

Add a product from an opportumty.

mlnwv%&?wﬁ%@ -

ning Prosudl.

Add 3 product that does r'-u-l H:rst in the | wWhite-In Product

product catalog. MICI’OSD--. Products

Oa

m= Microsoft 2 e

Add aproduct from an gpportunity. Get Products >
Add a product from a price list. Exsting Product .
Add a product that does not exist in the Wirite-In Product »

product catalog.

NEW QUESTION: 51

Dynamics 365 OO OOOOO. AppSourced O OOO0O OOOO OOO OO0 OOOOO.
Oooo oOooo oob OO0 0000 oaooo ooo.

00 Oo0O o00 o0a? 00oobn oo o000 oob Ooo oooooan.
Oo: 0000 oobo10b0 oboo ooaan.

Task Action
'ﬁ"*ﬁ?ﬁ‘t’l“b soft, | A4
|A55|gn the user the O %% min role
3n,,t ’ N2 _|A pﬁ ustomizer Security role

Deploymentaction |4, |1 &% T ' -
Select the orgamzat:on for installation

Publish all customizations

Answer:




Task Action
Configure security

Assign the user the Office 365 Global Admin role
[.n'a.ss.igr: the Dynamics 365 System Customizer Security role

Deployment action

Jselect the organization for installation
& [Publish all custamyzations

NEW QUESTION: 52

00O Dynamics 365 for Sales OO OO0O. OO OOOO0O OOOO OOOO.

0000 000 oodo ood.

OO0 00000000000 0oOoad?

A.0O0O0O00O00O00 0000000000004

B. OO0 OO0 OO OO OO0

c.0booOoooooOooOooa

D. 00 OO0 O00O0O O0O0O0O 000040000

Answer: D (LEAVE A REPLY)
https://docs.microsoft.com/en-us/dynamics365/customer-engagement/sales-professional/create-

unit-group-add-units

NEW QUESTION: 53

OO ooo odood oo oo ooo oooo. oo o oooo ooo o oood. a
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oo OO0 000 Odo ooo ooo ooodo ooo. o, ooo ooo oooooo o
000 000 OO000 Oo0oo 00 ooo oo oooo oo ooo.

OO ooooodoooooooo oo oo oo ooooooo oo o ooaa
O.00oooododdooooooooodo oo, oooooo oo oo aa
000 00 00000000 00000000000 oo0o oaan.
OO000000000000oo0oodd oodooo dooooon.

Oood oo oo odod Oooo oooo Oooo ooooo.

00 000 00000000 000 000 0o erian LaMeeOO OO OOOO OOO OO
0o ooo.

O OO0 O0O0O0O0 Dynamics 365 OO OOOOOOO.

Answer:

OO ooo ooooo.
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OO0 00oodooodooOd.

000 O0O000ooOoood.

OO0 oooao.
*O000000.00000000o0d

OO0 Ooooao.

00 0000 ooo ooood.

* Brian LaMeeO 0 OO O OO0O.

00 0000 0000 0000 oo0 oo oooaa.
o0
https://www.azamba.com/2018/08/16/how-to-add-a-reason-to-disqualify-a-lead-in-microsoft-
dynamics-365-for-s

NEW QUESTION: 54

O0: 0 000 000 00000 0000 000 00 O O000doo. oOooo o oooo a
OO0 OO0 000 0 00 000 o000 Oood Ooood. oo OO0 OoOooo oo Oooo
O00 0000 0000000000 0000000000000 0 0000.

OO0 00 0ood o0 Ooo O 000d. 0boooo 000 Ooo 0o OoOoo oooo Od
Oooo.

OO0 000 000 O 000 O00000. Oo00oo 00 OO0 ooo oooooo.

OO0 000000000000 o0o00o0aaq.

o000 000 0000 Ood.

OO0 oO0: 000 000 Ooo ooOood.

o000 OO0 OO00ooad?

A. O

B. OO

Answer: B (LEAVE A REPLY)

O0/00:

C10:

https://docs.microsoft.com/en-us/dynamics365/customer-engagement/developer/convert-

opportunity-quote-sales-order-invoice

NEW QUESTION: 55

L1010 Microsoft Dynamics 36501 L0 OO O0OOOOO.

OO0 000000000000 0000000000000o000o0000 o0a.
OO0 OO0 ERP OOOO OOOOMO.

OO0 000 ERP OO OOOO0O OO0OO0O OO OOOOOOO OOO?

A. Dynamics 36500 OO OO0

B. OO BI

C. Excel OO

D. 00O 0O O0O0O0O
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Answer: B (LEAVE A REPLY)

NEW QUESTION: 56

OO0 000 000 O 000 OoOooood. Ooooo 00 OO0 oobo oooooa.
OO0 000000000000 o0o0o00aa..

o000 000 oooo Oood.

Ooo: OO0 Oooodan.

o000 OO0 ooood?

A.O

B. OO

Answer: (SHOW ANSWER)

O0:
https://docs.microsoft.com/en-us/dynamics365/customer-engagement/developer/convert-
opportunity-quotesales-order-invoice

NEW QUESTION: 57

OO0 00000 0000 aon.

OO0 OoOo o000 ooo?ooboon 00 000o Oooo OoO0o oooooa.
Oo: 0000 oobo10b0 oboo ooaan.

m

Terrtaries [\/| | C 1 O Guhgfirhtion

1
Number of territories to set up v

Add Salespersonl and Salesperson2

v

L v@a‘ch salesperson should be added to a single territory
| They should be added to all territories

A special territory should be created, and they should be added to it

Answer:
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Territories Configuration

Number of territories to set up i v

e =l R¥,] =4

Add Salespersonl and Salesperson2

v

ach salesperson should be ad to a single territory

They should be added to all territories

A special territory should be created, and they should be added to it

O10:
https://docs.microsoft.com/en-us/power-platform/admin/set-up-sales-territories-organize-
business-markets-geographical-area

NEW QUESTION: 58

OO0 Dynamics 3650 O OO0 OO OOOOO. OOO OOOO0O OO0 OO OO0 OO0

oo.
OO0 000 OO00.
00 000 000 000? 00000 00 0000 000 000 00000.
O0: 0 000 000100 000 0ooo.
Question Action

VIS OV

What must you do when you close a

successful sale? Close a qualified
Close as won

What must you do to close the

opportunity? Fill out the competitor

Fill out the actual revenue

Fill out the description
Answer:



Question Action

What must you do when you close a

successful sale? Close a qualified

Close as won

What must you do to close the

- L e e e
opportunity? Fill out thegompetitor. | L >

Fill out the actual revenue

Fill out the deicriptign

NEW QUESTION: 59

Dynamics 3650 OO0 OO0 OO OO0 OOO0O OOO0O. OO OO0 OO0 OOood
oooo.

OO0 00 000 0000 o000 OO0 Ooooo ood.

oo oo oood?

A. OO0 0O0O0O0O OO

B. OO OOOO0O O OO0 OOOO0O.

c.0ono oo oo

D. 00 O0O0O0O 0000 o oo ood

Answer: (SHOW ANSWER)

od: 00 0o oo

O0/00:

O:
https://docs.microsoft.com/en-us/dynamics365/customer-engagement/developer/convert-
opportunity-quote-sales-order-invoice

NEW QUESTION: 60
Alumnid OO OO OO OO0 OO00 OOO.

00 oo oo oboOoOooobobo oOod? 00000 0o ObOo00 000 ooo oooa
Ooa.

O0: 0000 oob010n0 ooo ooaaq.


https://www.krdump.com/Microsoft.MB-210.v2023-10-09.q314.html

' WICroso
Quantity Discount type parameter

10 [Begen Quantay
End Cuantity
PeiCetlage

Begun Quantdy
Erd Quantity
Pereridae
gegm Quantity

End Cuantity
Peicend sae

Answer:

Action cards Answer Area

e o e R S Sl o

| Base : Scenario Action card

I . W e L |
Bl i i 4 ™ SR i R S ) | . -

:_Emall from Microsoft EXChange ! Upcoming meeti_ng reminder | Email from Microsoft EXChange :

I

e N S St gk (P E | e BT R R S B S S Ay P S
r _______________ g |

|Email engagement - Anemail is opened Email engagement

Microsoif
~Quantity  Discount type parameter
10  Bagin Quantity ot
20 Percentage v
42 End Quanlity et

NEW QUESTION: 61

Dynamics 365 for Sales] O OOOO. OOOO OOO OO, OOOO, OO0 OO0 OO0 O
OO0 ooo oOoOooaq.

Oooo oo 000 00b o oo oboo oOoo oboo oOoooan.

O0O00 O00 OO0 O OO0 Dynamics 3650 O OOO OOO.
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OO: 0000 000100 Ooobo oooa.



Requirement Option

Configure the columns to include in the i v
search. Lookup view

Cuick Find view

Include notes in the search. i 4
| T \Categorized Search |
= IVIICrree@ngdsearch ‘

Answer:
Requirement Option

Configure the columns to include in the §
search. Lookup view

[Quick Find view

Include notes in the search.

Categorized Search
elevance Search

O0:
https://docs.microsoft.com/en-us/dynamics365/customer-engagement/basics/relevance-search-
results

MB-210 OO OOO OOOOO OO bumpTop OO OOOO OOO MB-210 OO!
DumpTop O OO0 MB-210 OO OO0 OOOOOO, DumpTop MB-210 OO OO0 OOO
O0000 OO0 OO0O0O0000. 0000 000 0000 OO DumpTop MB-210 OOO
OOO000. https://www.dumptop.com/Microsoft/MB-210-dump.html (376 Q&As Dumps,

30%OFF Special Discount: KrDump)

NEW QUESTION: 62

OO0 ooo o0 o0ooobboOooOoo oobon.
Ooo0 OooOoo ooas?

A.O0O O0O

B. OO

c.0o oo

D. OO OO OO

Answer: D (LEAVE A REPLY)
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*UserAll OO0O OO0 OO O OOOO.

0000 000 00000 OOoO00o ooo ooOooaq.
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NEW QUESTION: 63

Dynamics 365 Sales L1100 OO OI00.

O 0000000000 0000aOo0a0.

O 00000 00000000000 000000000000 00000000404
OOoOoOood.

O0: 0000 000100 000 oOooo.

Scenario Status reason

A lead is created and contacted by phone. v
New-Contacted

Open-Contacted
Qualified-New _
QualifiedQualified.

A lead has no contact method availd@ble. v
Open-Cannot Contact
Qualified-Cannot Contact
Disqualified-Cannot Contact

A lead is ready to be an opportunity. _ B4 _
Qualified-New

Quplified:Qualified
INQuidified@dsed

Answer:




Scenario Status reason

A lead is created and contacted by phone. v
ew-Contacted

Qual:f&ed New
Cualified-Qualified

A lead has no contact method available. v
jﬂpen Cannot Contact ‘

Qualified-Cannot Contact

'Disqualified-Cannot Contact

A lead is ready to be an Opportunity. v
Quallfted New
ied- Quahfled I
Micro &ﬁé& Closed
OO
Scenario . atus reason
Microsoft
A lead is created and contacted by phone. | v

‘New-Contacted
Open-Contacted
Qualified-New
lified-Qualified

A lead has no contact method availahle. T v

Open-Cannot Contact
Qualified-Cannot Contact
piiqualiﬁed—_c:annot Contact

A lead is ready to be an opportunity. ] v

Qualified-New
Qualified-Qualified
_Qualified{losed

NEW QUESTION: 64

OO: 0000 000 00000 Oobooo OoOoo oo 0o ooooo. oooo 0o oooo a
00 o000 o000 000 00b oboOodooob oood. 00 00 oooo oo ooad
OO0 Ooo0oo oo Oooodo oo oo oboOod oOoo obooo oo o oooao.

000 00 000 00 00o oooOod. 000obo Ooo o0o oo oboo oooo a
oon.

OO0O0O Dynamics 365 Salesd OO OO,



O00 00000000000 O00000000O0.

O 0000000000000 O000000000 0000 oaaq.

O0O0: OO0 OO0O0 Power Automate OO0 OO,

o000 OO0 ooOoond?

A.O

B. OO

Answer: (SHOW ANSWER)

O000 00000 OO0 OO0 oOoooan.

O0:
https://docs.microsoft.com/en-us/dynamics365/sales-enterprise/track-playbook-activities

NEW QUESTION: 65
000 O0o0 o00o ooan.
00000000 00000000 00a?000obo oo o0ooooooooood

0o oooo 000 000 oboooa.
Actions Answer Area

<)
Navigate to Sales Hub and select Opportunities. el A

Edit a product record

Navigate to the Additional detail tab.

Qe

Mavigate to Sales Hub and select Products. ®:

Navigate to the Quotes tab.
Edit an opportunity record.
Select Get Products.

Answer:

Answer Area

Navigate to Sale Hub and select Opportunities.

=T

Edif an' be'ortuhity record.

Navigate to the Quotes tab.

1-00 000 0000 000 oOooOn.
2-00 0000 0O00000.

3-00 000 O0Oo0oa.

o0
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https://docs.microsoft.com/en-us/dynamics365/sales-enterprise/create-edit-quote-sales

NEW QUESTION: 66

OO0 Dynamics 365 for Sales OO0 OO0 OOOOOO.

0O OO0O0 Linkedin Sales Navigator L1 O(O O OOO)O OOOO OO0O.
C0O0O: Dynamics 365 Al for Salesd OO OOOO.

O000 OO0 OOoOood?

A. O

B. OO0

Answer: B (LEAVE A REPLY)

o0
https://docs.microsoft.com/en-us/dynamics365/customer-engagement/linkedin/add-sales-
navigator-controlsforms

NEW QUESTION: 67

OO0 OoO00oo ooo oOooo aoon.

OO Oo0oo boOoobo ooo? o0obo oo Ooooo Ooobo ooo oooooo.
O0: 0000 000100 ooo ooaaq.

Scenario Configuration

Tickets dashboard v

Permissions

View on dashboard
Dashboard type
Chart type

Age groups chart v

Chart type
Dashboard type
Series

Field in view

Groups of tickets chart A 4

Field to view
Dashboard type
Series

Chart type

Answer:
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Scenario Configuration

Tickets dashboard v

-,

Per_miisignfs b
hﬁew on dashboard

D‘“"ﬁ%cmsoﬂ

Chart

b i

Age groups chart

|Chart type_ |
Dashboard type
Series

Field in view

Groups of tickets chart v

Field to view
 Dashboard type
| Series |

Chart type

Scenaria’ 'Microsoft Configuration

Tickets dashboard

Permissions

View on dashboard
Dashboard type
Chart type-.

Age groups chart '

Eha{t type
Dashboard type
Series

Field in view

Groups of tickets chart

Field to view
Dashboard type

NEW QUESTION: 68



RFQ OOOO OOO0O0O O0O0O0O OOo0.

O 0000000000000 40000 o0oa?obooobo ooobdoo oOoo ooo o
ooonono.

Oo: 0000 oobo10ob ooo oooaan.

Requirement i Configuration

Verify that the credit and reference charks aM I C ro S Oft v

completed for new customers. Data step and set as required

Stage with a branching rule
Action step \

Require a sales manager review. L . ' v

“Branthing rul€ based on the management review step
. Branching rule based on the lead qualification step
Branching rule based on the opportunity step

Track RFQ management appro'..fal. -

Stage
Approval flow
Branch rule

Answer:

Requirement 15! ] | . ‘Eonﬂguratlnn
Verify that the credit and reference chetks are M ICrOS Of v
completed for new customers.

_Data step and set asrequired
I Stage with_a brapching rule. !
Action step

Require a sales manager review. v
‘Branching rule based on the management review step

e e |

IBranching rule based on the lead qualificafion step;
"Branching Tule based on the opportunity step

Track RFQ management approvak v
2 NS
Approval flow _!
Branch rule
Y

oo ooo OoOooon, ooo, obooooao, 0ooo oo oo od



mwﬁm . f‘# Configuration
Verify that the €redit and CPQSCQ el‘L v

completed for new customers. Data step and set as required

‘Stage with a branchi
Action step

Require a sales manager review.

T_B_ra-ﬁcﬁi-ng_rul'e based on the management review step
‘Branchirig rule based on the lead qualification step
Branching rule based on the opportunity step

Track RFQ management approval. v

Stage
Approval flow
Branch rule

C10:
https://docs.microsoft.com/en-us/dynamics365/customerengagement/on-
premises/customize/business-process-flo

NEW QUESTION: 69

O OO0 Dynamics 365 Salesd OO OO OO OOO OOOO0O.

OO0 000 000 000000000000 0000000000 ooo ooo ooa.
OO0 0000000 0000000000 000000000 0000 aaaq.

O00 000 0000 00000000 00 0000 000 oo oooooad.

OO0 0000000100 000000o0.

Answer Area
Requirement Action
Ensure an auld fesponse is sent. |(orf|gure a record creation and spdate rule ]
Configure 3 busness process flow
Create a lead. . Spealy auto- nse sethngs ]
M I g" I s for record creation.
Answer:
Answer Area

Requirement Action

Ensure anaulo response is sent. onfigure a record creaton and cpdate rule
|§oa;-quu 3 DULness Process Now |
v.l ITIG = re |swu*‘ aute-resoonse samtings
s | /1 1 B Specity condrtxons for record créatson.
§ Viicrosort

NEW QUESTION: 70
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Chart type _fm

Al beacs by reguirement in the last 30 days b, bl
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A e
« v OV e
i Y Repont
li 51 i the last 30 days Expart 1o Mcrouclt Eaoe
m Microsoft

Answer:

Configure Automatic Record
Creation and Update Rules

=' Microsoft
aurtope () [ 1T Type
. -ulha&;ﬁrwuhiimlaﬁmam Graphs v
Leﬁcmﬂedmmeuﬂwdm Report b

NEW QUESTION: 71

OO0 Dynamics 365 Sales OOOOO. OOOOO OOOO OOO OO OO0 OOO0O.
Oooo ooOo o0 o000 oboboo ooaa.

ObO0 OooOoo ooo? 0oboo OO0 Ooooo oboo ooo oooooa.

O0: 0000 000100 ooo ooaaq.

Question Response
You need 10 add the winning competitor to an opportunity, Where thit opportunity record
should you perform this action? the gpportunty close record
competiior record

fou néed 10 Wack the team's performandce aq.hmﬂ ' :H;i E;r Win/Loss
eport should you run? . 0

Answer:



Chastition REbparis
oud newd bo add 1he wniing compebton 1o ah opporiunty. Wiese | fre speertunsy recons 1
shoubd you perionm. this sction? e
;_m_---: wy . ﬁ
¥iou mintd DO BRCk the Toam s DEVIGImANGE S00NGS COMBRRNEN TNty « Compattor Wi
TAEOIT ERaubE you AT WilTddal TT
L L

o0

Response

You need (¢ add the wanning compeiiior 1o an cpportunity. Where the oppOMumIty record
showld you perform this action?

You nesd to track the teamis perfofMmance against compentors? Which Competitar Win/Loss
report should youifun®

NEW QUESTION: 72
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Answer: (SHOW ANSWER)
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Actions Answer Area
Information Action
Create a playbook template - & Y
Price lists| . . Action
Export the list to a file ® & &
= o b Bl o list Action
{Ed tha manhgefs (SpE]0 ltrti":é : i Lompetitor lis
lcorrect business unit T g U J Re -
Add the security role to the's. ©
manager's user ID
Answer:
Actions Answer Area
Information Action
Create a playbook template
Price lists Add the manager's user ID to the
Export the list to a file : correct business unit
— Competitor list Export the list to a file
Add the manager's user ID to the : PRt
correct business unit ®

Add the security role to the
manager's user ID

NEW QUESTION: 96

OO0 0000 OO0 OO0 OO0 Dynamics 365 SalesO1O OO0 OOOO OOO.
OooOOobo0f0OnOnOoOonOoonoboOodoododoOodn.

Ooobo oo o0 000 0o oboo oOoOoo oo oono.

00 0000 00 00 o0o0obo ooOoo oon.

00 oOoo o000 ooo?ooboono 00 0000 ooo 000 oooooa.
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= Micraosoft
rarameter

Entity

Date field

Revenue field

Option
v
Lead
Quote
Opportunity
Invoice

Actual Close Date
Created on Date
Final Decision Date

v

Total Amount
Budget Amount
Actual Revenue

Answer:




Parameter Option

Entity I v
Lead

Quote
Opportunity

[TvaigE=T crosof

Date field

Actual Close Date

Created on Date
Final Decision Date

Revenue field

otal Amount

Budget Amount
Actual Revenue

NEW QUESTION: 97

Dynamics 365 SalesJ I OO OO0 OOOO OOO0.

OO0 000 000 0000000000 oo0oaaq.

*O0 000 000000 000000000 00O

*O0 000000000 00000000 OoOo,0ocooooad
*O0 000 0000000000000

O00 00O 000000000 ooa.

*O00 00 00

*O0 0000000 00

O00 0000000 00000000 000000 000 000 0oooaoad.
O0: 0000 000100 000 OoOoad.

Scenaric Privilege

Asd notes (o beads Lieaaty pwmad by peophe im your bisiness umt onky
Leads owned by you only
Lpady frmapd by B Gne o polr ofganEaon

Lt weed by your butmeds ot and i child Businets unils oy
Leads owmad by people @ poul buciness unit eady
Leass owesd by aayone = youl ] =

Asnign leads to other users

Answer:



Scenario

Add notes Lo leads

Assign leads to other mrw e

Hin

Oooo oOod odood oo
Scenario

Add notes to leads

M ds dwnm.byidu m'y s AR S 134 o

ICFOSO I gds owned by anynne- in your organization

Assign leads to other users v
Leads mneﬂ b}r‘ yﬂur t_:_uglness unit and its child business units only

=y

- e in your business unit only |
' il.eads owned by anynne in your organization

O0:

https://docs.microsoft.com/en-us/power-platform/admin/security-roles-privileges
https://dynamics-chronicles.com/article/deep-dive-security-roles-dynamics-365

NEW QUESTION: 98

Dynamics 365 for Sales] OO OO, OOO0O OOO OO, OOO0O, OO0 OO0 Ooo d
OO0 OO0 OoOoao.

O000 00000000 0000000000000 o0aoa.
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OO0 0000 O000?00000 00 0000 000 OO0 OooOoooa.

O0: 0 000 000100 000 OoOooad.

Requirement

Configure the columns to include in the
search. Lookup view

Quick Find view

Include notes in the search.

Categorized Search
Relevance Search

Answer:



Requirement

Configure the columns to include in the
search.

Option

'Lookup view

—l—.._.*“--*-'

'chk Flnd view
Include notes in the'search. v
Categonized, Search |
Relevan( e *Séé'r'ch SUT
0o - -
Requirement Option
Configure the columns to include in the ~ v
search. ookup view
uick Find view
Include notes in the search. ' v

Categorized Search

Relevange Seacclr O S O 1

O0d:

https://docs.microsoft.com/en-us/dynamics365/customer-engagement/basics/relevance-search-

results

NEW QUESTION: 99

ClientAl OOO OO OO OOOO OOO.
OO0 OO0 OO0 oooo odaad»

A. 1

B.2

C.3

D.7

Answer: A (LEAVE A REPLY)

OO0 OO0 oooood. Oooo 0000 Ooobo O0obo O0oo 0o Oobooo. o OO0 O
Ooo 0O oo0oo0o0o0oooobobo booddd.0odooobbooOoodoOoOooodn
OO0O00000o0.oboooboooboooboooobooobooboooboooboa

ooo onoo.

0o ooo obod oOoo ooob 00 000 oob oboo oooo ooo. oo oooaa
00 000 000 00000 o0 o0 o0oooobobooddoOoooobooooOooaa
Oo0O. 0000 o0o0o0o0000oobooooOoaaq.
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OO0 000000000 00000.0000000 0000 00000000000
0.

OO0 OO0 OooOood

O 00000 00000000000 0000000000. 000 000 00 oo oa
OO0 000 0000 00 000 000 000000. 0000 oO0Ooo oooo oo o,
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L1000 Dynamics 365 Sales OO0 O OO0,

NEW QUESTION: 100

0o oono oo oOoOooooo ooo.

OO0 oo OoOoo? bt 0o OoOooo Oooo OoOoo ooooaaq.
OO: 0000 oo010o0 ooo ooaaq.

Reguirement Action

Include projected revenue by factory capacity.

Set the hierarchical entity to TercitoRy,
Set the rollup entity to F'rodu-:t.

Set the goal metric to

Sel the memrcmmﬁnﬂg__:hrmuct

Include current revenue targets.

Iq@d_g.mtd dula for each territory.
eabe agoal metric,
Create a goal target for revenue,
Upload a goal target from an Excel template.

Include both high confidentll and Won dpportunities,

Create a calculated column and add it to the column layout.
Addihe ﬂﬂmml'rted qnd Won values to tn.e column layout.

Crediea mHu nmgq«.lmn layout.
Add@ieal E Fu-qlq ﬂ&@&h orecast view.

Answer:



Include projected r&, v I c ro S O t

@ by factory capacity.

Set the rolluptEntily to Product.
Set the goal it to Revenue,
I rars"nlcal entity to Product.

Include current revenue targets.

ta data for each territony.

Include both high confidence and won appéé

Add a calculated value to the Dpponumtues Forecast vu‘-.‘w

O0:
https://docs.microsoft.com/en-us/dynamics365/sales-enterprise/capture-forecast-category-
opportunity

https://rocketcrm.co.uk/sales-forecasting-dynamics-365-new-feature/

NEW QUESTION: 101
OO0O0 Dynamics 365 Sales OO0 OO OOO OOOOO.
O000 0000 O0O00 OO0Oooo oooo ood.
O 0000000 0000000000000 000000000000 o0ooaaq.
O0:.0 000000100 000 goooao.
Task w

Create 2 lead. Cushify
Develop
Propoie
Clote

identify stakeholders. ? mh"l

. Propose
M Microsoft Close

Quatity
Present the proposal SN

PrODOLE
Clote

Cruahfy
Process orders Cevelop
Propose
Close

Answer:



Task Srsge

NEW QUESTION: 102

OO0 Microsoft Dynamics 36500 IO OO0 OOOO OOOO.

OO0 OO0O0 Exchanged OOO OOO OOOO OO0O.

OO0 OO0 OO0 OO Microsoft Dynamics 3650000 OO OOO OOOO OOO OOOO

O00 O0O00 OO0 ooOodo.

O 000000000000 oaoaada?

A.OOO OO0 OO0 0000 0000000000000 00000000o040m.d
.

B. OO0 OO OOO0O OO0 OO0O0O Exchange OO0 OOO OOOOO OO OO0O
Relationship Assistantld IO OO,

C. Exchange OO0 OOO0O OO0 OO OOO0O OO OO OO OO0 OO0.

D. 0O0O0O0O OO0 OO0O0O OO0 OO0 OOoOoO0Oo oo oo oo Oooo ooo oooan.
Answer: D (LEAVE A REPLY)

NEW QUESTION: 103

OO0 oo

OO0 Dynamics 365 for Salesd L1 C1CI0.

OO0 Oooo oooo oo oooo oo o0o oo oo ooo oo odaao.
O00 000 0000 OOO? 00000 00 0000 OO0 OO0 OooOooon.
OO0 0000000100 000 oooao.
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Answer Area

Item Value

Schedule type | ~ }"‘4"”

ﬁoifday
Recurrence

Option

Number of days

OV ocoft

Answer:

Answer Aragl crosoft

Item

Schedule type

Holiday
Recurrence

Option

Number of days
Owner

NEW QUESTION: 104

OO0 Dynamics 365 Sales OO OOOO. OOOO0O OOOO OO0 OO OOO OOO0O.
0000 000 00 000 obooo ooad.

OO0 Oo00 oOoa? 00oob oo o000 ooo Ooo ooooono.
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Question Response
You need 10 add the winning competitor to an opporntunity. Where the opportunity record
should you perform this action? the opportunity close record
the competiton record
Sales History
You need o track the team's performance against competitors? Which : WE055
Answer:

Microsof®  seew

Wil Feed 10 83 bhe wenning
shoukd wou perfcem s achon®
.}'".1-"-. D4 e g

-

b

.-'n:;__ Q} ¥

T opporiunty. Wiene gj i
o fire Sepiflotety Limaw necord
=3

FEDOT Should you Funl

L

.
. |§ %E 5 |
. e .
Veou niped b0 Wach The taaem s pevicrmancs #Wlm‘lﬁllﬂ! &
4%

NEW QUESTION: 105

Dynamics 365 for Sales L1010 OO0 OOOO OOOO0O.

00O 00 0o ooo oOooo ooaq.

OO0 Ooo0 ooo? oooob oo o000 ooo OO0 ooooono.

OO: 0000 000100 Ooobo oooa.

-~ Redyirement s O f

View individual products in a grouping

when you create an opportunity.

Sell products from a grouping _
individually. '

Create a grouping within a grouping.

Kit
Bundle

(P2 | v

Bundle

Kit

Bundle

Answer:




Requirement Option

View individual products in a grouping v

when you create an opportunity. Kit ]
[Bundle !

Sell products from a grouping v

individually. Kit |
Bundle Jl

Create a grouping within a grouping. A 4
Kit
\Bundle

0

https://docs.microsoft.com/en-us/dynamics365/customer-engagement/sales-enterprise/create-
productbundles-sell-multiple-items-together

NEW QUESTION: 106

PreferredCustomerAl] 00O OO0 OOOO OOO. OOO OOO0O OO0d?
A. OO0 OO0 O0Ood

B. OO OO0 OO OO OO

c. b ooooad

D. OO0 OO OO

E.OOO0O OO0O0O

Answer: (SHOW ANSWER)

O10:
https://docs.microsoft.com/en-us/dynamics365/sales-enterprise/create-price-lists-price-list-items-
define-pricing-p

MB-210 OO OO0 OOOOO OO bumpTop OO OOOO OOO MB-210 CO!
DumpTop O OO MB-210 OO OOO OOOOOO, DumpTop MB-210 OO OOO OOO
O0000 OO0 O0O0O0O0000. 0000 000 0000 OO DumpTop MB-210 OO0
OOO0O0. https://www.dumptop.com/Microsoft/MB-210-dump.html (376 Q&As Dumps,

30%OFF Special Discount: KrDump)

NEW QUESTION: 107

OOo0o OO0 obooo. oooooo o OO0 ooo obooo ooooad.
Oooo Oo0o0 ooo Oooo aoo.

OO0 Oo00o ooo oboooa? ooooo OO


https://www.krdump.com/Microsoft.MB-210.v2023-10-09.q314.html
https://www.dumptop.com/Microsoft/MB-210-dump.html
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Question Response

.

_ Which action should you perform? X\
| . Edit
Microsoft Close Qliote
Deactivate
Reopen Quote

What is the resulting status for the
quote after you perform the action? |Praft
Revised

In Progress
Open

Answer:

Question Response

Which action should you perform?

== s

EditNs
Close Quote
Deactivate
Reopen Quote

What is the resulting status for the

quote after you perform the action? {2raft_

.‘ Revised
: . rogress
m Microsoff;
OO
Question Response
Which action should you perform? _ v
Reopen Quote
What is the resulting status for the v
quote after you perform the action? |Praft

Revised

E DMPEF%W; soft



NEW QUESTION: 108

OO0O0O Dynamics 365 Salesd OO OO0, OO0 OO0 OOO OOOO0O OOO0O.
0000 00 000000000000 00000000000 00000000 aa
O.

Ooo0O o000 000 ooboo o000 oooo ooad.

Oooo OO0 oooo Oooo? 00000 0o oooo 000 O0oo Ooooooa.
O0: 0 000 000100 O0oo ooaaq.

Activity

Display activities for each
contact in the account record. Use the default configuration.

Create a custom relationship between the agtivi
Add the activity to both the account and -

Ensure the creation date
and the completion date of the
activity are recorded separately.

'Microsoft

['

v

Use the default configuration.
Add a custom control.
Add a custom view.
Add a Power Automate flow.

Answer:

Activity

Display activities for each
contact in the account record. !Us,e the default configuration.
Create a custom relationship between the @ttty 8
Add the activity to both the account ang.cQF

Ensure the creation date
and the ion date of the

IEFDEH |

Add a F'uwer Autmnate flow.




https://docs.microsoft.com/en-us/dynamics365/sales-enterprise/activity-kanban-view

NEW QUESTION: 109

OO0 OO OO000 Dynamics 365 OO O OO,

O 0000 0000000000 00000 o000 oo0oo oooo oan.
0000 000 0000000 oo oooo ooooaa.
OO0 000000 oO000oOo0dn.

OO0 OO0oo ooad?

A. OO0 O0O00

B. OOOO OO

c.ofad

D. OO

Answer: C (LEAVE A REPLY)

NEW QUESTION: 110

Dynamics 365 L1000 O OOO0. UserOOO OOO0O OO0 OO OO0 OOO0O0O.
User1 User200 OOOO0O OO OO OOO OOO0O0O OOOo0ad.

User2d OO0 OOO0O0O O OO user1 OOO OOOO OOOO0O OOOO OO0Q.
(N I O

A. User2(] OO0 OO

B. User201 OO0 OO OO

C. User210 OO OO OO

D. OO0 200 OO0 OO0O0O OOooo.

Answer: A (LEAVE A REPLY)

Oo/od:
https://docs.microsoft.com/en-us/dynamics365/customer-engagement/developer/security-
dev/use-record-based-security-control-access-records#sharing-records

NEW QUESTION: 111

O OO0O0O Dynamics 365 Salesd OO0 OO, OO O OO0 OOO OOO0O0.
OO0 00 00 000 000 O 0000 OO0 OOoOoooOoo OoOooo oood.
OO0 OO0 ooad?

A.O00O0 O0O000O0 OOO0O0. 0o oo oo oo oo oo oo ooooaa.
B. OO0 OO0 OO0 OOOod.

C. 0000000 O00000. 0000 oo oo oo oodaOoa.

D. 00O O0O0O0O O0O00O. oo oo ooo 0o Ooooo Oooaoa.
Answer: B (LEAVE A REPLY)

o0
https://docs.microsoft.com/en-us/dynamics365/sales-enterprise/close-opportunity-won-lost-sales

NEW QUESTION: 112


https://www.krdump.com/Microsoft.MB-210.v2023-10-09.q314.html
https://www.krdump.com/Microsoft.MB-210.v2023-10-09.q314.html
https://www.krdump.com/Microsoft.MB-210.v2023-10-09.q314.html

OO0 Dynamics 365 Sales OO OOOO. OOOOO0 OOOO OO0 OO OOO OOO0O.
0000 000 00 000 obooo ooa.

OO0 OooO oOoo? oooon oo o000 ooo oo ooooon.

Oo: 0000 oobo10ob ooo oooaan.

Question Response
You need to add the winning competitor to an opportunity. Where : v

‘the opportunity close record
the competitor record
You need to track the tearn's performance agamst competitors? Which v
reportshould | you run? AN |. £ Sales History
sl Competitor Win/Loss

Answer:

Question Response
You need to add the winning competitor to an opportunity. Where

should you perform this action? the opportunity record
the opportunity close record
the competitor record

You need to track the team’s performance against competitors? Which

report shuuld‘yqu run" Sales History
DS QA 1. Competitor Win/Loss

o0
https://docs.microsoft.com/en-us/dynamics365/sales-enterprise/close-opportunity-won-lost-sales

NEW QUESTION: 113

O0:. 0 000 000 00000 0000 000 00 O 0O0o0odoo. oOooo o oooo oa
OO0 000 0000000000000 O0000O0000. 00000000 00 o0o0aO
OO0 0000 0o 0o odo oo oo oodo ood oooo oo o oodaao.

OO0 0o 0ood OO0 Ooo O o0ood. oooOoo 000 Oooo 0o OoOoo oooo O
Oooo.

000 Dynamics 365 for Sales L1010 OO O OOOOOO.

OO OO0O0O Linkedln Sales Navigator O CO(O 0 OO O)O OOOO OO0O.

C0O0: Dynamics 365 Al for Salesd OO OOO.

oo ooo ooood?

A. O

B. OO0

Answer: B (LEAVE A REPLY)

O0/00:
https://docs.microsoft.com/en-us/dynamics365/customer-engagement/linkedin/add-sales-
navigator-controls-forms

NEW QUESTION: 114
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Sales plans Answer Arca

| 1y £
Dymamacs 365 Sales Premaum L. | M I CI O So I t
Enowledge management

T Dynamics 365 Sales Enterprise |
Sequence designer

Dymamics 365 Sales Professional Predictve forecasting

Answer:
Sales plans Answer Arca
| Dymamics 345 Sales Premwum | - A Sales plan
----------- " = Dwnamics 345 Sales Professional |
— Knowiedge mansgement i =
i 3 SEhef Eril
:fﬁf\flﬂ-i_‘i'i = :'-Hf?ff == I Leguence Cesigner F Dynacnecs 365 Sales Profesional |1
TEynarmsct 365 Sales Professional | Preclictive forecasting g i ynamict 365 Sales Enterprise |
----------- = Vilcrosoft
Sales plans Answer Area
Dynamics 365 Sales Premium Feature Sales plan
Dynamics 365 Sales Enterprise Knowledge management Dynamics 365 Sales Professional
Sequence oesigner Dymnamics 365 Sales Professional
Dynamics 365 Sales Professional Predictive forecasting Dynamics 365 Sales Enterprise

= IVIicrosoft

NEW QUESTION: 115

Dynamics 365 Sales L1000 OOOOO .

OO0 000 00 00 000 000000 OO0 ooodo goooo oo odo.

OO0 0O 00 000 Ooood Ooood ooda? oobooo OO0 OoOooo Ooo Oooo oo oo
O0 0000 000 000 Oo00o0cod.

Actions

Open Systern Jobs

Open Setungn

Open Dats Managoment

Configure Automatc Record Creaton and Update Fules.

Open Business Management.

CJ Micr&%@ﬁ

Answer:



Answer Area

Open Settings.

“Th ' i}
=A™

Open System Jﬁnlg&% (W

T " T
e

Configuration Automatic Record Create and
Update Rules

1-000 000.
2-000 00 an.
3-00 00000 000 00000a0n

NEW QUESTION: 116

OO0 OO0 0o Oo0oo oo, oo, Oboo 00 000 OO0 OO0 OO0 Dynamics 365
Sales] OOO0O0O OOOO. OOOOO0O OOOO O OO O0O0O O0OOO OO0O000.

OO0 OO0 ooodo oboo. 0 ob oo oboooo 0o oo Ooooo oboo ooboa.

00 oo0o o000 oob oo oOoOoooooo ooad.

OoooO 00 ooo Oobooo ooa.

OO Oo0oo0o boooo ooo? 000bo oo O00oo Oooo Oooo ooooaoan.

OoO: 0000 0oob010o0 ooo ooaan.

Setting

I C r O = cﬁpfi and Tero sub-temmtones

Tod termaones and two sulb-lermtones
One terrtory and three sub-temtones
One termtony and four sub-termtones

Determine the number SERSH 1ores.

One terttory and one sub-Tertory | Flonds ang Lagktosvlle
One sub-terrione JagkEcowlle

Determine how many termitories m which the Jacksonwille Two toprdones Tlondd aro Jack jonville
salespeople should be members. One temrk ooy Flonda
tesrRoey and e10 sub-termtones: Flonda T
One termory and three sub-termmories: Flonda, sacksonwlie, Mami, and Tampa
Determine how many territories the Flogitla Siles manager Four temtones: Flonda, Jacksonmvile, Mismi, and Tamps
should manage. Zeco termiories and three sub-temtories Jackson Miami and Tampa

Answer:




Requirement
Determine the number of terntornes.

Determine how many territones m which the Jacksonvillg
salespeople should be members. sl

Determine how many temmitories the Florida sales manager
should manage.

Fout Temiones and 1&ro iub-1emmtones
JTwa termones and two sub-temmtones
1| Ong terrdony and thies fub-termaodies |
One termtory and four sub-temtones

One tub-termtons Ja&stmlle
R vy w R

JOnelsraosy A0S 260 SUBIeTEDNRA FIoald o . = = = =

Fout termones: Flonda, jackionville, Mami, and Tampa
Zero termtories and three sub-termtones: Jackson, Miamd and Tampa

oo

Angwer Area

Requirement

Determine the number of temritories.

Setting
y@gerrtori pnd thees b temonks

Determine how many termtones in whsch the Iacisomalie One sub-temtory: lacksomvlle

salespeople should he members.

Determine how many lerritories T Hionda sales manager One ternitory and thiee aub-termitonss

should manage.

NEW QUESTION: 117

.“"E'T Microsoft -~

OO0 Dynamics 36500 OOOO OO OOOOO. OO0 OOO0O OO0 OO OO0 OO0

oo.
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00 Oo0 o00 oOod? 0o0oob oo o000 oob Ooo oooooan.
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Question

What must you do when you close a n

successful sale?

W\ 1 A8¥oft

v

Close a quailified
Close as won

What must you do to close the

opportunity?

Answer:

v

'Fill out the competitor
Fill out the actual revenue
Fill out the description




Question E M icrowﬁ
a

What must you do when you close a

successful sale?

opportunity? Fill out the competitor

What must you do to ed\a

Fill out the actual revenue

Fill out the description

NEW QUESTION: 118
Dynamics 365 Sales] 1O OO0.
O00 OO0 O000 aoan.
OO0 0000000 000?00000 000000000000 o00o0oad.
O0: 0 000 000100 0OoOo oOoaaq.
& Microsoft opm

Ackd @ Proguct froem & oppor Ty, Eanstng Pl

Wirrbe-in Procict
Gt Bradiaite,
F=1 81
PFeoaut

B V] e o | “""mm

Ensting Prcht
ASd § proouct That G0 Hol exel m the VAPEE- iry Desesary
PrOOUCT CEtaIo Gl Broducii

Answer:
Seenaria Optien
Add a product from an opporunty. Exags educt
R A :
i 'Q + [Eonteg Piggucy
 procuct from & pice ||5!{° Wine- In Prosuct
6\) Gt Producti
:ﬁ{ g Protuct,
A & product © ol ewst III'J‘I.: Writ#-in Product
ot Catakng. E:.'-.' Mi
a0
Microsoft o el
Add aproduct from an opportunity. Get Products
Add @ product from a price list. Bxsting Product
Add a product that does not &ast in the Write-In Product
product catalog.

NEW QUESTION: 119



Fourth Coffeed OO OO OO OOOO0O OOOOO. OO OO0 OOO0O0.

Account Overview as of:

Fourth Coffee (sample)

11/13/2018

Active

ABSS4G45

Basic Profile

Parent Account:
Relationship:
Industry:
Location:
Category:
Website:
Ownership:
Ticker Symbol:

Renton, Tx

http://www.fourthcoffee.com/

No Data

ActiveOpportunities
Other

Primary Contact

Yvonne McKay(sample)
Title: Purchasing Manager

Location: Redmond, WA
Business Phone: 555-0100
Mobile Phone:
Home Phone:
Fax:

Pager:

Email:

someone a@example.com

Total

Service Summary

Opportunity Summary
Active opportunities by probabilify

All opportunities by current state
No Data

Weighted

Satisfaction (all closed cases) Status Reason (all cases)

Additional Contacts

Yvonne McKay (sample) - Purchasing Manager - (555-0100)

ed

OooO OO0 o0ob Obo00 000 obo o000 o oob Obooo oo oo oo

O ooonono.

OO: 0000 000100 oobo oooa.

Question

Why is the satisfaction area
blank?

Which type of account is
Fourth Coffee?

Answer:

Answer choice

There are no closed cases

Users are not completing the satisfaction field
The Reporting Service is down
Cases with the problem solved have not been closed

B w

- Microsqjt
|

Active

Parent Account
Inactive

Child Account




Question W e . Answe! choice
Microsoft
Why is the satisfaction area v
blank? There are no closed cases '
Users are not comipleting the satisfaction field
"The Repoiting service is down
 Caseswith the problem solved have not been closed
Which type of account is = . ‘ v
Fourth Coffee? Parent Account
Inactive
Child Account

NEW QUESTION: 120

O O0O0 Dynamics 365 Sales OO OO0, OO OOOO Kanban OOO0O OOOOO.
O0000 00 000 OO0 O0O0O0o0. o000 ooo oooo oaaq.

Kanban OOOO0 O O OO0 OOO OOOO0O.

OO0 000 0000000000000 00000a0.

O000 OO0 0000 OO0 00 Kanban OO OOOO OOO OOOO OOO OO OOO0O
oooon.

Kanban OOO OOOO OOO.

O00 00 O000?00000 00 0000 OO0 oOoo ooOooaaq.

O0: 0 000 000100 000 OoOooad.

Requirement Microsoftr

Set up Kanban.

In App Settings, select the correct setting.

On the View menu, select the correct view,

In Advanced settings, select the correct setting.

On the command bar, select Show As, and then select the correct setting.

View the opportunities v
in the sales cycle. [Change the Kanban type to Status.

(Change the view o All Opportunities.

Change the view to Partner Opportunities.

Change the Kanban type to a business process flow.

Change the status v
to the same status Drag the opportunity to another column.

view. Create a new opportunity with the correct status.

Drag the opportunity to the bottom of the column.
Create a lead and quality the lead with the new status.




Answer:

Requirement

Set up Kanban.

In App Settings, select the correct setting.

On the View menu, select the correct view,

In Advanced settings, select the correct setting.

On the command bar, select Show As, and then select the correct setting.

View the opportunities = v

inthe sales, cycle.

ICIOS

hange the view to Partner Opportunities.
“hange the Kanban type to a business process flow.

Change the status : v
to the same status Drag the opportunity to another column.

view. reate a new opportunity with the correct status.
Drag the opportunity to the bottom of the column.
Create a lead and quality the lead with the new status.

O0:
https://docs.microsoft.com/en-us/dynamics365/sales-enterprise/opportunity-kanban-view

NEW QUESTION: 121

000 0000 000 OO0 00 0 000 oo ooa.

OO0 OO oOoO? 00000 000 000 000 oobo ooooooo.oooo o a,
00 0 obobo0o0 oo ooobo oo O Oodod. ooobo 000 0000 oo ooo od
O 0000000 o0o00a.

OO: 0000 oob010n0 ooo oooaan.

Actions Answer Area
Create a playbook template Information Action
Price lists Action
Export the list to a file : - 5--8§
e — B e | Competitor list |8 .ﬁctlnn
Add the manager's user |D to the bt ; =
correct business unit | : M ICTOS Oft

Add the security role to the
manager's user ID

Answer:



Actions Answer Area

‘‘‘‘‘‘‘‘‘‘ 1 Information Action

R —

R s Price lists bt it
correct business uni
| Export the list to a file | @ COrrect DUSINESS MO e
___________ e . :
. Competitor list Export the list to a file

| Add the security role to the
tmanagersuser IBEI I\ /R -
VT

oo

Information Action

L]
Price lists Add the marageris E,:serID to the
conegtibusinessunit
iyt

o<of

Competitgrlist Export the list tos file

MB-210 OO OO0 OOOOO OO bumpTop OO OOOO OOO MB-210 CO!
DumpTop O OO MB-210 OO OOO OOOOOO, bDumpTop MB-210 OO OOO OOO
O0000 OO0 O0O0O0O0000. 0000 000 0000 OO DumpTop MB-210 OO0
OOO0O0. https://www.dumptop.com/Microsoft/MB-210-dump.html (376 Q&As Dumps,

30%OFF Special Discount: KrDump)

NEW QUESTION: 122

OO0 Linkedin Sales Navigator[d O Dynamics 365 Sales PremiumO O OO0 OOO0O.
OO0 0000 000 oooo ood.

00 00 000 000 0000 obbo 0000 oobooo ooon.

*0O0O OO0 Linkedin OO OOO0OO OO OO0 OO0 OO O0OOO0O OOO0 OO0 OOd
O oooonono.

*O000 00 00bo0 oboOooboo oooooa.
O Oooo0 o0oo oono.

OO 000 o000 oobo? 00000 oboo 0oo O0ooo 0o oooo ooooooa.
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O 00000 o00oOo0ooboobobodn.

Features Answer Arca

Adaptive sequence Requirement Feature

Quote over a million dollars sent
Research actnaty
View Linkedin profile and add info
Connect sequence Sequence added to existing\glbies <C £+
\ W Y


https://www.dumptop.com/Microsoft/MB-210-dump.html

Answer:

Features

A . g 4
Microsoft
I .'L:Iaplw-e:e—quenr_e ] . C
| Bescarch actnaty Chuate onet & rmidlon Sollars Lent Fasearch sctmaty I

Wiewy Linkedin profile and add info R A r— J__

[Lnnne‘:t [Pemmp——— I Sequence added [0 existing quotes Adaptive seauence ]

NEW QUESTION: 123

OO0 OO0 Dynamics 365 Sales OO OOO0O. OO0 OOOO0O OO0 OOOO OOOO0O.
OO0 0000 00 oooo ooooaq.

0o oooo 0O 00 oooo oo ooo oo oobo Oobooo o ooo oo oooo o
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O0:. 0 000 000100 OooOo oOoaaq.

Step Configuration
Configure a relationship definition. -
_Eccount
opportunity
contact
product
Select the top of the hierarchy. >
RF - PR
W’i icrosofi customer name

main event record
parent opportunity field

opportunity entity
Answer:
| Nicrace ep Configuration
IVIICTOSOITL
Configure a rela definition. v
account
"opportunity
~contact
product
Select the top of the hierarchy. v

customer name
main event record
parent opportunity field

|opportunity entity

aad:

https://docs.microsoft.com/en-us/dynamics365/sales-enterprise/configure-forecast-using-custom-
rollup-entity



NEW QUESTION: 124

O: 0 000 o000 ooooo oo oo oo oooooo. oooo ocooaoao a
OO0 000 0000000000000 00000000 oooooooo oo oaa
OO0 0000000000 0000000 o0oooooo oo oooaa.

O00 OO0 000 00 000 O 0000. OO0 oo oo oo ooo oooo o
aood.

OO0 Dynamics 365 Sales OO OO OO OO,

O000 000000 00 000 0oooodg aooa.

0000 0000 000 o ooo oooo ooaq.

OO O0O: Microsoft Relationship Sales 10O OO0 OO0 JavaScriptd OO OO0 OO OO
OO0 OOoOoOooo.

(N e

A. O

B. OO0

Answer: A (LEAVE A REPLY)

Oo/00:

NEW QUESTION: 125
00O 300 OO0 OO0 000 0000 OO0 0000 OOO0. OO0 OO0 OO0 Heat Leveld
Hotl OO0 OO OO OO OO0 0000 0000 Ooboo O oooao.

EER H i & Doren e

Wcarieng o wolkileen Tl b Laliafeon

= Report: Accounts Activity Last 30 days

Oo: OO0: 0o oo oo ao.

OOo0o OO0 obooo Oooob Oooo OoOoo bOoobo o oboo oooo oo oo oo
O ooood.

O0: 0000 000100 ooo ooaaq.


https://www.krdump.com/Microsoft.MB-210.v2023-10-09.q314.html

Display In h‘
L0 e
Question o
Relsted Record Types
Which ared of the current form should you use 1o ensure the repals Report Wizard

accessible from Advanced Find results? ASmAisIaton

Which value should you set 1o make the report agflab/onAdvanced Find  [Lists for relsted records. types
results? e Sales Reports
‘:'.::,':h N \ Artrnes

t L ] A’ Reports ares

Answer:
Dwsplay In
Question Categoritd., . —
.
Related Record Types |
Which area of the current form should you use to ensure the repor s e WiTaed™ =
accessible from Advanced Find results? ASMmriStIAOn
Which value ¢hould you st 10 make the report valabie forAdvanced Find Lists for related records types
resuls? Sales Reports
| l r | r e ¥ : Reports area

Answer Area
Question : Answer Choices
Which area of the cumgaifaim Shoulll yOu use 1o ensure the report 5 Redated Record Types e
accessible from Agvaicegd Filg reslits?
_ Whichaile Shoulll yB set to make the report available for Advanced Find Activities v

|CIQ S0Nuky

NEW QUESTION: 126

Dynamics 365 for Sales] OO0 OOOO OOOOO.

OO0 000 000 000 000 0000 O000. 000 00 OO0 OO0 Oooo oOooao
0.

00 ooo 000 00 oo ood ooo.

(I I I

A OO 000 OO0 0000 Oo0ac ad

B. OO OO OOOO O OOO OO0OO.

C. 000 OOoo 400 oood.

D. OO0 OO0 OO0 O0O00 od

Answer: B (LEAVE A REPLY)

O10:
https://docs.microsoft.com/en-us/dynamics365/customer-engagement/admin/change-auto-
number-prefixcontract-case-article-quote-order-invoice-campaign-category-knowledge-articles

NEW QUESTION: 127
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https://www.krdump.com/Microsoft.MB-210.v2023-10-09.q314.html

OoO: 0000 0oob010o0 ooo ooaan.

Question Response
Which action should you perform? v
Edit
Close Quote =
Deactivate
Reopen Quote
What is the resulting status for the \ v

Draft

quote after you perform the action?
Revised |

Open

in Progreggii IVITCTOSOf

Answer:

Question Response

Which action should you perform? : S
Edit A W

Clo_'se' Quote
Deactivate
Reopen Quote

What is the resulting statU‘S' for the

quote after you,perform the action? [2raft
b Revised

In Progress

Microsoft -

NEW QUESTION: 128

000 000 00 000 oobo oooo oon.

Ooo oooo oOooooooad?

A. OO0 0O0O00O0O00O0O0.

B.OOOmOO OOOOO.

c. 00 Ooonoo oo booo booon.

D. OO0 OO OOOOnd.

Answer: D (LEAVE A REPLY)

oo, 000 oo

oo oo

00 00000 oo, oo oo, oo oo Oo0o 0oobo Ooobo oooad.
00 000 00000000000 OO0 O0000O000040a0on0.
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00 0000 000 0000 ooo ooooon.
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*OOOoob0ob0fOoddodnoOononobobooOoOoonnooooaa.

*O000 o00oOoOo oboOooooo oOoooa.

00 00 000 00 00 00000 ooooan.
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*0O 000 000 OO0 Business UnitdO O OOOO OOIO.

0000000 000000000000 o0o0ooaa.
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00 0000000000000 oOoo0o0a.
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000000000 00000000 0o0aa.

00 00000 0000000400000 oaaq.
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00 00 oobo oood.

00 000 000 00 0000 oboo oooo o ooo o 0oo oooobo aoon.
*UserAll OO0O OOO0O OO O OOOO.
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NEW QUESTION: 129

OO0 Dynamics 365 for Salesd OO O CO.
o000 00 000 0000 ood.
OO0 OOood odoo ooood?

A. 0

B. O]

c.Oad

D. O

Answer: (SHOW ANSWER)

O0: 00 OO0 Og

O0/00:

NEW QUESTION: 130

000 Dynamics 365 for Sales] 10 O OO OO0 OOOOO. OOOO O OO OO OO O
OO0 000000000000 00 oOoOoOo.

OO0 00000 000000000 o0oao aaaq.

0000 OO0 ooOood.

000 000000000 oagoad.

000 00000000000 o0o0o0goaan.

O0O0 000000000000 0000000020000 0000000000
.

O0:.0 000000100 000 goooao.

A. 000 OO0 O000O0 00000 oOooa.

B.OOO OO OOO OO OOOOOOO.

c.OOOOoOoOooooooOooooon.

D. 000 OO0 00000000000 aoaan.

Answer: A,D (LEAVE A REPLY)
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-000 00000 0000000000000 00000000000 o00o0 oad
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NEW QUESTION: 131

OO OO0 OO0 Dynamics 365 Sales] OO OO OOOO.
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00, 000, 0o 300 oo oood.
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Components

Products Price Lists Entry description

Descount Lists Linit Groups Cmink: flarvors list

Four Of mdrne Cases
]‘f.ku?{-rj J {.. E.‘G 5 ﬂ:j .i:_.l Combinathon of fawirs

Oree can

Answer:

Components

- -
Products jy Price Lists ; . By description Component

r—D-:scoun'.um [1l,’n-: Groups N - B ] S & 'Dnink fiavors list | Unit Groups

e i 2 a b | | Discount Lists
: \ it Four or more cases 1

Combination of flavors Discount Lists

One can Products
O
Components . A ) #, Answer Area
Products Il h&ﬁ:ii: fr ’: : fﬁ {:3 H L Entry description Component
Descount Lists Unit Groups Drink flavors fist Unit Groups
Four or more cases Discount Lists
Combination of flavors Discount Lists
One can Products

NEW QUESTION: 132
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Oooo ooOo oOooon?

A O
B. OOO

Answer: A (LEAVE A REPLY)

NEW QUESTION: 133
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Oo: 0000 oobo10ob ooo ooon.

Products Answer Area
Price List Product Option Product
Existing product duct
Non-catalog Product : o PrOnUC
. z -+ A
Opportunity Product @ Wiite-in‘product product
&
Get product product
Answer:
Products Answer Area
Price List Product Option Product
Existing product Price List Product
Non-catalog Product ®
2]
® Write-in product Non-catalog Product
Opportunity Product P " EROCH g u
@

NEW QUESTION: 134

Get product

UserAl OO OO OOO OOOO OO 0.

OO0 UserAQl OOOO OOO7

A.

B. OO OO OOO
C. Office 365 11
D. OO0

Answer: D (LEAVE A REPLY)

0o, 000 00 00 00

Opportunity Product
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NEW QUESTION: 135

Contoso, LtdJ OO OO0O0O OO OO OO0 O0O0OO0O O0O0O0. OO0 OO0 OoOoO
Dynamics 365 L1100 OOOO0.
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Answer:

Value

Which entity records ane created? Account, Contact, and Opportunity
What is the lead status? Open >

NEW QUESTION: 136
OO0 Dynamics 365 Sales OO OOO. OO0O0O OO0 OO OO OOO0O0OO OO0OO O4d
O Oooonono.

Preview

Territory Quota Manager Bestcase Committed Lost Omitted Pipeline Won

® city s AN = T5%
© south — 75%

min _AY 2= Microsoft =i

OooO o000 00obo Obo00 000 obbo o00o o oob Obooo oo oo oo

0 0oooo.
00: 0 000 000100 000 00o0.
Where should you rename the Omitted | v
column to Cancelled for this forecast? Forecast Category option set
Forecastview
Layout column settings
Preview grid
Where should you delete the Lost column | v
for this forecast? [Forecast configuration
Forecast configuration filter data
N ﬁzﬁga gﬁef%ry option set value

Answer:



Where should you rename the\Oritted) S O 1L v

column to Cancelled for this forecast? [Forecast Category option set
Forecast view
Layout column settings
Preview gnd
Where should you delete the Lost column v
for this forecast? [Forecast configuration

Forecast configuration filter data
Forecast Category option set value
Forecast view

C10:
https://docs.microsoft.com/en-us/dynamics365/sales-enterprise/choose-layout-and-columns-
forecast

MB-210 OO OOO OOOOO OO bumpTop OO OOOO OOO MB-210 OO!
DumpTop O OO0 MB-210 OO OO0 OOOOOO, DumpTop MB-210 OO OOO OOO
O0000 OO0 OO0O0O0000. 0000 000 0000 OO0 DumpTop MB-210 OO0
OO0O00. https://www.dumptop.com/Microsoft/MB-210-dump.html (376 Q&As Dumps,

30%OFF Special Discount: KrDump)

NEW QUESTION: 137
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Task Action
Configaresecurity _ v
- | Assign the user the Office-365°Glabal Admin role
Assign the‘Dynamics 365.5ystem Customizer Security role

-_— s wm wm owm sse—

Deployment action W/ v

‘Select the organization for installation
Publish all customizations

Answer:


https://www.dumptop.com/Microsoft/MB-210-dump.html

Task A .
= S \Mlicrosoft

Configure security
Assign the user the Office 365 Global Admin role |
Assign the Dynamics 365 System Customizer Security role |
Deployment action v

|Seiect the organization for installation |
‘Publish all customizations l

NEW QUESTION: 138
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Dynamics 365 App for Outlookd IO CIO.

OO0 000 00 o000 oooo ood.

O0o oo ood? 00000 0o 0000 OO0 Oooo oooooaao.
O0:.0 000 000100 000 Ooooo.

Answer Area | Micros Of't

Type “Action
Existing email

v

Track the email from Advanced Find
Sét the regarding field on the email from Dynamics 365 App for Outlook

New email = i v
Add an email from Lead Timeline
Insert a Lead email template

Answer:

AnsEREERA Icrosoft

Type Action
Existing email - - e

Track the emailﬂfkrom. Apgx:'snced Fiﬁd
Set the regarding field on the email from Dynamics 365 App for Outlook

New email . v
Add an email from Lead Timeline '
Insert a Lead email template

NEW QUESTION: 139

O OO0 Dynamics 365 for Salesd OO OIOO.
OO0 000 000000 00000000 ood.
OO0O0O0O Dynamics 365 O OO0 OOOO OOO.
O0000 000 000000000 ooood?
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B. O

c.Oad

D. OO0

Answer: A (LEAVE A REPLY)

OO

o0
https://docs.microsoft.com/en-us/dynamics365/customer-engagement/sales-enterprise/create-

edit-competitorreco 101

NEW QUESTION: 140

10 Dynamics 365 for Sales 0O O OOOO. OO OOOO0O OOO0O OO0O0O.
O00 O0O0000 0000 aodao.

00000 0000 00000000000 000000 oo0b oooda.
O0:.0 000000100 000 oooaq.

A. OO0 OO0

B. OO

c.00ooad

D. OO0

E. OO

Answer: (SHOW ANSWER)

O0:
https://docs.microsoft.com/en-us/dynamics365/customer-engagement/customize/configure-
interactivedashboards

NEW QUESTION: 141

OO0 OO0 OO0O0O Dynamics 365 Sales OO OO0O0O. OOO OO OOO OOOO OOO
.

OO0 OO0 oo oo oo oo oooodooOo. oo oo oo oooaa
OO0 0000 000000000000 ooooo.ooooooooooo o o
00 oo0o oood.

OO0 OO0 OO0 0000 OO0 0 ooo ooog aood.

0 i I s

A. 000 0000 00000 Oooaaq.

B.OOO OOO OOOOO OOOOO.

C.O000O 00000 000 O00OoOo.

D. 00O OO0 OOogm.

Answer: B (LEAVE A REPLY)

0d:
https://docs.microsoft.com/en-us/dynamics365/outlook-app/enable-a-custom-entity-to-appear-in-
the-regarding-lookup
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NEW QUESTION: 142

Dynamics 365 for Sales 10O OOOO0O. OO OO0O OOO0O OOO0O OO0O0O OO Od

OO0 OO0 OOodaO.

OO0 0000000000000 0000000000000000000000 oa

0.

OO0 000000000000 0000 00000000000 0o0o.oooooand
O00 00 0000000 Oo000od.

ProductAll OOOO0O OOOO OOOO OOO OO OOO OOO0O OO OO OO0O OO

O 0000000 oOaq.

O000 00000000 000000000000 coaaq.

OO0 000 0000 000 oooo ooq.

OO0 000 000000000000 00000 0000000000000 o004aao
O000 000 000 OoOoOood.

Actions [Answer-Areq

Create a hot lead

Create a case with high priority

©

Create a warm lead @

Create a cold lead

Answer:
Answer Area

Create a hot lead

Create a warm lead

Create a case with ligh priority

Create a clod lead

1-0 0000

2-000 00 00a

3-000 O0O00o ooo ooa
4-000 00000

NEW QUESTION: 143

OO0 Dynamics 365 Sales OOOOO. OOOOO0O OOOO OOO OO OO0 OOO0O.
Oooo ooOo o0 o000 oboboo ooaa.

OO0 oooo ooo? 0oboo OO0 oooo oboo oboo obooooa.

O0: 0000 000100 ooo ooaaq.



Question | !E fl qm S 0 -t Response
You need to add the winning competitor t@ op {y

should you perform this action? ¥ B

the opportunity record
' 4 the opportunity close record
& the competitor record
You need to track the team's performance agalm t’émpetntors? Which
report should you run? P S e Sales History
5 W Competitor Win/Loss

Answer:

Question

You need to add the winning competitor to an opportunity. W,
should you perform this action?

You need the team s perform
report sho
OO
OO0 Oood ooodao, 0oog, oboooog, Oooo od I:II:I o
Question 1 Response
You need to add the winning competitor to an oppor‘i‘y ro S Oft v
should you perform this action? the oppoﬂumty record
the competltor record
You need to track the team's performa c% ompetitors? Which v
report should you run? 6 Sales History

C10:
https://docs.microsoft.com/en-us/dynamics365/sales-enterprise/close-opportunity-won-lost-sales

NEW QUESTION: 144

OOo0o o0 Oooboo oooo ooo.

000 0000 ooo? 0ooobo o0 0000 oboo ooo ooooo.
OoO: 0000 000100 oobo oooa.

Chart type

Answer:



= Micromatbie A\ e

AR leada by Pequirerant in e LAt Wdrn oo
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NEW QUESTION: 145

L1000 Dynamics 365 for Sales IO OO0,

OO0 OO0 OO0 Versium Predictd OO0 OO0O.

O00 0000000000000 0000000000 000000000 00 oad
OO0 0000 000 000 oooood.

Actions Answer Area

Add custom views using Versium
Predict solution

Authenticate Versium Predict

Install Versium Predict from the

[Evm! s ﬁAdministratiof nter

fInstal ddmplodin b

LR
Microsoft AppSource, P\

Add custom views usiqfig_-we_b

resources
Answer:
Actions Answer Area
Add custom views using Versium Install Versiumi Predict from
Predict solution Microsoft AppSource
Authenticate Versium Predict Authenticate Versium Predict @
Install Versium Predict from the @ Add custom views using web
Dynamics 365 Administration Center @ resources @

Install Versium Predict from
Microsoft AppSource

Add custom views usingweb M I Cros Oft

resources

NEW QUESTION: 146

OO0 OO0 OO0 000 Dynamics 365 OO OOON.

OOo0oobod Ooodo Oooboo obooo OoOoo Oobooo 00 Ooodaooo oobooo ooaa
O Ooon.

O Ooooo ooo oo oo ooo oOoooobn.



| (100 Riiber & Steps per stage
10

10
10
10
10

Oo0O0 o000 oobo Ooo0 ooob oooo oon.
A.OOOO

B.OOOOOO

c.ooan

D.O0 O0O0O0OO

Answer: D (LEAVE A REPLY)

OO0 0000000 00030000 oo soOoodd.

o0
https://docs.microsoft.com/en-us/dynamics365/customerengagement/on-
premises/customize/business-process-flows-overview?view=op-9-1

NEW QUESTION: 147

OO0O0O Dynamics 365 Sales OO OO OO0OO0O OOOO. OO OOO0OO0O OO OOO OO0
0.

OO0 oo

OO0 oonon

OO0 oo

00 00 oOb0o00 0o0oo oo OO0 o000 ob ooo oooo oono.

00 00 000 0000 O0O?00b000 000 0o oboo oo oooo oooaa
Oo.0ooobbooOo oboobobOooooooboboooooooono.oboooad

O 00000000000 oobooodooobootoodooddn.

Sales plans Answer Arca
Dymamacs 345 Sales Premium Feature Sales plan

Knowledge managerment
Segquence designer
Dynamics 365 Sales Professicnal Predictive forecasting

== Microsoft

Dymamic: 365 Sales Enterprise

Answer:

Sales plans
| Dynamics 365 Sales Premium [ Feature Sales pian
Knowledge management DOymnamics 365 Sales Frofessional

I Dymamics 365 Sales Enterprise ]
Seqguence designer

l Oynamics 365 Sales Professional I Predictive forecasting Dynamics 365 Sales Enterprise

== Vlicrosoft

NEW QUESTION: 148

OO0O0O Dynamics 365 Sales] OO OO OO OO0 OOOOO.

Ooo0O o000 ooobo oOo00o ooboo ooaa.

O 000 ooboo oOoooaobobod? bbo00d oo oboo 000 ooo oooooaq.
O0: 0 000 000100 ooo ooaaq.
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Task sugﬁ
Create a lead Cualify
Db
oLl
Cloie

Cluality
Crewmiing
rggaLe
Slose

ldentify itakeholders

Cualify
Devsiop
Propate
Cloas

Pregent the proposal

Cualify

Process orders J:-‘*m
=k :llupr_u_-
m - Microsofifiss

Answer:

Task w

2
Create a lead L [ty
Drsiop
PR
Close

igentify stakehobders. a: | =

[ =it ]
Clorie

a.,..;* fHTToRoft
Pregent the proposal Ceveion

Propate 1
cicte ™

Chuadity
Process orders Cevelop

'DHI'E: L

Cicie

oo

Microsoft -

. ,
g‘@

tify stakeholders, Develop b

> A e %

Process orders, Close w

NEW QUESTION: 149

Dynamics 365 for Sales L1010 OO OO0, OO OO0 OOO0O0O OO0O0O O0O0O0 OO0 Od
OO0 OO0 OO0O0aO.

OO0 0000000 000000000000 000000000000 0000 oo

0.
OO 00 o000 OO0 oOo0 oboo O 00 obooo ooobo ooo. oo o ooao

OO0 oo oo oOoOooooooon.



ProductAll OOO0O0 OOOO OO0O0O OO0 OO OO0 0000 oo 00 0o0oo o
O OO0 oooo oda.

Ooo0O o0 000 000 obobo o0 000 oooobo ooad.

OO 000 oooobo ooo oooo oon.

OO 000 o0 ooo Ooooo ood? 0oodooo 00 0000 OO0 O0oo 0o Oooono

O000 OO0 O00 OO0Ooodad.
MLULIUIS Answer Area

Create a hot lead T 1

Create a case with high priority

Create a warm lead ®:

Create a cold lead

QS

Answer:
Answer A =&/1c1

Create a hot lead

Create a warm lead

Create a case with high priority

Create a cold lead

1-0 0000

2-000 00000
3-0O0ono o0 obo oo
4-000000

NEW QUESTION: 150

O 000 00000000000 o000 ooooaa.

OO0 0000000000000 O0000000000o000 o000 oan.
OO0 000000 00000000000 o0good.

o000 OO0 ooood?

A. OO0

B.O

Answer: B (LEAVE A REPLY)

NEW QUESTION: 151
Dynamics 365 Sales L1010 OO OO,
O 0O000000o00obOoOoo ooaq.
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O 00000 0000 00 oo oo0o o0ooobo?oobboo oo oooo ooo oo
OooOoOooa.

O0: 0000 000100 ooo ooaaq.

Scenario - M | Cros Oft Status reason

A lead is created and contacted by phone.

Qualified-New
lified-Qualified

A lead has no contact method available. =

Open-Cannot Contact
Qualified-Cannot Contact
Disqualified-Cannot Contact

A lead is ready to be.an opportunity.

Qualified-New
Qualified-Qualified
Qualified-Closed

Answer:

Scenario Status reason

A lead is created and contacted by phone. | v
New-Contacted

Open-Contacted
Qualified-New'
Qualified-Qualified |

ylead has no contact method available. ) * v

ICrosort Open-Cannot Contact
Qualified-Cannot Contact

Disqualified-Cannot Contact

A lead is ready to be an opportunity. l A4
Qualified-New

Qualified-Qualified
Qualified-Closed




MB-210 OO OOO OOOOO OO bumpTop OO OOOO OOO MB-210 O!
DumpTop O OO0 MB-210 OO OO0 OOOOOO, DumpTop MB-210 OO OOO OOO
O0000 OO0 OO0O0O0000. 0000 000 OOO00 OO DumpTop MB-210 OOO
OO0O000. https://www.dumptop.com/Microsoft/MB-210-dump.html (376 Q&As Dumps,

30%OFF Special Discount: KrDump)

NEW QUESTION: 152

O O0O0 Dynamics 365 Salesd OO OO OO OOO OOOO0O.

O000 OO00O0 0000 O0O0oOoo oooo oaaq.

O 0000000000 O00000?0000000 0000000000 000aoa0.
O0: 0000 000100 000 OoOoad.

Task

Create & lead.

Identily stalosholders

Present the peopasal

Microsaft

Procels orders

Answer:

Task Shqu

Create a lead.

identify stakeholders.

W L L
Microsoft Qualify

Present the proposal

Process orders

O0d:


https://www.dumptop.com/Microsoft/MB-210-dump.html

https://docs.microsoft.com/en-us/dynamics365/sales-enterprise/nurture-sales-from-lead-order-
sales

NEW QUESTION: 153

O0: 0 000 000 00000 0000 000 00 O 00o0do. oooo o oooo o
OO0 000 0000000000000 O00000000.0000 0000 00 OO0
OO0 0000 00 0000 00 00 o000 000 Ooood oo o oooo.

O00 0000000 0000000000000 000 OO0 OO0 oOoo Ooooo d
ooo.

OO0 Dynamics 365 for Sales OO0 OO0 OOOOOO.

OO OO0O0O Linkedln Sales Navigator O C(O 0 OO O)O OOOO COO0.

1000: Dynamics 365 Al for Salesd O OOO0O0.

O000 OO0 OOoOood?

A. O

B. OO0

Answer: (SHOW ANSWER)
https://docs.microsoft.com/en-us/dynamics365/customer-engagement/linkedin/add-sales-
navigator-controls-forms

NEW QUESTION: 154
Fourth Coffeed OO OO OO OOOO0O OOOOO. OO OOO OOO0OO.
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Account Overview as of: 11/13/2018

Active  ABSS4G45

Fourth Coffee (sample)

Basic Profile Opportunity Summary
parent Account: Active opportunities by probabiiin a | opportunities by current state

Relationship: No Data No Data
Industry:

Location: Renton, Tx

Category:

Website: http://www.fourthcoffee.com/
Ownership:

Ticker Symbol:

ActiveOpportunities Weighted
Other
Total

Primary Contact

Yvonne McKay(sample) N o .
Title: Purchasing Manager Service Summary

Location: Redmond, WA Satisfaction (all closed cases) Status Reason (all cases)
Business Phone: 555-0100

Mobile Phone:

Home Phone:

Fax:

Pager:

Email: someone_a@example.com

ed

Additional Contacts
Yvonne McKay (sample) - Purchasing Manager - (555-0100)

0000 000 0000 0000 000 obo o000 o oobo OoOoo oo oo oo

O Oooonoo.
Oo: 0000 oobo10b0 oboo ooaan.

Question Answer choice

Why is the satisfaction area
blank? There are no closed cases
Users are not completing the satisfaction field

The Reporting Service is down

A |
ctive

?

Fourth Coffee- Parent Account

Inactive
_Child Account

Which type of account is

Answer:



Question Answer choice

Why is the satisfaction area | v
blank?

e Reporting Sefvi

5 Q

em solved have not been closed

v

Which type of ac“rvsd“ '

Active
)
Fourth Coffeer Parent Account

cameddicrosoft

NEW QUESTION: 155

0000 OO0 OO0 0000 OO0 Dynamics 365 Salesd OO OO0 COOO.
OO0O0 00000 00000 Dynamics 3650 OO0 OOO.

OO 0O 00 000 oOooo ooob ooo? oooboo 0o 0oobo 0o ooo oo aa
OO0 oooo 000 ooo oboboooaq.

Actions Answer Area

Configure the channel provider

Download and import the Dynamics 365
Channel Integration Framework

Enable for mobile client

Set up server-side synchronization

i Navigate to the Channel Integration
| Framework application

i
| Enable Microsoft Teams integration

Answer:



Answer Area

Download and import the Dynamic 365 Channel
Integration Framework

Navigate to the Channél Integration Framework
application

Configure the channel provider

1 - Dynamic 365 00O OO OOOO0O OO0O0O O OOO0O0O

2-00 00 000000000000 oooaaq.

3-00 000 od

C10:
https://docs.microsoft.com/en-us/dynamics365/ai/sales/integrate-sample-softphone
https://docs.microsoft.com/en-us/dynamics365/customer-service/channel-integration-
framework/configure-channel-provider-channel-integration-framework

NEW QUESTION: 156

OO0O0O Dynamics 365 Sales] OO OO OO0 OOOOO. OO OO0 OOO OOO OOO
Ooa.

OO0 oooO ooaq.

oo oooo od.

Oo0oO0O o000 o000 oboooa.

00 oOoo o000 ooo?oobono 00 0000 ooo 000 oooooa.

O0:. 0 000 000100 OO0 oOoaaq.



Requirerment/ |crosoO Tt Feature

Which activity type can users convert to leads? ¥

Task

Email

Phone Call
Appointment

Which field carries over from the activity to the lead? v
Subject
Regarding
Start Date
Existing Contact
Answer:
Requirement Feature
Which activity type can users convert to leads? v
| RS
' Emalt-' 1 -
Phone Call
Appointment
Which field carries over from the activity to the lead? v
Subject
Regarding
Start Date
Existing Contact
OO:

https://community.learnmsdynamics.com/post/how-to-create-leads-in-microsoft-
dynamics-365-5f157032469b481ed3ad3caa

NEW QUESTION: 157
OO 000 oo ooo oooo ood.

OO0 OO0 o000 oobo?oobbodo o0 ooobo oo o000 oooooa.
O0:. 0 000 000100 O0OoOo oOoaaq.



Configuration Scope

Goal calculation <

System .
Manual Recalculate as needed
Business entity,,

= Vlicrosoft
Goal type v
Child
| Parent
Stretch
Answer:

Configuratioh| crosoOft Scope
Goal calculation

System
[anual Recalculate as neede
Business entity

|£hi|d
Parent
Stretch

O0:
https://docs.microsoft.com/en-us/dynamics365/sales-enterprise/goals-overview

NEW QUESTION: 158

Contoso, Ltd0 OO0 OOO0O OO OO OO0 OO0O0O OOO0O. OO0 OO0 OO0 0O
Dynamics 365 L1000 COOOI0O.

OO0 0000 0000 OOOoOO00 oooo ooa.

OO0 00 000000000000 000000000000 0o00aooa.
O0: 0 000 000100 0OoOo oOoaaq.



Question Value
Whach entity records are created? Account COMact Mg Dppoartunty
Onk - Opportunity and Contact

Destted L d

What 15 the lead status? . Closed
. | Doen

Answer:

Question Value
Which entity records are created? Account E;-eu-;: and Oppormunity
OnhGpperiundty and Contact

Dgdéted
What 15 the lead status? Closed

NEW QUESTION: 159

ClientAl OO0 OO OO OOO0O O0O0.

N

A. 1

B.2

C.3

D.7

Answer: A (LEAVE A REPLY)

OO0 o000 ooodooo. oo oooo oo oo oo oo oooo.oooo a
oo ooodododooooooooooo. oo ocoooooooooodad
OO0Oooooo.oooodooooboooooooooocooooooo ooo o
oo ooan.

00 ooo ood OO0 oooo oo ooo oo oo oooo ooo. oo oooo
OO0 OO0 oo oo oo oo oo oo oo oo ocoooooo o a
OOod. 0000000000 oo oOoo odoooon.

OO0 oododod dd oooooood. oo oo oooo 0ooo oo oo
OO oooooooooooood. oo oo oo ocooooooo o oao
.

NEW QUESTION: 160

Dynamics 365 Sales IO,

OO0 OO0 oooo ood.

O0 OO0 0000 0007 00000 OO0 0000 Oooo ooo oooooao.
OO: O 000 0o0o10o0 0oobo oooad.
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Scenario Option

Add a product from an opportunity. hmrhgﬂ';m.rﬂ

P o

'1-;?-":1::_’ b Euﬁ.ﬂ Procuct
Me a product from a price "H-r " Write-In Product
.- ”
. Micmsoft \ %\ Qucoveducts
t& Eastng Product
Add a product thit does not exist in the Wnite-in Product
product catalog. Get Products
Answer:

Adkd 8 procuct from .ge m“‘\@

Mcmﬁx&ﬂmmmﬁnﬂw
product catalog.

NEW QUESTION: 161

Oooo ooo oOooo. onobobodoo o oo oobo Oobooo ooooo.

Oo0O0 Oo0000 ooo ooo ooaq.

OO0 Oo000 ooo Oboood? 000oo 0o 0000 Oooo Ooo OoOoooon.
O0: 0 000 000100 OoOoOo oOoaaq.

Cuestion Response
Which action shousd you perform? pree t}
"l Qrecii
e b tmate
J‘.mme.r
Microsoft

Draft '
LTI

What s the revultng status for the quote after | Frogres

you pertonm the aCtsond Spen

Answer:

Which acticn shouwld you perform?

[l
.
th ST
B
What is the quate after ,::,::mﬁ
you perform the | oper




Answer Area

Question Response
Which acticn should you perform? Remase
What is the resulting status for the quote after | Draht bt

you perform the acbon?

NEW QUESTION: 162
Dynamics 365 Sales L1100 OO CI00.

OO0 000 000 Ooobo Oob000o oooo O000. oooooo OoOo0oo oood
000 OoOoOoo ooaq.

OO0O00 000 Oooobo Oooo? 00000 oo Ooboo 000 ooo oooooaq.
Oo: 0000 oobo10obo ooo oooaan.

Element Value
Type v
Interactive Experience Pashboard
Dashboard T P
— IVIILT UoiJi L
Stream v

. v

Single stream
Multi stream

Creation location v
Home page
Entity
Answer:
Element Value
Type : 4
Interactive Experiesice Dashboard |
Dashboard
Stream N v
Single stream
Malti stream l
Creation location v
pigncpses!
Efty ICrOSOTL




oo

Element Value
Type v
Interactive Experience Dashboard
Dashboard
Stream \ 4

Single stream
Multi stream

Creation location v

Home page
Entity

HIE
https://docs.microsoft.com/en-us/dynamics365/customerengagement/on-
premises/customize/configure-interactiv

NEW QUESTION: 163

OO0 000 00000000000 oaa.d.
OO0O000O00000000000000000000?0000 0000000 o0ao
0. O00:. 0 O00100 OO0 oood.

A. 0000000 0O00 OO0Oa.

B. OO0 OOO0O OOO OOOoo.

C. 0000 0000 OO0 OoOod.

D. 00O O0O0O0O0O OO O0O00 Ooodod.

E.OO OOOO0O OO OOO0OO0O0OO000O0.

Answer: B,D (LEAVE A REPLY)

o0
https://docs.microsoft.com/en-us/dynamics365/sales-professional/create-orders-sp

NEW QUESTION: 164

00O Dynamics 365 IO O OO0O.

OO0 O00O00 OO0 OO0 OO OO0 $26,000.00000 $20,000.000 OOOOO. OOO OO
OO0 00 O O0O00O000. 00 000000 0000 0000 Oooa.

OO0 0000 00 000 oOo0oo ooq.

OO0 O0O00 ooad?
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A.O0O0O0O0O0O 000000
B. O OO OO
c.ooononononbood

D. 00O OO0 OO OO
Answer: D (LEAVE A REPLY)

NEW QUESTION: 165

OO0 Dynamics 365 OO0 OOO OOOOOO. OO OOOO OOOO OOOO. OO OO
O 000 0000 00, 00 O OO0 Oooooo.

o000 0000 aom.

O00 OO0 odaad»

A.0O00 0000000000

B. OO OOOO OOOO O OOOO OO0O0.

c.ObodooOooonoOoOooona

D. 00O OOOO OO OO0 oo

Answer: (SHOW ANSWER)

O0: 00 00 aad

O0/O0:

O0:
https://docs.microsoft.com/en-us/dynamics365/customer-engagement/sales-enterprise/create-
product-family

NEW QUESTION: 166
OO OO0O00 Dynamics 565 Sales 10O C0.
O0 00 0000 0000 O00d.
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Cruestion

You need 1o move 1o the Develop stage. What
should you do?

VWhich news recond of records are createg®l, T |only 0 Accourd snd an Cpporturty
RPN s e Gt St et srefippmetiondy




Question Answer Choice

You need to move to the Develop stage. What -

should you do? Quality the Lead
Select Next Stage
Select Develop

Which new record or records are created? v

only an Opportunity

only an Account and a Contact

only an Account and an Opportunity

an Account, a Contact, and an Opportunity

MB-210 00 OO0 OOOOO0O OO bumpTop OO OOOO OO0 MB-210 OO O!
DumpTop O OO MB-210 OO0 OO O OOOOOO, DumpTop MB-210 OO OO0 OOO
Ooooo OO0 ooooooo. dodo Oo0 oO0od Od DumpTop MB-210 OO0
OOooon. https://www.dumptop.com/Microsoft/MB-210-dump.html (376 Q&As Dumps,

30%OFF Special Discount: KrDump)

NEW QUESTION: 167
oo oo 000 o0 OO0 oooo oboo ooad.
OO0 oooooOoooooooboo odaa.

OO 0000 oo Oo00o oOoo o oOooo? o0oboo ob 0oooo Oooo Ooobo oo
ooo.

Oo: 0000 oobo10b0 ooo ooaan.
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Invoice

Answer:
20Urce entity

Quote

Invoice

v

Lead

Quote

Qrder

Quote
Order

.Lead

Quote

Order

Opportunity
m v
8
ortunity
v
Opportunity
20Urce
v
v
v

'Lead
Opportunity

B Microsoffiuote

oo

Medae |



Source entity Source
Quote | I v

Lead

Opportunity .~
Quote
Order

Order | I v

Lead
Opportunity
Quote
Order

Inveite v

Lead
Opportunity
Quote

=V

VigdePSOiT 1

.

NEW QUESTION: 168
Dynamics 365 Sales 10O OOOOO0O0O.
O 0000000000 O0O00o0oan.

O 00000 0000 oo ob ooOooooobo?oobboOo oo ooobo ooooOad
oooooo.
O0: 0 000 000100 O0oo ooaaq.



Scenario

A lead has no contact method available.'

A lead is ready to be an opportunity.

A lead is created and contacted by phone.

Status reason

New-Contacted
Open- Contacted
Qualified-New

Q_almgd;ouallﬁed

U E“‘”MICI‘OSQ&

'Open Cannot Contact
Qualified-Cannot Contact
Disqualified-Cannot Contact

A lead is ready to be an opportunity.

(. v
Qualified-New
Qualified-Qualified
Qualified-Closed
Answer:
Ena Status reason
m Vicrosoft
A lead is created and contacted by phone. B 4
ontacted
Open-Contacted;
Qualified-New
ualified- Qualified
A lead has no contact method available. | © v

Open Cannot Contact

'Dlsquallfled Cannot Contact |

B R —

Qualified-Closed

oo




Status reason

Scenari
‘Wl \1icrosoft
A lead is created and contacted by phone. _ | v

ew-Contacted
Open-Cortacted

Qualified-New
lified-Qualified
\ lead has no contact method available. v

Open-Cannot Contact
Qualified-Cannot Contact
Disqualified-Cannot Contact

\ lead is ready to be an opportunity. v
Qualified-New

Qualified-Qualified
Qualified-Closed

NEW QUESTION: 169

Dynamics 365 Sales L1010 OJOIOOI0O.

OO0 000 0000000000000 0000000 o000 ooo aoaaq.

OO0 0000000000 000000000000 00 000000000 00 4aa
OO0 0000000 000 00oaoaan.

Acuom

Opwn Syxtern jobu

Open Setongs

Open Dats Managerment.

Contigure Automatc Recond Creaton and Update Ruses

Open Butnest Managpsment

Answer:




Armea droymar frey
i Dot Vhameyermn 1 O s
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NEW QUESTION: 170

000 OO OO0 OO0 Dynamics 365 Sales OOOOOOO. OO0 OO OOO OOOO0O.
OO0 oOb0ob0ooOoooooobboodOoddooobobooOoooooon.

OO0 OO0 $200.000 OOOOO. OO0 OO0 OOO OOOO.

Product Quantity Unit Cost '@ﬁmuﬁm . [o€Configuration
Sandwich 50 $5.00 $250.00 Required
Napkins 50 $0.25 $12.50 Optional
Soda 50 $1.00 $50.00 Optional

00 oOo0O o000 oo obobo oOoOooobo oooo ooq.
O Ooooo 00 000 oo obobo?0bbodod oo oobobo 000 o000 oooooao.
O0: 0 000 000100 O0oo ooaaq.

Scenario Action
Determine the price of the product bundle.

Use the lunch bundle price.

Add the prices of the sandwiches, napkins, and sodas.
Add the lunch bundle price and the prices of the napkins
and sodas. : _

Subtract the prices of the napkins and sodas from the
lunch bundle price:

Increase the number of sodas at no additional

charge. Increase the quantity of sodas in the line item.

Add a new lirie item for sodas and override the price.

‘Add a new line item for sodas with the default price.
Delete the soda line item from the bundle and add a new
line item for all the sodas with the default price.

Increase the number of sandwiches@nd eharge

the price list price for each additionalsandwich. |ncrease the quantity of sandwiches M I,€,F,0 S 0 f |

Add another line item for sandwiches and override the
price.

Add another line item for sandwiches with the default
price.

Delete the sandwich line item from the bundle and add a
new line item for all the sandwiches with the default price.

Answer:



' Sc Action

Determine thépﬁte of mq}.@cr@ﬁo-ft

'Use the lunch bundle price.
Add the prices of the sandwiches, napkins, and sodas.

Add the lunch bundle price and the prices of the napkins
and sodas.

Subtract the prices of the papkins and sodas from the
lunch bundle price.

Increase the number of sodas at no additional
charge. Increase the guantity of sodas in the line item.

Add a new line item for sodas and override the price.

i id a pew line item for sodas with the default price.
{Delete the soda line item from the bundle and add a new
line item for all the sodas with the default price.

Increase the number of sandwiches and charge

the price list price for éach additional sandwich. [Ticrease the quantity of sandwiches in The Tine 1tem.

Add another line item for sandwiches and override the
price.

Add another line item for sandwiches with the default
price.

Delete the sandwich line item from the bundle and add a
new line item for all the sandwiches with the default price.

O0:
https://docs.microsoft.com/en-us/dynamics365/sales-enterprise/pricing-product-bundles

NEW QUESTION: 171

Dynamics 365 10O OOOOO. AppSource1O OOO0O OOOO OOO OO0 OOOOO.
OOooo O0ooo 000 o000 o 000 oooobo ooan.

OO oono ooo oOod? oooob oo o000 oobo Ooo oOooooan.

OoO: 0000 000100 oobo oooa.

Task Actlon
Configure security

: Assign the user the l',lfﬁEe 365 Global Admin role

Assign the Dynamics 365 System Customizer Security role

Deployment action

:$;ieﬁti ganization for installation
Bublish SBSIbIZAD

Answer:



Task Action
Configure security _!

A&Elgﬂ the user the Office 365 lema ﬁ_dml&rm—* 0OS ‘ﬂ‘ 1
A55|gn the Dynamics 365 Systent Customizer Security role |

Deployment action v

:Pubhsh all customizations

Task Action

Configure security

Asmgn the userfthe folce 365 Global Admin role

I Assign the m&ﬁ 365 System Customizer Security role

Deployment action

elect the urggnuamn for installation
*F'Jlﬂ'l’;halrmtﬂmlzatmns

NEW QUESTION: 172

O0: 0 000 000 00000 OO0O00 000 oo o oooOoo. oooo o oooo d
00 o000 o000 0o0oobo oboOodooob oood. 00 o0 oooo oo ooad
O00 0000 00 000000 0000000000000 00 ooooa.

O 0000000000000 0000000000000 000000 oo o0ooad
oo oood.

000 OO OO0 OO0 OO0 OO0 Dynamics 365 Salesd OOOO OOOO.
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000000 00000 OO0 oOOoaaq.

0000 Oo000obo oo oOoOoaan.

oo OO0 000 oo obobooo ooon.

00001, 20 00 o000 ooooo.

0000 560 o000 oooono.

0000 3,40 OO0 OOOO0 oooon.

OO0 ooboo b oOoodoOoooono.

OoOoHaoono oood ood.

00 000 0000 0000 000 0o o0o0oaaq.
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A. OO0

B. O

Answer: B (LEAVE A REPLY)

O0:
https://docs.microsoft.com/en-us/dynamics365/customerengagement/on-premises/admin/set-up-
sales-territories-o

https://docs.microsoft.com/en-us/dynamics365/field-service/set-up-territories

NEW QUESTION: 173

Dynamics 365 for Sales[] LILICCI0.

O00 000 0000 0OoOod.

OO0 000 000 O00?00000 00 0000 OO0 ooo oooooaq.
O0: 0000 000100000 00o0o0.

PRI m VITcrasoft

Products are associated with a quote record v
Manually add the products to the opportunity
Lise the Get Products option

Associate the quote with the opportunity

Add a product bundle to the opportunity

Add a write-in product
Add an existing product
Add the product bundle price list

Answer:
Scenario Action

Products are associated with a quote record lv

Use the Get Products option

M I C rO S Oft Associate the quote with the opportunity

Add a product bundle to the opportunity v

|
_______________ i

Add the product bundle price list

oo


https://www.krdump.com/Microsoft.MB-210.v2023-10-09.q314.html

Scenario il M [CFOSéﬂ

Products are associated with a gucie record ~ & [ v

Manua“d the products to the opportunity
Use the Get Products option

Associate the quote with the opportunity

Add a product bundle to the opportunity [ v
Add a write-in product

IAdd an existing product
Add the product bundle price list

NEW QUESTION: 174

Dynamics 365 OO OOOOO. AppSourced O OOO0O OOOO0 OO0 OO0 OOOOO.
Oooo oOooo oob Ooo 0o 0o0ooaooo ooo.

00 Ooo0O o0o0 oOod? 0o0oob oo o000 oob Ooo oooooan.

Oo0: 0000 oob010b0 ooo oooan.

Task Action

Bikrori¢Posoft| v

| Assign the user the Office-365 Global Admm role
Assign.the-Dynamics 365 Svstem Customizer Secuntv role

——— R ——

Deployment action L8 e _ v

‘Select the organization for installation
\Publish all customizations

Answer:

Task

Configure security

Assign the Dynamics 365 System Customizer Security role

wﬁelec the organization for installation

NEW QUESTION: 175

L1000 Dynamics 365 for Sales L1 OO

OO0 00 000000 0000 Oodao.

OO0 Ooooo ooo? 00o00o 0o 0000 Oood Oooo oooooao.
O0:.0 000 000100 000 Ooooao.

Deployment action




Requirement Technology or feature

Install and configure additional required
software.

Social engagement
Dynamics 365 Al for Sales

Ensure that Social Assistant can be used

: v
on a dashboard Relationship AE@M M E CroOS O}l(

Search topics

Answer:
Requirement Technology or feature
Install and configure additional required % | v
software. Social engagement
Dynamics 365 Al for Sales
Ensure that Social Assistant can be used | v
on a dashboard | Relationship Assistant
SBarth topics, ¢ |
sRherospft

NEW QUESTION: 176

OO0000 OOo00o Oood.

OO0 URLO OOOO OO0?

A. http://bellowscollege.crm.dynamics.com
B. https://crm.bellowscollege.dynamics.com
C. https://bellowscollege.crm.dynamics.com
D. https://bellowscollege.dynamics.com
Answer: C (LEAVE A REPLY)

NEW QUESTION: 177

Dynamics 365 for Sales] LI CI0.

OO0 OO0 oooo ood.

OO0 000 000 000200000 00 OOoO0o0 OO0 ooo ooooaaq.
OO: 0O 000 000100 000 oooad.


https://www.krdump.com/Microsoft.MB-210.v2023-10-09.q314.html

Scenario

Products are associated with a quote record |

ACTIONn

Migrpsoft

v

| Manua'll.y.ad-d the products to the opportunity

Usethe Get Products option

|Associate the quote with the opportunity

Add a product bundle to the opportunity B4
Add a write-in product
Add an existing product
Add the product bundle price list
Answer:
Scenario Action ‘ .
IS
&> Vlicrosoft
Products are associated with a quote record [ v
| Manually add the products to the opportunity
Use the Get Products option
Associate the quote with the opportunity
Add a product bundle to the opportunity v
Add a write-in product
{ Add an existing product |
Add the product bundle price list
NEW QUESTION: 178
OO0 OO0 0000 0o Oooo ooooo 00 oooo oo oooo oOooo aooao.
000 OO0 ooO? 00000 OO0 OOooo ooo ooOo oooodod.
O0:. 0000 000100 O0OOo ooonq.
o e “Mticcosoft
Create leads from incoming emails | v
Create a Queue andRecord Creation Rule
Create a Workflow for incoming emails
Create:an Action to trigger a plug-in
Do not create contacts from emails t v

from unknown senders

Disable Create records for emails from unknown senders
Enable duplicate detection rules for emails

Disable duplicate detection rules for leads

Enable Create Lead in email tracking

Answer:



Requirement

Create leads from incoming emails

Do not create contacts from emails
from unknown senders

O0d:

Frmnd restaoed

Anakyia Solution

:Frn—'nh.—;-rnqnl\,ulq

RelataOnisheg Do SCOounts | Acrvisrbed SIS Traaghts. ondy

Coararsarscatorn betaaen cuntoamaes and Frew Sale rvisghts, of Advahded Saled Inughts

e e nlatree

v

Create a Queue 4nd Record Creation Rule
Create a Workflow for incoming emails
Create an Actlon to trigger a plug-in

v

Enable duplicate detection rules for emails
Disable duplicate detection rules for leads

Enable Create Lead in email tracking

https://docs.microsoft.com/en-us/dynamics365/customer-service/set-up-rules-to-automatically-

create-or-update-r

NEW QUESTION: 179
Dynamics 365 App for Outlookd OO CICO.
OO0 000 00 00000000 00oa0d.
O00 OO OO0 00000 00 0000 OO0 ooo oooooaaq.

O0: 0 000 000100 OO0 OoOooo.
Action

Type
Existing email

New email K

soft =

v

dd an email from Lead Timeline
Insert a Lead email template

Answer:
Type Action 1 VT £
Existing email ! : l\_{llCI’OSO t v
Track the email from AdvancedFind, = ©. = _ _ _ _ _ _ _ _ _ _ _ _
Set the regarding field on the email from Dynamics 365 App for Outlook !
e TR e e el s P e e ST T U
New email ' L | j =

v

Add an email from Lead Timeline |

= |

o0




Type Action
Existing email v

}rack the email from Ac_i_vance_d gind
'Set the regarding field on the email from Dynamics 365 App for Outlook

New email v
Add an email from Lead Timeline
'Inserta’lead email template ‘

NEW QUESTION: 180

O0:.0 000 000 00000 O000 OO0 000 OOoO0OoOo. OoOooo o oooo a
OO0 000 0000000000000 0000 0000. 00 00 0000 OO OooaOd
O00 0000 0000000000 0000000000000 0co000.

O 0000000000000 00000000.00000 000 000 OO0 oOoo ad
Oooo oooo.

L1000 Dynamics 36S Sales OO OOOOOO.

QOO0 0000 o0 o0 odo ooooo oOoooo.

O000 0000 000 0000 0000 ooad.

O0O0: JavaScriptd OOOO0O0O OO OOOO OOOOOOO.

N O

A. OO0

B. O

Answer: (SHOW ANSWER)

NEW QUESTION: 181

O0O000 O0O0O0O PDF OOOO OOOO.

OO0 OO0 PDFO OOO0O OOO OO0 O OO0 Ooo Oooooo ooa.
PDFO OOOO OOOO OO0O.

0000 0000 Oo0oo aooad?

A. OO0O0O0O0O0O O0

B. OO0

c.doOoonoono oo

D. PDF OO

Answer: (SHOW ANSWER)

0.
https://docs.microsoft.com/en-us/dynamics365/sales-professional/create-quote-pdf-sales-
professional

MB-210 OO OO0 OOOOO OO DumpTop OO OOOO OOO MB-210 O O!
DumpTop O OO MB-210 OO OO0 OOOOOO, DumpTop MB-210 OO OO0 OOO


https://www.krdump.com/Microsoft.MB-210.v2023-10-09.q314.html
https://www.krdump.com/Microsoft.MB-210.v2023-10-09.q314.html

Ooooo OO0 oooOoooo. 0odo OO0 oO0od Od DumpTop MB-210 OO0
OOooon. https://www.dumptop.com/Microsoft/MB-210-dump.html (376 Q&As Dumps,

30%OFF Special Discount: KrDump)

NEW QUESTION: 182

O000 000 0000000000000 ood.
OO0 OO0 ooooao?

A. OO0 OO0 O0O0O0O ogq.

B.OO OOOO OOO OOO OOO OOOO OOoood.
c. 00000 00O oOoo oOoon.

D. 000 00000 O0OO0O OOO oOooo oam.

E. OO0 OO0 OO Al Builder OO OOOO OOOO OOOO.
Answer: B (LEAVE A REPLY)

O0/a:

OO0 OO0 O0O00Ooo oad

OO oo

NEW QUESTION: 183

Microsoft Dynamics 3650101 OO OO0 OO OO0 OO0 OO OO0O00 OO00O0O0an.
O 0000 o000ooobo oboOooodooooon.

0o oono obOo o0 ooo oboo oOoOooooo ooo?

A.O0O0O0O, 00 0 000 00 00bOaan.

B.O O OO0OOO0OOOOOO OO0 OOOOONO.
c.inobooboonoOonoOoooooonoooaoan.

D. 00O OO0 OOOond.

Answer: (SHOW ANSWER)

NEW QUESTION: 184
OO O0o0 b0 oo Oo0o oOooo oon.

OO 00 Ob0 000 Oo0oo ooo? o0ooo Oo 000 0o obooo ooo oboo a
ooonono.

oO: 0000 000100 oobo oooa.

Method
Percant Markup = Curppef ot
Percent Margepe € Jir@nt Cost
Percantffigrons SYandard Cost

Percent Markup = Current Cost

MNan-ahumini Percent Mangin = Current Cost
Percent Mangin - Standard Cost

Answer:


https://www.dumptop.com/Microsoft/MB-210-dump.html
https://www.krdump.com/Microsoft.MB-210.v2023-10-09.q314.html
https://www.krdump.com/Microsoft.MB-210.v2023-10-09.q314.html
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OO doad

OO0 00000 000000000000 o0oooaaq.

Quantity tickets per show Pricing per ticket

Fewer than 10 %50.00

11 or mare Bl fewer than 25 10 percent ¢ 3fF Licket pnce

hiare than 26 | 15 percent off ticket price
OO00 OO0O0 OO0 Microsoft Word OO OOOOO. OO OOO OO OOOO OOO
O. 000 0000 0000 000000000000 o000 o0aaq.
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NEW QUESTION: 185
Fourth Coffeed OO OO OO OOOO0O OOOOO. OO OOO OOO0O0.



Account Overview as of: 11/13/2018

Active  ABSS4G45

Fourth Coffee (sample)

Basic Profile Opportunity Summary
parent Account: Active opportunities by probabiiin a | opportunities by current state

Relationship: No Data No Data
Industry:

Location: Renton, Tx

Category:

Website: http://www.fourthcoffee.com/
Ownership:

Ticker Symbol:

ActiveOpportunities Weighted
Other
Total

Primary Contact

Yvonne McKay(sample) N o .
Title: Purchasing Manager Service Summary

Location: Redmond, WA Satisfaction (all closed cases) Status Reason (all cases)
Business Phone: 555-0100

Mobile Phone:

Home Phone:

Fax:

Pager:

Email: someone_a@example.com

ed

Additional Contacts
Yvonne McKay (sample) - Purchasing Manager - (555-0100)

0000 000 0000 0000 000 obo o000 o oobo OoOoo oo oo oo

O Oooonoo.
Oo: 0000 oobo10b0 oboo ooaan.

Question Answer choice

Why is the satisfaction area
blank? There are no closed cases
Users are not completing the satisfaction field

The Reporting Service is down

A |
ctive

?

Fourth Coffee- Parent Account

Inactive
_Child Account

Which type of account is

Answer:



Question NMirvacnf$ Answerchoice

Why is the satisfaction area - v

blank? There are no closed cases

Users are not completingithe satisfaction field

The Reporting Service is down

Gases with the problem solved have not been closed

- o |
Which type of account is - |V
Fourth Coffee? ke
= Parent Account
Inactive

Child Account

NEW QUESTION: 186

O000 O0O0O0O0 000000 00000 Dynamics 365 Salesd OO OOO.
O00 000 00 OO0 oOoOooad.

*O0 000000000

*O00 000000 000000000000 o00oad.

*O000 0000 0000000000 0000

*O000 000000000000 0o aad

Microsoft Exchange OO OO0 O OO OOO OOOO OO0O.
00000000000 0O000000?0000000o0000 o000 o000 ooaan
0.

O0: 0 000 000100 000 OoOooad.

B

Fenture Product
automated notification of a misted opportunity closing date Exchange Online
Exchange on-premises
the web dient for sales is used 1or user communications both versions of Exchange
the web clien! Fof sales 15 used for user communications Exchange Online

s : : Exchange on-premises
server-side synchronization configured 1o track incoming messages | both versions of Exchange

senver-side synchronization configured to track incoming messages  |Exchange Onling
Exchange on-premises
automategimeeting requests lrom incoming emal messages both veruogy of Exchange

. r\.

| “ \) ‘mmndcﬂ meeting requests from incoming email messages Exchange Online
Exchange on-premises

it areimens ol Eurbamna

Answer:



Answer Area

Feature Product

Ecthange of-prgmises

mnomated notificaton of & mitsed oppirtumty Closing date Eichanas Onlire
bl verieor of Excharge

e wees Chiend for sabes i uied lor user COmMmunications

the weely clignd fof Sabes 18 ussd for user communications techange Dinling
ERCRANGE O~ plemies

Server-cige syfdhronization configured 10 rack inComing messages | batk vermeant of Eachange

Lerver-fide pynchronizamon l:-.‘-"'l'.'ﬂl..‘l."ﬂ 10 TracK inComing messages Exchange Onlire
Pueharge oF Erem e

sutomated meetng g oe (ooompg el messges

automated meeling Iediss oem Bogorag Bril messBoes §aghatte Orlirs
EXCharmse On-premite
boith versiors of Euthange

NEW QUESTION: 187
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O OO0 OO0000 Dynamics 365 L1000 O OOOO0OO.

Answer:

OO0 Ooooo Oooo oooo ooo.

OO0 OOoOood.

OO0 OOood ogoon.

O0O00 OO0O0 Qualify OOOO Cat FrancisOO OOO0O OOOOO. OO OOOO OOO
O 00 00 0000 000o oa, 4,00, 0o oooo, oog o oodo oo oodg
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https://docs.microsoft.com/en-us/dynamics365/sales/create-edit-lead-sales

NEW QUESTION: 188
OooooO OO0 000 obooo ooaa.
OO0 oo ooo? obOoob 0o OoOooo 0ooo OoOoo oooooaa.



OoO: 0000 0oob010o0 ooo ooaan.

Requirement Action

Add the type of loss. >0L)* .
' ) Modify the Status Reason th_l_gn set
M f t Modify the Forecast bategpr? option set.
} I C rO S O Modify the Clg umty option set.
! Modlfy thgv Status option set.

Record the loss for forecasting. ~

r (ﬂ_hfy the Opportunity Forecast Category Mapping Process workflow.
% odify the Opportunity Sales Process business process flow.
"~ Modify the Opportunity Close form.

i

Answer:

Requirement M i C ro S O'Fblon

Add the type of loss.

Modify the Status Reason option set.
Modify the Forecast ¢ categmy option set.
_Madify the Close Opportunity optl.on_ses i

Record the loss for forecasting.

1Modify the Opportunity Forecast Cate ory Mapping Process workflow.
‘Modify the Opportunity Sales Process business process flow.
Modify the Opportunity Close form.

oo
00 oOoo0 00 000 ooobo oo

Requirement Action

Add the type of loss.

Modify the Status Reason option iet
Madify the Forecast category agtinn set.

Modifytheﬂlm punumtv_.ruptmnsret J

iusum:ss process flow.

Record the loss for forecasting.

C10:
https://docs.microsoft.com/en-us/dynamics365/sales-enterprise/configure-forecast

NEW QUESTION: 189

O O0O0 Dynamics 365 Salesd OO OO OO OOO OOOOO.

O000 0000 0000 00000 ooOoo ooaq.

O 0000000000 O000O00?00000000000 000000 000aoad.
O0: 0000 000100 000 OoOoad.



Task

= \Vliernenisie

Answer:

Task

Create a lead. L ]an!I_..

P rogeCae

Answer Area

Quahty

Propose

Close

NEW QUESTION: 190
00000 00 0000 000 000 0000 ooao.
Ooooo o000 oooo ood?



A. OO0

B. OO

c.Oood

D. OO

Answer: C (LEAVE A REPLY)

NEW QUESTION: 191

OO0 Dynamics 36500 O OO0 OO OOOOO. OO0 OOO0O OO0 OO OO0 OO0

oo.

Ooo ooo ooad.

OO0 oono OO0 oOod? ofoob oo o000 oob Ooo oooooan.
O0:. 0 000 000100 OO0 oOoaaq.

Question Action
What must you do when you close a e T v
successful sale? Close a quaiified
' Clos_s_e as won
What must you do to close the v
opportunity? 'Fill out the competitor
Fill out the actual revenue
Fill out the description
Answer:
Question Action
What must you do when you close a v
successful sale? | Close a qualified
Close as won
What must you do to close the v

opportunity? Fill out the competitor

Fill out the actual revenue

| 1(-""! _ . - -
f Fill out the description

NEW QUESTION: 192

L1000 Dynamics 365 for SalesUd OO0 OO O0OOOO.
OO0 000 Oo0o0oo ooo.

OO0 00 0000 000 Oood?

A. OO0 OOO0O0O0O08.
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B. OO0 OOOO OO0O0O OO OO0 000 00 00 Oooo oOoOoan.
c. 00 000000000 00000 o0Oan.

D. 000 O0O0O0O OO OO0 OO0 00O Oo o000 ooooan.
Answer: (SHOW ANSWER)

O0: 00 0o oo

oo

NEW QUESTION: 193

OO0 00 000000000000 00000000000000.00 000000
OO0 00 0000 O0OoOd. OO0 OO0 My Open Opportunities 00O O O OO0 Kanban
O00 0000 O000. 00 000 00 000 0000 OO0. OO0 OO0 oOooo oo
0?

A. PCF OO

B. OOOOOO

c.0obooood

D. OO OO

Answer: C (LEAVE A REPLY)

NEW QUESTION: 194

Dynamics 365 for Sales] IO OO

OO0 000 0000 Ood.

OO0 000 000 O00?00000 00 0000 OO0 oo ooooaaq.

OO0 000000100 0oOoo ogagao.
Scenario Action

Products are associated with a quote record v
'Manually add.the products to the opportunity |
Use the Get Products option
‘Associate the quote with the opportunity

Add a product bundle to the opportunity _ v
Add a write-in product

AA }Add an existing product
Add the product bundle price list

Answer:


https://www.krdump.com/Microsoft.MB-210.v2023-10-09.q314.html
https://www.krdump.com/Microsoft.MB-210.v2023-10-09.q314.html

Scenario : ﬂ\,,f ICY @g'@ 'ﬂ-t

Products are associated with a quOte record S v
Iganuag Eg fﬁe products to the opportunity |
[Usethg Get Products option

Associate the quote with the opportunity

Add a product bundle to the oppodftufiity

'Add a write-in product
JAdd an existing product
{Add the product bundle price list

NEW QUESTION: 195
00O 000 000 o0 ooooob odobodo ooo ooobo oon.
OO0 Oo00 oOoo? 0o0oob oo o000 ooobo Ooo ooooon.

0. 0000 00010 ooo aood.
Report type Dpﬂon
%
Orders -
[ o
SQL Server.Reporting Services
Fetch-based Reporting Services

J

e
4

Discounts by Number of ?‘%‘:” ] v
Employees o i&b erver Reporting Services |
hibadedReparting Services
Answer:
eport Aep— . Option
e tftrosoft ¥
Orders J v
SQL Server Reporting Services
etch-based Reporting Services
Discounts by Number of i v
Employees SQL Server Reporting Services
Fetch-based Reporting Services

NEW QUESTION: 196

Ooo0O o0 o000 obooo ooaq.

oo Oooo ood? oooobo oo 0000 ooo Oooo ooooo.
O0: 0 000 000100 O0Oo0 ooaaq.



Chart type Type
All leads by recparement in the lact 30 days Dathboard
Vin
aphs
Leads comenad in thetast 30 da - [é
¢ . g‘" d ﬁ - Expart 1gAlicrassf Exte
IVIICrOSOTT

Chart type

All leads by requirement in the last 30 days

Leads converted m the last 30 days

MB-210 OO OOO OOOOO OO bumpTop OO OOOO OOO MB-210 OO!
DumpTop O OO MB-210 OO0 OO0 OOOOOO, DumpTop MB-210 OO OO0 OOO
O0000 OO0 OO0O0O0000. 0000 000 0000 OO0 DumpTop MB-210 OO0
OO0O00. https://www.dumptop.com/Microsoft/MB-210-dump.html (376 Q&As Dumps,

30%OFF Special Discount: KrDump)

NEW QUESTION: 197

OO0 Dynamics 365 Sales OO OO0 OOOOOO.

OO0 000000000000 00000000000 00000000000 04O
O OoOoood.

OO0 00000000000 0000000000 0000000 ocoo oooo o
0.

OO0 0000000000 000000000000 00 00000000000 404
OO0 0000000 000 00oaoaan.


https://www.dumptop.com/Microsoft/MB-210-dump.html

Actiont Answer Arca

Q0
QO

Answer:

Answer “rea’

Expand the Opportunity entity

Open the Quick Find View

Change the fiture enitena to Status Does Not
Equal Open

1-00 0000 0000a0.
2-00 00 000o0o0o0.
3-000 000 000 OO0 0000 oooaoa.

NEW QUESTION: 198

O0O: 0000 000 0000 o000 odo oo o ooooo. oooo o oooo o
oo ooo ood 0O od ooo ooodo odod oooo.oo oo o000 0o ooad
OO0 OooOoOooododdooooododo oo oodo oo oooaa.

0o oo ood oo oo ooood. oo oo ooo oo oo oooo o
ooo.

O OO0 o000 0odoo oooo ooo ooooaq.

oo oo oo ool dod Ooooo oo oo oo ooo oooo oodo.

00 0O0: 0 000 0000 0o 000 O Oooo ooood.

N

A. O

B. OO0

Answer: A (LEAVE A REPLY)

NEW QUESTION: 199

OO0O0O Dynamics 365 Salesl OO OOO. OO0 OO OO0 OOO0O0O O OOO OOO OO
OO Oooo ooooaa.

OO0 oo 000 0O 00 o0 oob odod. 0 oooo oOoo oboo ooaon.

OO0 oo obooOOodoooobbooOododoobooOonOodn.

OO 0O oo ooo oooo ooo? o booo oooo oo oooba.

O0: 0000 o0ob010o0 ooo ooaaq.

A.O 00000000000 0O00aboaaq.

B. O OOOO O OO0 OO0 O0O00 OO0 ooooad.
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Cc.000 00 00O oOoooOoaq.

D. 00 OO OO OOOood.
E.OOOOOOOOO0OOOOoOooOoOon.
F.OOOO O OOOOO OOOOgO.
Answer: E,F (LEAVE A REPLY)

NEW QUESTION: 200

OO0 Dynamics 365 for Sales OO OOOO. OO0 OO OO OOOO0OO OOOO.
Oooo0 0000 ooobo Oo0ooo oon.

OO0 oo ooo? bt 0o OoOooo Oooo OO0 ooooaa.

O0: 0000 oob010o0 ooo ooaaq.

Action Option

View the required charts.

Select Open Views
Select Show Visual Filter
Select Show Global Filter

Save the dashboard filters.

Use Visual Filter
Use Global Filter

Answer:
Action Option
View the required charts. v
'Select Qperi'Views
{Select Show Visual Filter |
|Select Show Global Filter
Save the dashboard filtérs. v

|Use Visual Filter |
: [Use.Global Filter

NEW QUESTION: 201

OO0 000 000 0 0o0 oooOood. oooo 0o OO0 oboo oooooa.
OO0 oo ooOooOoooobo oooaaa.

OOo0o oboOo obooo ooa.

OooO: OO0 Ooooo oooooo.

oooo ooo oooon?

A. O

B. OOO
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Answer: A (LEAVE A REPLY)

0
https://docs.microsoft.com/en-us/dynamics365/customer-engagement/developer/convert-
opportunity-quotesales-order-invoice

NEW QUESTION: 202

OO0 000 00000 000 o000 ooan.

OooO0 o000 o0oo OooOo? 00000 0o oooo 000 Oooo oooooaq.
Oo: 0000 oobo10ob ooo oooaan.

Requirgment Configuration
Send guates in & resd-onky format it 0ok
LA
L A0
LA O3
Craate b Voed tempiate
A% Bl 'ddwqw"rlmmlu-n--.m‘ Crpili B Fach KL pepoet
138 3 BoeiBl ap0
VICTOS0TT

Answer:

—— Vi € rOSeungbiation

Send guoles an a fead-only 1ormat Lise 206 }
U_H- ‘-?'_
Lise RTE
Lise L5V

Create 3 W :Hwnc.le- 2
S
Create a standarduedquote thatsan be re-used Crédte .frr <y it ﬂ:n:-r‘

Craate a PowerBl o

Requirement Configuration

Send quotes in aTead-Only format Lise PDF

Create a siandarcoisdique 1:{!: can be fe-used- $ Create a Word template
Lﬁ\ OSOTL

OO:
https://docs.microsoft.com/en-us/dynamics365/sales-enterprise/create-quote-pdf

NEW QUESTION: 203

Dynamics 365 for Sales(0 0 OO O OOOO OO OOO OOOO0O.

PriceListA [ PriceListB] OO OO0 OO0 OOO OOO0O OO0.

OO0 000 000 O000?00000 000000 000 o000 ooooaaq.
O0:. 0 000000100 000 gooaaq.
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Requirement Action

Add the products to the opportunity. v

Add both proce lists to the opportunity'and add the products from both PriceListA and Pricelistd
Add the products from Pﬂnl.ism, Eﬁxnge to PricelistB, and add the remaining products

Add the produr.t_-'. m:hﬁ npjgmumtv,r and specify PricelistA or PricelistB on the product

A

. ‘%% oy

»ﬁ hmafmlated using the current listprce ba
eﬂ!mated revenue is recalculated according to t!

Select Recalculate on an opportunity.

a o _- : Ffﬁll‘ems grid
b B Y .Fhe products on the active price list in the opportunity are recalculated according to current list
“ |price
Answer:
BETent Action

\dd the Hucts to the opportunity. l v

d both proce lists to the opportunity and add the products from both PricelistA and PricelistB

e ucts from Pricelis nge to Pl ,and a € remaining products
Add the products to the Bpportunity and spec-ﬁ? PriceListA or PricelistB on the product

ielect Recalculate on an opportunity. ) | B v

ach product is recalculated using the current list price both PricelistA and PriceListB
e estimated revenue is recalculated according to the prices currently displayed on the product
ine items grid

e products on the active price list in the opportunity are recalculated afcording to current list
ice

NEW QUESTION: 204
L1000 Dynamics 365 for Sales IO,
OO0 00 O00oodod oood odao.

OO0 OooOoo oboo? 0oboo OO0 O0ooOoo oboo ooo oooooa.
O0: 0000 000100 ooo ooaaq.

Requirement Technology or feature

Install and configure additional required
software.

Social erg_gag'n'
_[iif_r_i'_,a‘_mic"s"‘%s Al for Sales

Ensure that Social Assnstant Gah be used
on a dashboard

. Relationship Assistant

fereysoft

Answer:



Requirement Technology-or feature

Install and configure additional required & ) N v
software.

Social engagement :

b ———— o ——— — — — —

Dynamiics 365 Al for Sales

Ensure that Social Assistant can be used v
on a dashboard - Relationship Assistant

B N\ /17 ~Beaensedics

IVIIU -—@—H* e -
Requirement Technology or feature
Install and configure additional required Y v
software. Wa]ﬁagement
Dynamics 365 Al for Sales

Ensure that Social Assistant can be used v

on a dashboard . Relationship Assistant

Veresoft

NEW QUESTION: 205
Contoso, Ltd.[d0 Dynamics 365 0O O OOOOO. OOOO sales@contoso.comd OO0
O00 0000 000 000 0000 oooon.

OO0 OO0 sales@contoso.comO O OO0 OO0 OO0 OOO0OO OOOO OOO OO O
o0.

OO0 OO0 Ooooo oboo? 0obood OO0 OoOoo Ooboo oo oooo oooooo
O0.000000,000000000000000000000.000000000
0o oo ooOo o000 oobbod oo oOoan.

O0: 0 000 000100 ooo ooaaq.

Actions o TEAsSoft

Create a business process flow

Requirement Action
Create a child worflow Create an email. Action
Create a real-time workflow Send the email. Action

Answer:



Requirement Action

Create an email. Create a real-time workflow

Send the email.

a0
Requirement Action

Create an email. Create a real-time workflow

|
18 -

Send the email. Create a child worflow

¥
I ¥ H B S B Y’ el S -

NEW QUESTION: 206

OO0 000 00 000 oobo oooo ooo.
I o

A. OO0 0O0O00O0O0O0O0.

B. OO OOOO OO OO0 OOOn.
c.0O0Om OO0 OOOOO.

D. OO0 OO OOOOnd.

Answer: D (LEAVE A REPLY)

NEW QUESTION: 207

Dynamics 365 for Sales] OO OO0, OOO0O OOO OO, OOO0O, OO0 OO0 Ooo d
OO0 OO0 OooOoao.

O000 00000000 0000000000000 o0aoa.

O000 OO0 OO O OO0 bynamics 3650 OOOO OOO.

OO0 0000 O00O00?00000 00 0000 000 O0oOo OooOoOooa.

O0: 0 000 000100 000 OoOooad.
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Requirement

Configure the columns to include in the
search.

Include notes in the search.

Option

‘Lookup view
Cuick Find view

Categorized Search

—~ Relévangd Search
Answer:
Requirement Option
Configure the columns to include in the ' v
search. Lookup view

Include notes in the Search.

O0:
O0:

Quick Findview

N rr'arrﬁ:!_'

Categorized Searc

AY

Relevance Search

https://docs.microsoft.com/en-us/dynamics365/customer-engagement/basics/relevance-search-

results

NEW QUESTION: 208

OO0 OO0 000 OO0 Dynamics 365 Sales OO OOOOO. OO0 OO OOO OOOOO.
OO0 oo OO0 OO0 oo ooboOo oo ooo oo ooo ooooo ooao.

OO OO0 $200.000 OOO0O0O. OOO OOO OOO OOOO.

Product Quantity Unit Cost Amourt /|- | oConfiguration
Sandwich 50 $5.00 $250.00 Required
Napkins 50 $0.25 $12.50 Optional
Soda 50 $1.00 $50.00 Optional

OO0 000 0000 00 0000000 000 oooo oaaq.
O 000000000000 000?00000 000000000000 o0o0o0a00a.
Oo: 0000 oobo10b0 ooo ooaan.




Scenario
Determine the price of the product bundle.

Use the lunch bundle price.

'Add the prices of the sandwiches napkins, and sodas.
Add the lunch bundle price and the prices of the napkins
and sodas. - B

Subtract the prices of the napkins and sodas from the
lunch bundle price:

Increase the number of sodas at no additional

charge. Increasg/the guantity of sodas in the line item.

Adda newd line item for sodas and override the price.

‘Add a new line item for sodas with the default price.

rDeIe'te the soda line item from the bundle and add a new
line item for all the sodas with the default price.

Increase the number of sandwiches@nd eharge

the price list pl'ice for each additional sandwich. Increase the quantity of sa . 71‘ M ||€|F|-O S Of l

Add another line item for sandwiches and override the
price.

Add another line item for sandwiches with the default
price.

Delete the sandwich line item from the bundle and add a
new line item for all the sandwiches with the default price.

Answer:

Hmon =Micrdsoft
Determine the price of the product bundle, l C O

Use the lunch bundle price.

Add the prices of the sandwiches, napkins, and sodas.
Add the lunch bundle price and the prices of the napkins
and sodas.

Subtract the pﬂces of the napkins and s.odas from the
lunch bundle price.

- e =
s —

Increase the number of sodas at no additional
charge.

3UETete the soda line item from the bundle and add a new
line item for all the sodas with the default price.

L

Increase the number of sandwiches and charge
the price list price for each additional sandwich. Increase the quantlty of sandwiches in the Ime ftem.

Add another line item for sandwiches with the default
price.

Delete the sandwich line item from the bundle and add a
new line item for all the sandwiches with the default price.

OO:
https://docs.microsoft.com/en-us/dynamics365/sales-enterprise/pricing-product-bundles

NEW QUESTION: 209
OO0 Dynamics 365 Sales OO OOOO.
OO0 000000000000 O00000 0000 aoa.



O 00000 00000000000 00004000?0000000040000000
O 000000000000 000000,0000 00000 00000000000
Oo0O. Obo0 000 0 000 Obo 000 000 ooooo 0o o ooon.

O0:. 0 000 000100 OO0 oOoaaq.

Filter types Anywer Area
Tenelrame filges Visual filter Cosnario Filter Type
= Vit ACCOunts haed on Case proly Filter type
Global files
fils crested in the st thive months Fiites 1pe
View accounts by Created On dales Filvesr type
Answer:
Filter types Answer Area
l_d_ﬂl r:- "lz =— ]!-v_.; I_r : A RN | Scenarie Fllter Tvoe
T T Wiew SCCOUNTS barsad On Cate priority Visual fiftes
Giobal filtes
| TGV G LT ] | Warw acoounts crested in the et thive months Tumeframe filres
View accounts by Créated On dates LhoDa fites
Vaeermaria O 1 Filter Type
View accounts based on case priority Visual filter
View accounts created in thelast oS pe
three months imetrame filter
View accounts by Created On dates Global filter

NEW QUESTION: 210

OO0 Dynamics 365 O OOOOO.

0o ooobood o0 ooo obooboo Oood.

O O00000 00 0000 000 o0ooo ood?ofobodod 000 oo Ooob oo
OooOOo0 Oo0ooboboOo.obob0Oodood, o ooobobodoodooobo oo o
OoOd. Oob0o0 OO0 O oboo oo O0o0o O00o OoOoooo o o ooon.

O0: 0000 000100 ooo ooaaq.

ACtiOI‘I Cal'ds Answer Area
Base [ Scénario Action card
Email from Microsoft Exchange Upcoming meeting reminder Action card

Email engagement Anemail is opened Action card

Today

Answer:



R j L ,_:_;" 1cvocntt
| Base , Scenario ‘.1 pr v EES 1 SActiontara
| | | S e LT ——
[ A . . T " I . .
| Email from Microsoft Exchange Upcoming megtipg geminder (Email from Microsoft Exchange
| | . P e A
r'_'_'_-_-_“_"_“_‘“_"_"_"_-_-_"_-_T 2 3
:Email engagement : Anemiil is opened Email engagement
l_. _______________ lJ " gt i
'Today : .
IR E——— | 9
( W

OO

Scenario Action card

e -

Upcoming meeting reminder Email from Microsoft Exchange

An email is apefed Email engagement

W EER_E RF I A L

O0:

https://community.dynamics.com/crm/b/crmpowerobjects/archive/2018/12/31/enable-and-
configurerelationship-

NEW QUESTION: 211
OO 000 0O 00 o0 o0ooodoob oo obodo boOoo oooobo ooaq.
OO0 OOoOOooo? ooboboOo 00 0oooobo Ooo OoO0o oooooa.

OO 0 000 000100 oo oooao.
Report type Option

Orders v

SQL Server.Reporting Services
Fetoh-based Reporting Services

T

Discounts by Number of,_ 4, : v
Employees '

w150l Server Reparting Services
© [ Feddh’badedRepdrting Services
Answer:



Report type Option

Orders v
SQL Sepver Reporting Services
eich-Dased Reporting services
Discounts by Number of v
Employees

.|5QL Server Reporting Services
Feteh-based Reporting Services

b B
-

MB-210 OO OO0 OOOOO OO bumpTop OO OOOO OOO MB-210 CO!
DumpTop O OO MB-210 OO0 OO0 OOOOOO, DumpTop MB-210 OO OOO OOO
O0000 OO0 O0O0O0O0000. 0000 000 0000 OO DumpTop MB-210 OO0
OOO0O0. https://www.dumptop.com/Microsoft/MB-210-dump.html (376 Q&As Dumps,

30%OFF Special Discount: KrDump)

NEW QUESTION: 212

OO0 Dynamics 365 for Sales OO OOOO. OO0 OO OO OOOOO OOOO.
OOooob oooo Oooo ooboo aoo.

Ooo oo oog? bob0000 oo oboo o000 oobo oooooaq.
O0: 0 000 000100 OO0 oOoaaq.

Action Option

View the required charts. v

Select Open Views
Select Show Visual Filter
Select Show Global Filter

Save the dashboard filters. B4

|Use__\(isual Filter
Use Global Filter

Answer:


https://www.dumptop.com/Microsoft/MB-210-dump.html

Action Option

View the required charts. v

Select Open Views .
Select Show Visual Filter ]
Select Show Global Filter ‘

Save the dashboard filters. v
Use Visual Filter

= \IsRGlobe T

NEW QUESTION: 213

Contoso, Ltd.[d Dynamics 365 OO OOOOO. OOOO sales@contoso.comd ] OO

O00 0000 000 OO0 OoOoO00 ooooa.

OO0 OO0 sales@contoso.comd O OO0 OOO OOO OOOO OOOO OOO OO O
aa.

O00 000 0000 O000O?00000 000 000000 00 O0oOo oOoOooono

O0.000000,0000000000000000000040.00000000d

OO0 0000000000000 000000.

O0: 0 000 000100 OO0 oOaaaq.

Actions Answer Area

Create a business process flow

Requirement

Createachildworflow o _ | i\ ail.» - | Action
Create a real-fiffie Workflc S?Id the email. Action
| 50
Answer:
Actions Answer Area
Create a business process flow Requirement ) Action
Create a child worflow | %% ¥ oo Create a real-time workflow
— |

Create a real-time workflovs * S %the email. Create a child worflow
= icrosof




NEW QUESTION: 214

Dynamics 365 L1000 OO OOO. AppSourced ] OOO0O OOOO OOO OOO OOOO0.
O000 0000 0000 000 00000000000 o0oaq.

Oooo oo ood?

A. Dynamics 365 System Customizer 100 OOOOO OO

B. Office 365 OO0 OOOO OOOOO OOOOOO OOO OOO OOoOoOm.

C. OJOO0O0O Common Data Service 00 OO0 OO

D. Power Apps 100 OOOO0O OO OOO OOO OOOOO OOOOO.

Answer: A (LEAVE A REPLY)
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OO0 000000000 00000.0000000 00000000000 0o0o4ao
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O 00000000000 000000000000000.000 000 0000a0ad
OO0 000 0000 00 000 000 000000. 0000 0000 0000 oo o,
OO0 0000000000000 00000.00000 000000 o0 o0 odo
O 00000000000 00000000.000 000000000000 co00oaO
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Y

O 000 000 000 00 00 000 0000 O00d. 00 oobo Oooo oo oooao
OO0 000 OO00O0O0d.

O 0000 0000 oood. oodo esoooo Oood ooooo.

L1000 Dynamics 365 Salesd OO OO OO0,

OO od

OO0 000 o0 odo oo oo oo ood ooooo.

Quiantity tickets per show | Pricing per ticket

Fewer than 10 %50.00
i &

l 11 or more but fewer than . 1 10 percent off iicket pnct
)

 Mare than 28 | 15 percent off ticket price ;
O0O00 O0O0O0O OO0 Microsoft Word OO0 OOOOO. OO OO0 OO OOOO OOO
O0. 0000000 000000000000 0000000o04n.

OO0 oo

o0


https://www.krdump.com/Microsoft.MB-210.v2023-10-09.q314.html

00 0000 000 000 0000 000 000 0o o000 ooboobo ooad.

*O00 000 000 O00o 00 obooo OO0 ooo oooo ooaa.

000 00 ooooOoooooobo ooaq.

oooao

*O0 00000000000 0o0oo0ooooon.

*O0 0000000000000 000000000000 00ob0ooboooododn
oon.

00000 o0 oboOoob o0 obooboo o oOoo ooa.

oo

*O0 0000 0000000000000 000000000 0000 oobonO.
0000 o000 oo oboo ooboo oboo oo ooo oooboo ooboa.

*O0 0000 0000000000000 O00O0000o00oO0oOo00oOoaon. oo
0O 000 oooo0ooooobo ooon.

*Ooo oo od

*Oooooo

00 OO0 oo

oo

00 000 00 0000 000 oo o000 oo ooo oo,

000 00 000 00 0o o0 ooooo oooo oon.

0000 00 000 000 OoOooboo Ooboo Ooooo ooooo oon.

oono oo

00 00 000 000 000 obooo oOooon.

0000 00 00boo oo 00 o o0oo obOoo oOoo oo oo ooo ooooa.
000 0000 00 0000 oboo 000 ooboo oOo00oo Oooo oOooan.
ood

OO 00 o000 ood oo ooob 0o obooobo oooo ooa.
0000000000

*O000000oobooood

100 OO0 OO OO0 OO0 Ao

*OOoo oo on

O

OO0 oboooboobbooboooboobooooobo0ooboobooooOo.aoaa
0o oono oooo oon.

*O000 000 000 000 0oob oobOo obodobo ob 0o o0 oo ooo oOooo
O oOooo ooao.

00 000 000 00 o0o0o0oooo ooan.

00 000 0000000 o000o00o ooo oaaq.

oo

*O0 000000 sfofd 000 oooo. OboOoOo onooo 00 oooo ooooa o
O OO0 obooo oooo. oooooo oo oboo ooooo 0oo oooo. oooo



100 OO0 000 OO0 000 00000 200 000 O0oo OO0 OO0 oooood
O.

*OOoobobboboOoOooooobboobooboOoOoooono. obooOoOooOooonbo o
OoooooooooOoOoOn.

00010 000 000 O oood.

*O0 0000 0000 000b b0 o000 oooob ooo oooooobo oo
oonono.

*O0oo oo oOoOooooon.

00 0000 00 0000 O0Oo0 OoOooaaq.

NEW QUESTION: 215

OooOo 0o o0o0ooooooa.

OO0 oo o000 oobo oboboOoo oooon.
000000000000 o00ooaa.

*OO0onO o0oOod oo ooo oOoOooooon.

000 OO0000 OO0O0OoO0 OoOoOoo aoan.

OO0 Ooo0 oOoo? oooono oo o000 ooobo Ooo ooooon.
Oo: 0000 oobo10ob ooo oooaan.

Requirement

Set up playbooks for tracking activities.
Settingsg
Ativities,,
Templates

l_CEt_Egories

Set up record types for playboeks.,

Accounts and Contacts

Phone calls and Appointments
Accounts, Contacts, and Activities
Accounts, Contacts, and Sales literature

Answer:



- - 4
RaquireMi Cros Of L Configuration
Set up playbooks for tracking activities. v
Settings .. |
Actjvities
emplates
ategories
Set up record types for playbooks. v
Accounts and Contacts I

Phone calls and Appointments
Accounts, Contacts, and Activities
Accounts, Contacts, and Sales literature

O0:
https://docs.microsoft.com/en-us/dynamics365/sales-enterprise/enforce-best-practices-playbooks

NEW QUESTION: 216

Dynamics 365 for Sales] 10O CCI0.

5000 000 0000 0000 OO0 2000 OoOod.

OO0 O0o00 O0ood Ooo oooo ood.

OO0 000 000 O000?00000 000 000 OO0 OoOoooo oooOoodao.o o
o0 oboooooobooooooboobooodod. ocoooooooodo oo
O00 000 00000 O 0 Oo000.

OO0 0 000000100 000 0oooao.

Actions |\/||CrCAnswer Area

Ahandm_*u and Scenario - YR Y Action
then Switch PR

it End the current progs ar{q : _
Finish and then the E%rﬁc‘ﬁﬁéﬁﬁf@ﬁ flow: Action

i 31T TR e
Switch s e €N 1%3_;,}_ i

.{h’dﬁq} Te arily leave the current
. process for a different business
process flow.

Switch Action

Answer:



Actions Answer Area

"""""""" |

'Abandonand | ‘ Scenario Action

|
h itch 1|
‘_t—._g'l—s'_w_'zc_—_—_—_—l End the current process and start : Finish and then '
Finishand then | the correct business process flow. lSws |
: | Switch |
switch | W |
LIV _“_'“_!._.__ __1|T__empr0rarily leavethecurrent T T T T T T 7
S witcH ' ~ 7 Tprocess for a different business Switch
|
“““““““““ process flow. S S s e
Scenario IR NSRS Action
End the current process and start Finish and then
the correct business process flow. Switch
Temprorarily leave the current
process for a different business Switch

process flow.

NEW QUESTION: 217

OO Dynamics 365 L1O1O0O0O0.

OO0 0000 OO0 000 OO0 OO0 $26,000.00000 $20,000.000 OOOOO. OOO OO
O00O 00 sO000000. OO0 000000 O OOoo OooOoo oooad.
00 oooo oo Oooo OoOooo oo,

OO0 OoOoOoo ood?

A. OO0 000000000

B. OO OOO OO OO

c.00oondononn

D. OO0 OO

Answer: C (LEAVE A REPLY)

NEW QUESTION: 218

Dynamics 365 OO OOOO0O0O. OO OO0 OO OO0 O0O00O0 0000 000 OOoon
0.

OO0 000 00 0000 00 0000 000 0o0ob o oo oOoOooaq.

00 oooo OoOooo oono.
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OO0 ooOoo ood?

A OO OO0 OO0

B. OO OOO

C. Microsoft Word O

D. OO0 OO

Answer: C (LEAVE A REPLY)

NEW QUESTION: 219

OO 00O Dynamics 365 Sales OO OO COOOO.

O000 OO0 0000 OO0 00000 O0oo Oooo. ooooo oo ooo oo oo
o000 O0O000 Ooaao.

OO0 000000000 000000002400 00000000000o0o0.

OO0 000000000 000000000 0000000000000 oo0.

OO0 000000000000 000000000000000 0000000,

OO0 000 00000 00000 oooo ooq.

O00 OO0 O000?00000 00 o000 OO0 oOoo oooooaq.

O0:. 0000 000100 000 00oad.

Requirement : - (yAction

Follow-up contact v

Add an activity.
Adda businessTule.
Add a playbook category.

Sales Manager checklist v
Add the document to the activity.

Add the document as a quote template.
Add the document to the business rule.

Answer:
Requirermehtl icrosoft Action
Follow-up contact -
dd an activiy.

Add a business rule.
Add a playbook category.

Sales Manager checklist v
Add the document to the activity.
Add the document as a quote template.
Add the document to the business rule.

O0:
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https://docs.microsoft.com/en-us/dynamics365/sales-enterprise/enforce-best-practices-playbooks

NEW QUESTION: 220

1000 Dynamics 365 Sales OO,

O00 000000000000 000000000000000000000 ao0o0.
*O0 000

*O00 o0o0ood.

OO0 000 00000000000 00000000 00000000 o000 oo oa
OO0 0000 000 000 O0000od.

Action Answer Area
Add Activities.

Add a stage.
| Add steps to stage.
| Activate processes.
_'_Add Playbook templates.
Publish the solution.

Choose App Settings

0O

Choose Business process Flow. ‘

Answer:

Answer Area

Choose Business process Flow

Add a stage

Add steps to stage
1-0000 000000 0aad
2-0000 00
3-Ooono oo dd

NEW QUESTION: 221

OO0O0O Dynamics 365 Salesd OO OO OO0 O0OOOO OOO.

OO0 oo 00 o0 000 0000 oobo oobooob oo ooooo. oo oo o
O 000000 00000000 O0000. 00 000 000 000 ooo ooa.
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Requirement Setting

Hierarchical route N v

-

4 Ohwner
SieMicrosoft
Contact
Manager

Permissions - User Lookup field v

User
Manager
Created By

None
Answer:

Requirement Setting

Hierarchical route

Owner

User
EnfsetCrosofi
|Manager !

Permissions - User Lookup field v

=
uw
m
=

Manager
Created By
None

oo



Requirement Setting

Hierarchical route v

E;:ner
Liser
Contact
Manaoe;

Permissions - User Lookup field v

User
Manager
Created By
None

0.
https://docs.microsoft.com/en-us/dynamics365/sales-enterprise/select-template-forecast
https://docs.microsoft.com/en-us/dynamics365/sales-enterprise/provide-permissions-forecast

NEW QUESTION: 222

CompanyB0] OO0 OOOO OOO0.

OO0 oo ood?

A.BOO OOO0O OOO0O0O.

B.OOO O OOOOOOO OOOOO.

C. 0000 OOoOooan.

D. CompanyB OO OOOOO OOOOO.
Answer: (SHOW ANSWER)

o0
https://docs.microsoft.com/en-us/dynamics365/sales-professional/create-quotes-sales-
professional

NEW QUESTION: 223
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OO 000 boooo ooo? o00boo oo OoO0oo Oooo Oooo ooooaoan.
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Products Answer Area

. : Option Product
Price List Product P
Existing product product
Non-catalog Product ® ' :
L]
® Write-in product roduct
Opportunity Product & P _ P
Get product : product
Answer:
Products AnswerArea
R T T | :
. Price List Product | Option Product
"""""""" " ew I
———————— Existing product Price List Product
| Non-catalog Product I : i Il e o
ey = R R W e e e e I
13 ] @ e Non-catalog Product
| Opportunity Product & | il i L. T c-a a_ug- rj Lf -
nnnnnnnn . L
Get product Opportunity Product

Option Froduct

Existing product Price List Product

Write-in E;rr;:nu:l-uct- Non-catalog Product

Get product Opportunity Product

0o 3, 000 00 o

OO0 OO0 ooOoood. 00O O0O0o0o Ooobo Ooobo Oooo 0o obooo. o 0oo O
OO0 0O ooo obo o0 ooo oboo o oooo. ooo o O0oo oo oo oo o od
O0O0o0ooobo. obooOo0odoooobobdododonobobooodoOoOodOoao
oo ood.

00O oOo0o o00 000 oobob 00 000 oob oboo o000 ooo. oo ooaa
OO 000 Oo0o OoOo0boo oo 00 oboo obooo oo o oo obooo ooo o O
Ood. 0000 oob odobo o0 oboOooooooa.

O 00000000 00000O000O000.000000 000000000000 a0d
OO 0000 oo o0oo o boOoob. 0 O0oobo oo oOoo o Oooboo ooo oooad
0.

0o ooo ooooao



O 00000000000 00000000000000. o0 oo ooooooa
O 000000000000 000O000000.0000 00000000 o0 o0, a
O0O000000000000000000.000000oc0oocoocoooooodn

O00 00 00 0000000 O00000. 000 00000 00 000 oooo oaao

O O0O0o0od.

N

O 000000 000 0000 000 0000 O0000. 00 o000 Oooo oo oooaod
OO0 000 O0O000O0.

O 0000 0000 oood. godoesonodo ood ooooo.

L1000 Dynamics 365 Sales OO OO OO.

OO od

000 000 00 000 oo oo oo ood odoooao.

[ Cuantity tickets por show

| Fewer thian 10 | £50.00
| B - b —

Pricing per ticket
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NEW QUESTION: 224

L1000 Dynamics 365 for Sales IO OO0,

OO0 00 000000 o0oo ooo.

O00 O00O000O0 00000000 00 0000 000 Oooo ooooaao.
O0:.0 000 000100 000 Ooooao.



Requirement ] M l cro wfq!ogy or feature

Install and configure additional required
software.

Social engagement
Dynamics 265 Al for Sales

Ensure that Social Assistant can be used

on a dashboard Relationship Assistant
Search topics

Answer:

Requirement M &Eg feature

Install and configure additional required

v
software. Social engagement
Dynamics 365 Al for Sales
Ensure that Social Assistant can be used = [ v
on a dashboard Relationship Assistant
Search topics

NEW QUESTION: 225

OO0 000000 ooo oooo aoan.

00 Oo0 o000 ooo?oobobon 00 0000 Oooo OoO00 oooooa.
Oo: 0000 oobo10ob ooo oooan.



Scenanioy , .. o Configuration

1 e bl
5\'-"'. 1T UoU L

Tickets dashboard | v

Permissions

View on dashboard
Dashboard type
Chart type

Age groups chart | v

Chart type
Dashboard type
Series

Field in view

Groups of tickets chart

<

Field to view
Dashboard type
Series

Chart tvoe

Answer:

Scenario Configuration

Tickets dashboard v

Permissions

View on dashboard
Dashboard type
Chart typew, |

Age groups chart v

Chart type
Dashboard type
Series

Field in view

Groups of tickets chart v

Field to view
Dashboard type
—_ Series
WIcrdERamitype

NEW QUESTION: 226

OO0 o0 o000 00 o0oobo oboOoOo ooo oono.

OO0 000 00000000000 Oo0a.
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OoO: 0000 0oob010o0 ooo ooaan.

Source entity
Quote

Order

wov

Invoice

Source

O_pbortun_ity
Quote
Order

Lead

Opportunity
Quote

Order

Answer:




Source entity Source

Quote i v
Lead
| ) Opportunity
s Microsoft Quote
\Order
Order

Invoice

Lead
Opportunity
Quote
Order

MB-210 OO OOO OOOOO OO bumpTop OO OOOO OOO MB-210 O!
DumpTop O OO0 MB-210 OO OO0 OOOOOO, DumpTop MB-210 OO OO0 OOO
O0000 OO0 OO0O0O0000. 0000 000 0000 OO DumpTop MB-210 OOO
OOO000. https://www.dumptop.com/Microsoft/MB-210-dump.html (376 Q&As Dumps,

30%OFF Special Discount: KrDump)

NEW QUESTION: 227
0000 Dynamics 365 for Sales OO0,
OO0 OO0 oodao.

T
Cpportumity: Cpportumity \l;‘_‘ M I C I'O S th Est. Close Date
Ultrabooks 2017-04-23

a

_ & & ® O
Opportunity Sales Process o . W " "_. W u
E '8 s & Qualify ™ .Y Y

Dwvelop Propose (28 D) Close

o trve o
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OOo0O0 000 000bo Obo00 000 Oobo o000 0 ooobo Obooo oo oo oo
O Oooonono.
O0:. 0 000 000100 OO0 oOoaaq.

You need to see time spent in the Qualify stage. What hd
should you do? Create a SSRS report

Create a FetchXML report.

Add a custom field to store thetime.

Add a data step taistors the time.

You need to return to the Develop stagé and make 2 -
change. What happens to the process flow? TN,{ the Desel g¢ becomes active.
oo IO e
The Pro age remans active and the Develop stage becomes revised.
Answer:
fou need to see time spent in the Qualify stage. What v
thould you do? |Create 2 SSRS report. _ _ _ .}

. Create a FetchXML report. ! 7% % %
. Add a'custom hield To store tme. Ve

5 Microsoft |l sutaess

fou need to retum to the Develop stage and M“a--_ Ll:?; B
:hange. What happens to the p‘l’O{E'ngm? \ @ |

The Propose stage remains active and the Develop stage becomes active.
The ProEse stase remams active and the Develop sta&e becomes revised.

Answer Area

M:crosof :

You need 10 see time spent in the Qualify stage. Wha ‘]'_
Ehould you dot

You need to retumn to the Develop
change. What happens to the pr

fhe Pmpme ilage remams active and the Dnﬁnp ﬂ.age becorneuﬂwe =
The Propose stage remans active and the Develop stage becomes revised.

NEW QUESTION: 228

Dynamics 365 Sales OO OO OO.

OO0 0000000000 0000000000000 0000 000 o0ad.

OO0 000 00000000000 000? 0000000 000000000 ooo.o
OO0 0000 000 000 oooOoaaq.

Actions

Open Systerm iots

Open Setongn.

Open Dats Managoment.

Confgure Automate Recond Creaton and Update Fuies.
Open Busnest Management

ch Micrc%oft

Answer:



Answer Area

Open Settings.

Open Business Management.

Configure Automatic Record Creation and
Update Rules

1-000 000.
2-0000 000 000.
3-00 000 000 o0oo ooo ooooboad.

NEW QUESTION: 229

O0: 0 000 000 00000 0000 000 00 O 00000, oOooo o oooo a
00 ooo ooo Oooo odo oooo oooo oooo. oo oo oooo oo ooaad
OO oood oo 0o oodd oo oo oodo Oo0oo oodo 0o o ooda.

OO0 00 ood o0 Ooo O 0o0o0d. obooOoo 000 Oooo 0o Oooo Ooooo Od
Oooo.

1000 Dynamics 365 for Sales L1010 OO0 OOOOOO.

OO OO0O0 Linkedin Sales Navigator L1 O(O O OOO)O OOOO OO0O.

O00: 00 00000 OO0 OOoOoOod.

(N e

A. O

B. OO0

Answer: B (LEAVE A REPLY)

O0:. 00 OO

O0/od:

o0

https://docs.microsoft.com/en-us/dynamics365/customer-engagement/linkedin/add-sales-
navigator-controls-forms

NEW QUESTION: 230

000 OO 00O oOooaaq.
Oooooooododoodododdoooooodoon.
Salesperson1] OO O OO0 OO OO0 OO OOO0O.
Salesperson2d 0O OO OO OOO OOO OOO OOOOO.
O00 OO0 OO00O00 oooo oo.
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OO0 oo ooO? 00000 oobo 000 000 ooo oboOooooo. o ooo o 0,
OO0 000000 o0oododooboooOod. oo ooo oboooooooboaa
O oOooooooboooOoOan.

OO: 0000 000100 oobo oooad.

Actions Answer Area
Update system settings. Issue Action

Update the opportunity. Discount does not appear.en the opportunity

line item.
Update the price list item. Discount is applied incorrectly.
[Update the opportunity product.
Answer:
Actions Answer Area
Update system settings. Issue Action
. i ron th : = ——
Update the opportunity. | P'S‘:‘?“m does not appearan the opportunity  [Update the price list item.
_ ine item.
Update the price list item. | Discount is applied incorrectly. Update system settings.

Update the opportunity product. |

00
https://docs.microsoft.com/en-us/dynamics365/sales-enterprise/set-up-discount-list

NEW QUESTION: 231

Dynamics 365 for Sales] OO0 OOOO OOOOO.

O00 000 000000000 0000000000 00 000 00 OO0 oOooao
0.

OO0 000 00000000 000 O0Od.

OO0 oo ood?

A.O00 0000000000 O0o0a..

B. OO OO OOOOOOOOOOOO.

C. b o400 Oood.

D. OO0 OO0 OO0 O0O0O0 od

Answer: (SHOW ANSWER)
https://docs.microsoft.com/en-us/dynamics365/customer-engagement/admin/change-auto-
number-prefix-contract-case-article-quote-order-invoice-campaign-category-knowledge-articles

NEW QUESTION: 232

Oo0O0 OO0 o0oo. onbobodoo 0o oo oobo oooo oooon.

OOo0ood OOoood Oooo oobo oon.

OO0 OooOooo 000 Ooooboo? 0oood OO0 OooOoo Oooo Ooboo oooooa.
Oo: 0000 oobo10b0 ooo oooan.
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Question Response
Which action should you perform? Eenie h
Chode Luote

Sedclivate

Reopen Quote

Draft v
\ Revised
What is the resulting status for the quote after | o
PRl Dgress
yOu perform the aChon| Open

Answer:

Question
Which action should you perform’

n ProghEE
O

af
: 4 Rgvaned
What o the resulting status for the quote after

you perform the acTon !

NEW QUESTION: 233

L1000 Dynamics 365 for SalesU] OO OO0, OO0 OO OO OO0 OOO0O OO0O00.
O000 O0 000 00 000 000 O 000 OoO00o ood.

OO0 00 ooo Oooo o ooood?

A. OO0

B. OO0

c.ooogd

D. OO0 OO0O0O0nO

Answer: D (LEAVE A REPLY)

Ooo/od:
https://docs.microsoft.com/en-us/dynamics365/customer-engagement/admin/set-up-sales-
territories-organize-business-markets-geographical-area

NEW QUESTION: 234

Dynamics 36500 OOOO OO0 OOOO OOO0O.

Ooo oo o000 00000 obobodo oddoo. oo obbooo ooo ooo oooa
0.

OO0 o000 00 000 obboo o0o oobooo oOooo oono.

OO0 0000000000000 000O000000?0 000000 00000000
0.

Oo: 0000 oobo10ob ooo ooon.

A. OO
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B. OO0

c.Oad

D. OO

Answer: (SHOW ANSWER)

oo/od:

O0:
https://docs.microsoft.com/en-us/dynamics365/customer-engagement/sales-enterprise/create-
edit-order-sales

NEW QUESTION: 235

OO0000O 00 O 000 OO0 o0o0 oooo oaaq.
OO0000 00O oooo ooo?

A. OO0

B. OO

c. OO

D. OO0O

Answer: A (LEAVE A REPLY)

OO/d:

NEW QUESTION: 236
OO0 oobo o0 Oo000 oo obboo o0 ooobobo oOoOoon.

Lead to Opportunity Sal... e
Active for 2 hours =

Qualify (2 Hrs) L Develop M Propose £ Close
OO ooo ododod oo oooo o ooo ooOod aooao.
0000 00000 0o oo ooo ooooo oo ooo oooo ooo?0o0ooo oo
O OO0 o000 oodoooood. oo oo, oo ooood oo oooo 4o
O O0000. 0000 000 0 000 oo 0o ooo ooooo o o ooaaq.
O0: 0000 o00100 O0oo Ooooo.

Actions Answer Area

Qualify the lead Current stage Action

Associate a quote to .
the lead ROy

Associate an
opportunity to the lead

Develop

. I--;
Hi— A g o b
R T N S e sl L
g 4 ] | - N e L 4 e |

Complete all required

fields in the stage Propose

Answer:
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Actions

Qualify the lead

Associate a quote to
the lead

Associate an
opportunity to the lead

Complete all required
fields in the stage

Answer Area

Current stage
Qualify
Develop

Propose

Action

wa & ol it |

Qualify the lead

Associate an ;
opportunity to the lead |

Y :
v the-lead’ = !

Asso,cnat&a quone to

O0O:

https://docs.microsoft.com/en-us/dynamics365/sales/nurture-sales-from-lead-order-sales

NEW QUESTION: 237

Dynamics 365 for Sales L1010 IO OO0,
OO 000 00 00 o000 boOoobo Ooooo oooo obooo oaa.

OO0 0000000000 0000000700000 00 000000o00ooaa
00O 0000 oobo ooo oooaooaq.

Actions
Open Settings
lOpen Data Management

:1% 4‘: X :
IOpen Busmess Management

ﬂ"'!""‘t - e ol

Open Service Managément

Configure Automatic Record
Creation and Update Rules

Answer:

Answer Area

Q0
\S

Ahswer Aréa

Open Settings

Open Service Management

Configure Automatic Record Creation and
Update Rules

1-00 00
2-000 00000

®
©




- ooboooooooooooa

C10:
https://docs.microsoft.com/en-us/dynamics365/customer-engagement/customer-service/set-up-
rules-toautomatically-create-or-update-records
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Answer: B (LEAVE A REPLY)
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C10d:
https://docs.microsoft.com/en-us/dynamics365/sales-enterprise/enforce-best-practices-playbooks
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Solutions Angwer Area
Free Sakes inights only Analysis Salution
Advancid Sales lmaghts only Emad messages Sohsmon
Relatsonship betweéen accounts Solution
Free Salet inuights o Advanced Salet inughty -
4 [' N I ~rocat Communscation between customer and Stlubon
| VAT T WIS E L repiesentatve

Froe Sales insights ondy
Actvanced Sales Ingsights onlly Emad mesuages Free Sales Innughts only
Relationshug Betwoen SC0ounts Agvanced Sales insights only

Free Salet ingights of Advanced Sales inughts
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Requirement

Add the products to the opportunity.

Select Recalculate on an opportunity,

Answer:
Requirement

Add the pr sst0 the opportunity

Nicrosoft

Select Recalculate on an opportunity.

NEW QUESTION: 241

Action

'Add both proce proce lists to the oppo oppoﬂumt'.r -+ and add the pruducts from both PriceListA and PriceListB|
\Add the products from Pritelista, change to PricelistB, and add the remaining products
\Add the products to.the aoportunity and specify PricelistA or PricelistB on the product

Each praductis recalculated using the current list
111! estimated revenue is recalculated ac:urdmg to the pric

line items grid mﬁm

i'he products on the active price list in the opportunity are recalculated according to current fist |
price

Action

g -2 v
Add both proce lists to the opportumty and add the products from both PricelistA and Pr:ceL|stBI

d the products from PricekistA, change to PricelistB, and add the remaining prgducts |
Add the products to.the opportumty and specufy PricelistA or PriceListB on the product '
L

B v
Each produdtis recalculated using the current list price both PriceListA and PricelistB J

e estimated revenue is recalculated according to the prices currently displayed on the produc
lingdtems grid |

he products on the active price list in the opportunity are recalculated according to cufrent list |
price
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Action Option
View the required charts. v
Select Open Views
Select Show Visual Filter
Select Show Global Filter
Save the dashboard filters. v
. Use Visual Filter
M Crogesédiobal Fitter

Answer:




Action Option

View the required charts. v
Select Open-Views

Select ShowVisual Filter

'Select Show Global Filter

Save the dashboard filters. A 4

Use Visual Filter - |

Use Global Filter

MB-210 OO0 OO0 OOOOO OO bumpTop OO OOOO OO0 MB-210 0!
DumpTop OO OO0 MB-210 100 OO0 OOOO0O0, DumpTop MB-210 OO OO0 OO0
O0000 000 O0O0O00O000.0000 000 0000 OO0 DumpTop MB-210 OO0
OOooon. https://www.dumptop.com/Microsoft/MB-210-dump.html (376 Q&As Dumps,

30%OFF Special Discount: KrDump)
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Answer: B (LEAVE A REPLY)

OO

o000 O0o0do oo ooo ooodood.

o0

https://docs.microsoft.com/en-us/dynamics365/sales-enterprise/track-playbook-activities
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Ticket price Method

Alumrs Parcent Markup - Cgrmife Cost
Percent Mangin = Clarrent Cost
Percent Mangim - Standard Cost

Percant Maskup - CRteniBC T Os O T
Mon-alurni Percent Margen - Current Cost
Perceni Mangn - Standard Cost

Pt hAsek = Lt
Percent Mangen - Curngng Cost

Parcant Margin - Standarnd Cost

Bercent hMackup - Current Cost
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Requirement N M | cro M‘Eog" or feature

Install and configure additional required
software.

Social engagement
Dynamics 265 Al for Sales

Ensure that Social AssiStant can be used

on a dashboard Relationship Assistant
Search topics

Answer:



Requirement M Tal2a' ‘[ephﬁqlogy or feature
VRSl W I .

LW e W

Install and configure additional required
software.

Social engagement
Dynamics 365 Al for Sales

Ensure that Social Assistant can be used
on a dashboard Relationship Assistant

Search topics
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Quantity  Discount Ivpe paraméter

10 [Begin Quantty
End Cuantity
PeTcentage

E{-g:r. QHH[:IJ
B Ceantety
20 Ipercentaqe

Bagan Quantity
42 |End Cuantity
Percentaae

Answer:

Quantity Discount type parameter
10 r!,-eq;:n Cuardidy I

En Sty
Percentiage

Began Qruaniify
End O
20 Cagait
R Quantdy
42 g r_'..]l'lllh-

eroenisae

Microsoft
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Requirement Setting

Hierarchical route v

Owner
User
Contact
Manager

Permissions - User Lookup field v

User
Manager
Created By
o< H¥ane

Answer:

Requirement Setting

Hierarchical route v

Owner
User. © ©
Contact
Manager

Permissions - User Lookup field v

User
Manager
Created By
None

o0
https://docs.microsoft.com/en-us/dynamics365/sales-enterprise/select-template-forecast
https://docs.microsoft.com/en-us/dynamics365/sales-enterprise/provide-permissions-forecast
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D. OO

Answer: C (LEAVE A REPLY)

NEW QUESTION: 248
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Requirement Configuration

Werify that the credit and reference checks are v

completed for new customers. Data step and set as required

Stage with a branching rule
Action step

Require a sales manager review.

Branching rule based on the management review step
Branching rule based on the lead qualification step
Branching rule based on the opportunity step

Track RFQ management approval
s 3 Stage

RS Mitraisott

Answer:

Requirement Configuration

Verify that the credit and reference checks are v

completed for new customers. Diata Step and Set 25 required

| Stage with a branching rule |
Action step |

— — S -

Require a sales manager review.
Branching rule based on the management review step

{Branching rule based on the lead qualification step

Branching rule based on the opportunity step

Track RFQ management approval. v
Stage .
Feoare—1\/| icrosoft
Branch rule
O0:

https://docs.microsoft.com/en-us/dynamics365/customerengagement/on-
premises/customize/business-process-flows-overview?view=0p-9-1
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Chart type IVIICrOSOType
All leads by requirement in the last 30 days Dashboad
g
Gelph
Graph
= Repont
L=ads converted in the last 30 days 3
Export 10 Microscht Excel
Answer:
Chart type Type
All leadt by requaremsent in the Lot 30 days Craem e
g -3
Geaphi |
o ‘t}
. L 0 Raport |
Leads converted in the last 30 days Jo o5 10 Mscronclh Eacel
IVITLTOSUTT

Charl typeo

Al bemds by regpuinaent 5 the st 30 Gy

Legaiy cobnetied i the Lest 30 days
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Orders Provides a view ﬁw orders and line items.
Provides 3 (ustofMereporn to cisplay discounts

Discounts by Number of Employees provided baseg'Upon number of employees within
3 cusigiifiey Brganization.

Providesa report hosted by a third party of current
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Branding Report % % report never changes.
Mobile "4 ability 10 create ProtTables for mobile
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NEW QUESTION: 250
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Question I J . Respon.r
4l =4
You need to add the winning competitor to an opportunity. Where ﬂ M I C FO S 0 t v
should you perform this action? the opportunity record
the opportunity close record
the competitor record
You need to track the team'’s performance against competitors? Which -
report should you run? Sales History
Competitor Win/Loss
Answer:
Quesﬁqm . f t Response
You need to add the winning competitor o an M’& > v
should you perform this action? r'S the opportunity record
["the opportunity close record '
“the competitor record =~
You need to track the team’s performance agai petitors? Which >

report should you run? E Sales History
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Question Response

You need to add the winning competitor to an opportumit 'VI’!‘E;IQ s/

should you perform this action? the opportunity record

the opportunity close record
the competitor record

You need to track the team’s performance against competitors? Which v
report should you run? Sales History

Competitor Win/Loss
O

https://docs.microsoft.com/en-us/dynamics365/sales-enterprise/close-opportunity-won-lost-sales
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Answer: D (LEAVE A REPLY)
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Source entity
Quote

Order

wov

Invoice

Source

Lead

Opportunity
Quote
Order

Lead

Opportunity
Quote

Order

Answer:




d0Urce enti " Source

- = Mmromq{t

Quote v
Lead

E)pportunity

Quote

Order

Order v
Lead
Opportunity

uote

Order

Invoice | v
Lead

Opportunity

Quote
r.r-'nr I
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st i answe B\ i0POSOF

Base Scenario Action card

Email from Microsoft Exchange Upcoming meeting reminder Action card

Email engagement An email is opened Action card

Today

Answer:



Action cards Answer Area

A\YJ

Base stehdrlo™=1 V=

Action card

Email from Microsoft Exchange Upcoming meeting refpinger ~ |Email from Microsoft Exchange

Email engagement Anemail is opened Email engagement

Today :

OO:
https://community.dynamics.com/crm/b/crmpowerobjects/archive/2018/12/31/enable-and-
configurerelationship-assistant
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Filter types Anvwer Area
Timelrame filter Vigual filter Scenario Fliter Type
W COURTS hark oo "
Global filter e (Counts bated on cade pronty Filter type
Weew accounts crested in the la thise montha Fibtes Type
Whesw adcounts by Created On dates Filter type
Answer:
Filter types Answer Area
______________
|| Timeframe filnes i Visual fiter i Sconario Filter Tvoe
bR T Wit 3CCouUNtS ased on cose prosity Visual finer
l ECEEI e ._ M— | Worw acoounls crested in the L thiee months Tumeframe files
View sccounts iy Created On dates Global fidter

N =l oF =% IE:
Microsokf

Scenario Filter Type
View accounts based on case priority Visual filter

View accounts created in the last

three months Timeframe filter

View accounts by Created'On dates Global filter
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Dynamics 365010 OOO0O OO0O0O OO0 OO OO0 OO0O0O0.
00000 000 000 OO0 000 0000 Ooo0 00 oooo oooad.



OO0 0000 O00oo oo OoO000o obo o o0 000000 oooo ooaa.

OO0 0O 00 000 obooo oOoobo oobo? ooooo oo ooobo 0o ooo oo aa

OO0 oooo o000 ooo oboooaa.

Actions

Create a view of the business process flowmentity
and include duration and Active Stage Started

ddd the owner field from the opportunity to the
fiew

Add the duration and active stage started on the
view of the opportunity

reate a chart on the business process flow entity

ind add the new view to include the needed fields

Create a new of the opportunity entity and include
the owner field

Create a chart on the opportunity éntityand use
the new view to include the necessary fields

Answer:
Answer Area

Create a view of the business process flow
entity...

Create a chart on the apportunity entity and
use...

Add the owner field from the opportunity to the
view

1-0000 0000 000000 00 0o0ad...
2-00 000000000000 an..
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Actions Answer Area

Create a view of the business process flow entity
and include duration and Active Stage Started On

Add the owner field from the opportunity to the

view @
Add the duration and active stage started on the

view of the opportunity @

Create a chart on the business process flow entity
and add the new view to include the needed fields

©

Create a new of the opportunity entityand incliade
the owner field

Create a chart on the ﬂppnrluﬂ"l‘l !n!il;rand e
the new view to include ecessary felds

Answer:

AnswerArea

Create a view of the business process flow......

Create a chart.onthe oppartunity entity ..

A‘dd the owner field from the opportunity to the
view

1-0000 0000 0000 aooa......
2-00 00000000 004Ad.....
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Actions Answer Area

Abandon ang Scenario D Action
tien Swich End the current process and start .
Finish and then the correct business process flow. Action
Switch 9 _
Temprorarily leave the current
Switch ocess for a different busines$ Action
pro >
process flow. M ICrOS Oﬁ:
Answer:

Actions Answer Area

?‘d_w *"-3
Abandon and e ) B
then Switch

End the current F'f Finish and then
Finish and then the mrrect cess ﬂow Switch

.
Scenario = .,3 dj » Action

SWItCh L
= &M\r Ieave the current
Switch \ }Q ss for a different business Switch
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Answer:



Scenano Privilege

Add noles to leads #ady owned by people i SousBEiness Lt oely I

Assign leads to other users

C10:
https://docs.microsoft.com/en-us/power-platform/admin/security-roles-privileges
https://dynamics-chronicles.com/article/deep-dive-security-roles-dynamics-365
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A. 0O

B. OO0

c. g

D. OO

Answer: A,D (LEAVE A REPLY)

C10:
https://docs.microsoft.com/en-us/dynamics365/customer-engagement/sales-enterprise/create-
edit-order-sales
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Set up playbooks for tracking activities. . §

Settingsg™ )
Activities, J

o Templates
~{ \Catégories

Set up record types for P'aybc o)

Accounts and Contacts

Phone calls and Appointments
Accounts, Contacts, and Activities
Accounts, Contacts, and Sales literature

Answer:

Requirement Configuration

Set up playbooks for tracking activities. “
Settings
Activities

- Categories
Microsoft )
“Set up record types for playbooks. w

L.;l;counts and Contacts |
one calls and Appointments

Accounts, Contacts, and Activities

Accounts, Contacts, and Sales literature

o0
https://docs.microsoft.com/en-us/dynamics365/sales-enterprise/enforce-best-practices-playbooks
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Requirement Setting

Determine the number of territories. v

Four territories and zero sub-terntories
Two territories and two sub-territories
One territory and three sub-territories
One territory and four sub-territories

Determine how many territories in which the O ~

Jacksonville salespeople should be members. 0...".'e W@f‘d gne_@b,_t_em Florida and Jacksonville
One sub-territory. Jacksonville
Two territories: Florida and Jacksonville

One territory: Florida

Determine how many territories the Florida v

sales manager should manage One terntory and zero sub-territory: Florida
y an sub-territories: Flondficnkson\dﬂe, Miami, and Tampa

“ipeliale b e 301 A
pries a e -Jac

lle, Miami, and Tampa

Answer:

Requirement Setting
Determing the nmber of territories

Four terrilones and zero sub-temtones
Two terntories and wo sub-lemitones

Determine how many temtones in which the

| FFour ferm
Zero lem

Requirement Setting

Determine the number of territories. -
Four territories and zero sub-temifories

Two termitories and two sub-temitories

Rl bl -

One temitory and four sub-terrflories

Determine how many termtories in which the 4 S -
Jacksomville salespeople should be members. One territory and mmﬁmﬂy Florida and Jacksonville

Twoteftitonies: Florida and Jacksomville

‘Gne temtory; Florida

Delermine how many temtories the Flarida Y -
sales manager should manage -

OO:
https://docs.microsoft.com/en-us/power-platform/admin/set-up-sales-territories-organize-
business-markets-geogr
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Answer: A (LEAVE A REPLY)

NEW QUESTION: 263
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OO0 oo ood?

A. OO0 O0O00 od

B. OOOOOO0O O OOO OOOOO.

c.boooooood

D. 000 OO0O0OO0O0O0O0O0O000O0d

Answer: A (LEAVE A REPLY)

OO

o0
https://docs.microsoft.com/en-us/dynamics365/customer-engagement/developer/convert-
opportunity-quotesales-
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Requirement

Ensure that the finance manager perf tﬁb?rM I g 9
aTa

screening. activity to the plagboo
'Add the credit screening to the playbook.
Add the finance manager as the publisher of the playbook.

'Add a custom activity for Perform Credit Check and add it to the playbook.

Configuration

Ensure that the finance manager has the latest version
of the unfavorable screening phone script.

Ensure that playbooks can be initiated m n \RFQs W

\ VA ad B TAsSO |ate the playbook with the Lead entity only.
Assocnate the playbook with the Opportunity entity only.
IAssocnate the playbook with the Lead and Opportunity entities.
Associate the playbook with the Quote entity.

Ensure proper tracking for all tasks associated with

playbooks. Set Track Progress to No.
Set Track Progress to Yes.
Set the estimated duration of the playbook template.
Set the estimated duration of the activity.

Answer:

Chaeilitn

Wsch @ity (HCoas Sre create?

WG o the load :-..lu'-’é\}
Al

N
Ooo Oooo oooao, I:II:II:I I:II:II:II:II:II:I oo oo oo oo

Requirement Lonngurauon
nsure that the finance manager perfo

reening. . =

A Jlﬁécredlt screenlng of aybédk.
Add the finance manager as the publisher of the playbook.
'Add a custom activity for Perform Credit Check and add it to the playbook.

nsure that the finance manager has the latest version

Fihe unfavorable screening phone script. Add the script to the phone call aciviy

Add the phone scnpl to the Task acthnl}'

nsure that playbooks can be initiated from all RFQs.
‘Associate the playbook with the Lead entity only.

Assocuate tﬂ!;ilalaxbook with .thg 0

Associate the playbook with the Quote er entity.
nsure proper tracking for all tasks associated with

laybooks. Set Track Pr gress to_No

Set lhe estlmaled durat:on of the playbook temp!ate
Cot the actimatad diratian af the artivibe

0d:
https://docs.microsoft.com/en-us/dynamics365/sales-enterprise/enforce-best-practices-playbooks
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A. O

B. OO

Answer: B (LEAVE A REPLY)

o0
https://docs.microsoft.com/en-us/dynamics365/customer-engagement/linkedin/add-sales-

navigator-controlsforms
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Answer:
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Scenario Configuration

Tickets dashboard

Permissions

View on dashboard
Dashboard type
Chart type

Chart type
Dashboard type
Series

Field in view

Groups of tickets chart

Field to view
Dashboard type
Serles
Chart type
Answer:
Action cards Answer Area
e e e i i
| Base : Scenario Action card
| E L e N I e A A I - e =
l____:_":__:__::____:__:__l !

g 1 Anemail is opened Email engagement

L T S R SR . . e o e



Scenario Configuration

Tickets dashboard v

Permissions

View on dashboard
Dashboard type
Chart type

Age groups chart v

|, D L
Chartt\"iﬁc- IVIILTUSUI|L
Dashboard type
Series

Field in view

Groups of tickets chart v

Field to view
Dashboard type
Series

Chart type
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HECUI’GS%G Lumponents Answer Area
= Microsoft
products

price lists

product families
price list items

discount lists

Q
Q

unit groups
Answer:
Records and Components
units :
I T e I
| products :
i o i A B A e e i [
S S o e
‘price lists :
reduct families :
% icrosoft.
rice list items }
_________________________ R
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Answer Area

r- -

unit groups

O




unit groups
units

products

price list items

price Iis{s

NEW QUESTION: 269
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Arviwcr arel
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Answer:
Answer Area
Create a unit group.

Create product families.

Create price lists.

Add price list items.

1-00 000 0000.
2-0000000Oa0.
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NEW QUESTION: 270
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Cuantity  Discount type parameter

) Begen Cuunssy
— i Craanbity
S L T

Brgen Gty

Wi bt iy
2l lreacmrisge

Eegan Charfity

A [red cusntny
P, ik s

Answer:
Actions Answer Area

-

= s o s e Es E ws s o e E= Em B Es s Em E w= ws == o= ==

e e e e

e Em E e E s o Es S Es s e S E E s == == = E = =

- e | e

INavigate to the Quotes tab | I Select Get Products

S i 1

: Edit an opportunity record |

;“ Select GetProducts. |

I:I O

Arswer Area
Quantity  Discount type parameter

10 Begin Quantity 2
20  Percentage Nl
2\ hheaesoft >

NEW QUESTION: 271
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Which area of the current form should you use to ensure lrz eporfﬁ“ 4;-\:?;4
acoessinle from Advanced Find ruuns? - L B
i i i il N

Which value should you et to make
resuits? -q- - o

m :x-:—.
|\

. T

JE
ann:d Fmd

Answer:

acoessible from Advenced Find results?

results?

Which area of the current form showld you use 10 ensure 1
'Whlthvihtmmmmlmﬂ!mpﬂﬂ anced Find

m Microsoft

Question Answer Choices
Which area of the cumrent Tasm should you WS to ensure the report is Redated Record Types »
accessible from Advanced Find results?

Which value shoult you Set 1o make the report avadable for Advanced Find Activities ot
resuits?
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30%OFF Special Discount: KrDump)

NEW QUESTION: 272

OO 000 oooboo ooo oooo aood.

Ooo0 o000 o000 Oooo? 00000 0o obooo 000 Oooo oooooaq.
OO: 0000 000100 Ooobo oooa.

Requirement Configuration
Send guotes in 4 rebd-only lormat Lige BDE
Lise AL
TY sl
Lise EoV

Create » Word template
Create a standardired qudte that can be re-used Créste 3 Fetch XML repont
Craate 3 Powerll 3pp

Answer:

Requirement Configuration

Send guotes in a read-only format

Lise L5V

Create 3 Word template
Create a standardized Qugtethatean be re-used X Tepon
Cgaate 3 PowerBl app

O10:

https://docs.microsoft.com/en-us/dynamics365/sales-enterprise/create-quote-pdf

OO, 000 O0d

OO0 000 OOo0od

O 00000000000 000000000000000.000 000000000
OO0 000 000000 000000000000 0000 o000 oooo oo o,
OO0 0000000000000 00000.0000000000000 00000
O 00000000000 000 00000, 000 00 000 00 00 Oooo oOooaod
o000 OoOooon.

O

Humongous OO0 OO OO0 OO0 OOOO0O. OO0 OO0O0O0 rO1000e60 3100
OoOo0od.

OO0 000,00 0 000 0000 0000 0000 OO0 oOdbO Oooooon.
aoooo1ofo 200 oo oo oodo oooo oooaan.

OO0 OO


https://www.dumptop.com/Microsoft/MB-210-dump.html

00 00 000 o0, 00 o0, 00 00 000 oboo OoOoo oooo.
00 000 O000bo 00 obo0 oo oo ooOooodooooaa.
00 0000 000 0000 ooo ooooon.

*O0O0O0O O Ssalesperson2d OO OO OO O OO OOO OOOOO.
00000 oo obo 00 o oo oo oOoo oooo Oooo o oooad.
0000 oboboOoOo oobo obooOo oooon.

00 00 000 00 00 ob00obo oobooan.

0o oo

oo

*0O 000 OO0 OO0 Business UnitdO OOOOO OOO.

O 0000 00000000000 000 ooo oaa.

oo

*O0 000000000 00000000000 00bL0 OO0 Oo00o0oOo0ooonO
oon.

00 0000000 00o0o0o0o0oba.

oo

*OO0ono OO0 oooo ooo OoOooo oon.

*O0 000120000 0000 OO00oo oo,

0o oo

0000 oo oo oooooooaa.

OO0 oo o oOTooo 000 oOoooo oaoa.

00 0000 00000000000 oba.

0000000000 0000o0o0o0ooooaa.

00 000000000 0000 0000000000 o0oboooooooooao
oooo ood.

N

0000 o0 0o ooo oooo bOoo OOoobo Oooo. ooo'coo oo ooboo a
00 OO0 o000 oot oOod oooo oooad.

000 0o obobo oOoOooo obobo oOo0o oooo ooo.

oo oo oo

000 000 00000 oo ooo ooo oooboad.

00 000 0000 00 00000 00 000 00ooo oOooaan.
*O00 00 00 oo 000 ooobo oobooon.

*0O0 000 oo0o0 oooon.

*O000 OO0 INv OO0 Oobooan.

*O000 000000 oo Ooo 3ot oo Ooo Oo0o Oooo o oooa.
oo

*OOoobn boboOo odoo obbooO ooo ooooa.

*Obooob ooo 000 O0Ooo oo Oobooo oo oooa.

00 00 00bo ooaad.



00 000 000 000000 000 o0o000ooob o oboOooooooon.
*UserAll OO0O OOO OO O OOOO.

0000 oOo0 00000 ooOoooo ooo oooaoaq.

*ClientAll OO OOO0O OO OO O0O0O0O OO0 oOoOooa.

00 000 00 000 00 00 oooobo Oo0o o oooa.

NEW QUESTION: 273
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Answer: (SHOW ANSWER)
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Answer

Actions Anywer area
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NEW QUESTION: 275
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Requirement ] M ICm'SO [ .t

Include projected revenue by factory capacity.

Set the hierarchical entity to Territory.
set the rollup, erﬁrm to Product.

Set the goal metric 1o Revenue.
5&1 the hierarchical entity to Product.

Include current revenue targets.

Upluad quﬂta data for each territory.
‘Createra goal metric.
X Create a goal target for revenue.

Uplaad a goal target from an Excel template,

Include both high confidence and won oppapunities.

Create a calculated column and add it to the column layout.
Add the Committed and Won values to the column layout.
Create a rollup column and add it to the column layout.
Add a calculated value to the Opportunities Forecast view.

Answer:
Requirement Action
nclude projected revenue by factory capacity. 4 » <
Territory.
uct.

myr

Set the tjlerar' NG entzw%M I C rO S Oft
m}a data for each territory.
LCrea al metric.

N ‘ﬂf?ﬁte a goal target for revenue.
. Upload a goal target from an Excel template.

nclude current revenue targets,

s T

nclude both high confidence and won g_pﬁﬂ‘mlffé’s v

-\ W Create a calculated column and add it to the column layout.
Create a rollup column and add it to the column layout.
Add a calculated value to the Oppartunities Forecast view,

OO:
https://docs.microsoft.com/en-us/dynamics365/sales-enterprise/capture-forecast-category-
opportunity

https://rocketcrm.co.uk/sales-forecasting-dynamics-365-new-feature/
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Answer: (SHOW ANSWER)

o0

https://docs.microsoft.com/en-us/previous-versions/dynamicscrm-2016/administering-
dynamics-365/mt793319(v=crm.8)
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Answer: (SHOW ANSWER)
https://www.microsoft.com/en-us/dynamics/crm-customer-center/install-dynamics-365-for-

phones-and-tablets.aspx
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B. OO0 OOOOO OOOO OO OO
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Answer: (SHOW ANSWER)
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NEW QUESTION: 279
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A. Dynamics 365 System Customizer 100 OOOOO OO

B. OO OO Common Data Service L1010 10 OO

C. Power Apps L0 OOOO OO OO0 OOO OOOO0O0O OOO0O0O.

D. Office 365 OO0 OOOO OOOOOO OOO OOO OOOOO OOoOOm.
Answer: A (LEAVE A REPLY)

Oo/00:
https://docs.microsoft.com/en-us/dynamics365/customerengagement/on-
premises/customize/add-ready-use-business-processes
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D. 00O O0O0O0O O OO0 OOoOn.

Answer: (SHOW ANSWER)
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https://docs.microsoft.com/en-us/dynamics365/sales-enterprise/create-edit-quote-sales
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Scenario Miltbsoft

A lost opportunity is reopened. | v

The Opportunity Close record is deleted
The Opportunity Close record changes status to inactive
The Opportunity Close record changes status to in Progress

The same opportunity is closed as won. l v

The current Opportunity Close record updates with the new close details and status of completed.
A new Opportunity Close record is created with the new close details and status of completed.

Answer:

Scenario Result

A lost opportunity is reopened. A f v

=z
The Opportunity Close r.ggrdj_s deleted
| The Opportunity Closerecord changes status to inactive

The Opportunity a;s_eﬂrito changes status to in Progress

The same opportunity is closed as won.

v

oo

Scenario Result

A lost opportunity is reopened. ‘ l v

The Opportunity Close record is deleted
The Opportunity Close record changes status to inactive

R S PN

The same opportunity is closed as wo N

v
§pdites with the new close details and status of completed.
patelavith the new close details and status of completed.
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NEW QUESTION: 284
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Requirement Tool or service

Provide basic self-service customer support for frequently v
asked questions. Al Builder
Power Virtual Agents
g salesinsights Assistant
“Relationship Sales

Provide actionable list of follow-up tasl;aﬁfm a gmtﬁrner v
based on prior buying hlst-‘.‘:nr}m +«1% % Al Builder
a2 Power Virtual Agents
Sales Insights

Provide routing of né'iw“;:::roduct inquiries to product sales v
experts or product team membegs, Al Builder

— M ICYOS Of -::-wer Virtual Agents

L Sales Insiahts
Answer:

Requirement Tool or service

Provide basic self-service customer support for frequently v
asked questions. Al Builder

| Power Virtual Agents
Sales Insights Assistant
Relationship Sales

Provide actionable list of follow-up tasks for a customer v
based on prior buying history. Al Builder
Power Virtual Agents
| Sales Insights |
Provide routing of new product inquiries to product sales v
experts or product team members. AI Builder

O0d:
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https://docs.microsoft.com/en-us/dynamics365/ai/sales/overview
https://docs.microsoft.com/en-us/power-virtual-agents/advanced-hand-off

NEW QUESTION: 285

QOoooo oooo Oood.

OO URLO OOOO OO0O?

A. https://bellowscollege.dynamics.com

B. https://crm.bellowscollege.dynamics.com
C. https://bellowscollege.com.dynamics.com
D. http://bellowscollege.com.dynamics.com

Answer: (SHOW ANSWER)
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NEW QUESTION: 288
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Acuons HANSWEr Area
1 Wk L4
_ Navigate to Sales Hub alserect EM%W@* % @] L
Edit a product record

Navigate to the Additional detail tab.

®
Q@G

Navigate to Sales Hub and select Products. | @
Nawvigate to the Quotes tab.
Edit an opportunity record

Select Get Products.
Answer:

Answer Area |

Navigate to Sales Hub and select Opportunities.

Edit an opportunity recoard

Navigate to the Quotes tab.

Select Get Products.
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NEW QUESTION: 290

OO0 Dynamics 365 for Sales] 1O OO0O0O. OO0 OO OO OOO OOOO OOOO0O.
oo oo oo oo odo odo o ooo odoo ooo.

00 00 000 000 o ooood?

A. OO0 OO0

B. OO0

c. g

D. CEO - OOOO0O

Answer: D (LEAVE A REPLY)

OO

O10:
https://docs.microsoft.com/en-us/dynamics365/customer-engagement/admin/set-up-sales-
territories-organize-bus
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Actions Answer Area

Add custom views ising/Versitm
Predict solution

Authenticate Versium Predict

Install Versium Predict from the @ @:

Dynamics 365 Administration Center ' @

Install Versium Predict from
Microsoft AppSource

Add custom views using web
resources

Answer:
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Actions Answer Area

| Predict solution | : Microseft AppSource :
_____________________ | PUSP NP SR IR ey g g S
Authenticate Versium Predict 'l B S S
e O R R TR © Authenticate Versium Predict @
dnstallVersium Predict from the , . . "
Dyﬁ"‘"ICS 365 Adrfifistfatfop Center ' @* ---------- LI e e o e @
““““““““““““ == . Add custom views using web

"Instail Versium Predict from . | CeOIrCes |
. Microsoft AppSource : B e e e

' Add custom views using web
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Install Versium Predi¢tdfrosm |
Microsoft AppSource

Authenticate Versium Predict

Add custom views using web
resources

NEW QUESTION: 292
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c.O00O00O0 0000 OO

D. 0000 O0O00 OO0 OO0 OO0 OO
Answer: (SHOW ANSWER)

O
https://docs.microsoft.com/en-us/dynamics365/customerengagement/on-premises/basics/work-
with-activities?view=0p-9-1
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Answer: B (LEAVE A REPLY)

NEW QUESTION: 294
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Modify the Closure dialog pop-up

Select Business Closures from Settings L] M .
| ==Microsoft

Action Answer Area

I Dpen Sch;duiing from the Customer Service Hub

[Eelect Business Closures from Settings

Modify the Closure dialog pop-up ‘Select New 5 Micro SOﬁ

Oo0O oo oo od

000 00 00 00 000 000 o000 oooooao.

OO0 oo: Oonobo o000 oo oo oo

00 000 oo obOoooo Oooo oooon.

000 000 0000 00>000 0000ad.

00 000 Oo0000. 0oOoo Oobobo OO0o oobo oo 0o 0o ooobo o ood
0.

00 0000 00 000 000 obo obooo oooooa.
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00 0000 o0 o000 ooboo b ododdoobo oooaan.
OO0 00000 00 0000 0000 000 0000 00 00 oooa.
0o oo oo

S el a Bores Cloose =

OO0 OO0 0o ood ooodao.

00000000 0000000000000 00000 o0o00aaq.

OO odo oo oodododoodo ooooa.

OO0 001200 00000000 0000 00 0000 oOoOoo ooooaq.
OO0 oo doododododododododoOn. oo ooooo odoo1 o oo
O Oooood.

*OgoddoofooooooooooooOooOonoonoOo oOoOoOon.

0000 ododooodood od oooo o0 ooo oooodo. oo ooood
OO0 000 0000 0000d.

OO0 O00 00000 AlDay Event OO0 OO OOOO0O. OO OO OOO OO OOO
Ooo O oOood.

000000000000 O0o0000oa.
https://docs.microsoft.com/en-us/dynamics365/customer-service/set-when-business-closed-csh

NEW QUESTION: 295

Dynamics 365 for Sales1 ] OO O OOOO OO OOO OOO0OO.

PriceListA O PriceListBO OO OOOO0O OOO OOO OOOO OO0O.

OO0 000 000 O00?00000 00 0000 OO0 oo ooooaaq.
O0:. 0000 000100000 00od.



Requirement

= Mjcrdsoft

Add the products to the opportunity. ~ N v

Add both proce lists to the opportunity and add the products from both PricelistA and PricelistB
Add the products from PriceListA, change to PricelistB, and add the remaining products
Add the products to ﬁ'ﬂ.'ﬁppo&uni-tv and specify PricelistA or PricelistB on the product

Select Recalculate on an opportunity. +\"* v
E ach produttis recalculated using the current list price both PricelistA and PricelistB
rhe estimated revenue is recalculated according to the prices currently displayed on the product
ine s grid
products on the active price list in the opportunity are recalculated according to current list
|price

Answer:
Requirement

Add the products to the opportunity. i v
Add both proce lists to the opportunity @nd add the products from both PricelistA and PricelistB

Add the products from Pricelisth, change ta PRceListB, and add the remalning products
I ucts ta the oppon Spat eLIstA or PriceLisib on t 1

Select Recalculate on an oppartunity. L e
tis uﬂl:uhted u:ﬂng the current list price both PricelistA and Pricelists

NEW QUESTION: 296

OOooo O0oo Ooooo. ooobooo 0o 0o ooo obooo ooooa.
Oo0o0 o000 000 ooo ood.

oo Oo00o ooo oboooa? ooooo OO

OO: 0000 000100 oobo oooa.

Question Response
Which action should you perform? W v
Edit
Il z Close Quote
*Microsoft Pesctvate
- Reopen Quote
|
What is the resulting status for the v
quote after you perform the action? |Praft
Revised
In Progress
Open

Answer:



Question Response

- W v
Edit |
Close Cltupte

Deactivate
|Reopen Quote

Which action should you perform?

What is the resulting'status for the v
quote after you perform the action? jP_"al(‘_ -
\Revised
lin Progress

Open
a0

Question Response

Which action should you perform? v
Edit ==
Close Quote
|Deactivate
|Reopen Quote

What is the resulting status for the "_"
quote after you perform the action? [Draft —|
|Reviﬁed |
In Progress
[Open

NEW QUESTION: 297

O0: 0000 000 00000 OO000 OO0 OO0 O ooooo. oooo o oooo d
OO0 000 0000000000000 00000000. oo oooooooan
OO0 000000000000 0000000000000 od o ooan.

OO0 00O 00000000 00000. 00000000 ooo oo ooooodoo o
Oood.

OO Dynamics 365 OO0 OO OOOO OOOO OOO OOOOO.

OO0 000 0000 000000 000 0000 00 ooood.

OO000 0000 OO0 00 00 oooooo oooo ooo.

O00:. OO0 OO0 OO0 oooooq.

o000 OoOoOo ooood?

A.O

B. OO0O

Answer: B (LEAVE A REPLY)

O0O: OO0 oo

NEW QUESTION: 298
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OO0 Microsoft Dynamics 3650 L0 OO OOO0O0O OOOO0O OOO OO OOO0OO OO0O
OO. 00 000 0o obooob ooboo OO0 oooo oboOoo oo oooo obooon.
00 00 oOo0 000 0oo0ob oo o0odooooobboooOooooboooa?

A. OO0 O0O0O0 Power BI OO0 OO OOOO OOOO OOOOO.

B. OO OOOO OOOOO OO Excel OOOO OOOOO.

c. 00 oononboOoOnnobobo boOddn ob o0 oddoob oboOoOoooon
0.

D. 000 OO0 OO OO00 O00bO bo boOo0o aoono.

Answer: D (LEAVE A REPLY)

NEW QUESTION: 299
OO0 Dynamics 365 Salesd OOO0O OO0 OO0 OO OOOOOO.

OO0 ooooOo OoOooo oono.

00000 oOo0 o000 obooo oOod? odoobo oo o000 oo ooobo oo od
EI“I:I OOo0oo ooo oboo oboooboo.

A the prockict gnd O orer for A ° o
NIy g .
MRl yYrm )

Tramalute product Asres v il Y L -

Create prochuct Larmsiei

Answer:

Answer Area

Create a unit group.

Create products lists.

Create a price lists.

Add price listitems.

1-00 000 0000.
2-00 000 000O0.
3-00 000 ooan.
4-00 00 000 0o00oad.

NEW QUESTION: 300
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OO0 o0 o000 00 oob obo00o oo oboo 00 0ooobo oooo ooao.
000 OO0 O000? 00000 00 0000 000 Oooo ooOooaaq.
O0: 0000 000100 ooo ooaaq.

requeemelV] | CFOSOTt Actiopsl

-
Create leads from incoming emails P od U | v

Create a Queue arn&;_ﬁgy:p_rd Creation Rule
Create a Workflow for incoming emails
Creaga:;gr?ﬁgﬂ-dn to trigger a p'lug-in

Do not create contacts from emails D‘ _] v
from unknown senders O

‘|Disable Create records for emails from unknown senders
Enable duplicate detection rules for emails

Disable duplicate detection rules for leads

Enable Create Lead in email tracking

Answer:
Action cards Answer Area
e e e
| Bage : Scenario Action card
I [ Y aEn T ——
e e e e e et e e | . A !
F I . ; E
' Email from Microsoft Exchange | Upcoming meeting reminder : ST RGO e :
I O Wi R I T e e
r- --------------- |
:Email engagement : E An‘email is opened Email engagement
l—- ——————————————— .l
Today ‘ M
S icrosoft
oo

Requirement - M |C roAg:an t

|
Create leads from incoming emails

Create a Queue and R : e
Create a Workflowiﬁ)ﬂﬂcorﬂiﬂg emails
Createsan ‘Action to trigger a plug-in

Do not create contacts from ema:ls U, L N v
from unknown senders -

Disable Create records for emails from unknown senders
Enable duplicate detection rules for emails

Disable duplicate detection rules for leads

Enable Create Lead in email tracking

ad:

https://docs.microsoft.com/en-us/dynamics365/customer-service/set-up-rules-to-automatically-
create-or-update-r



NEW QUESTION: 301

OO OO0 OO Dynamics 365 Sales] OO OO OOOO.

O00O0 OO0 00 00 0,120 00O 4800 OO OO0 OooooO.

00, 000, 00O 300 oo oooa.

*0O 00 ss.oo0dd0.

*[O120 OO0 ss55.00000.

000000400 00 OO0 000 OOogd $2o00.oo000.

*O0 0000000001200 0000 OO0 oOdOd $1eoc.ood0O0.

40 OO0 OO0 OO O OO0O0O10% OO Oooooa.

OO0 00000 O0Oo0o Oood.

OO0 00000 000000000000 00000000 000000000 oaaO
OO0O00. 00000000, 000000000 000000o0ooooo.ooaao
O00 000000 000000000000 oooo0d.

O0:.0 000000100 000 ooaaq.

Components
PRoccE: Price Lists Entry description Component
Descount Lists Unit Groups Dwink: flavors list Component

Four or more cases Component

Combigation of Ravors Component

g = Microsoft

Entry description Component
—— | Products

MDescount Lists |, Unat Gro Drinik fvors list

| | TR = |D~uaun1mu
Four or more cases

Combination of Navors | Products

M lepOsOft  ivwoow

Entry describtion, ., s Component

Drink flavors list -Products

Four or more cases Discount Lists

Combination of flavors Products

One can ' Unit Groups
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NEW QUESTION: 302

OO0 00 00 000 00 00 Oo0oo 0o 00 oo oOooo.

00 000 00 00 00 000 000 OO0dOd Dynamics 3650 OO0 COO10.
OO0 000 oo0oo ooad?

A. OO0

B. OO

c. 0o oad

D. OO OO

Answer: B (LEAVE A REPLY)

O0/od:

o0
https://docs.microsoft.com/en-us/dynamics365/customer-engagement/customer-service/set-
when-business-closed-csh

NEW QUESTION: 303

Contoso, Ltd.[] Dynamics 365 L1010 OOOOO. OOOO sales@contoso.com O IO
OO0 Oodo ood Ooo oooo ooood.

OO0 OO0 sales@contoso.comO O OO0 OO0 OOO OOO0O OOOO0O OOO OO O
Q.

O00 OO0 0000 O000?00000 000 000 OO0 OO0 oOooo ooooao
O.000000,00000000000000O00O00000..000000aod
OO0 00 000 000 00000 O 0o oood.

O0:.0 000 000100 000 oooao.

Actions Answer Area
Create a business process flow Requirement Action
Create a child worflow Create an email. Action

Create a real-time workflow Send the email. Action


https://www.dumptop.com/Microsoft/MB-210-dump.html
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Answer:

Actions Answer Area

]
'Create a business process flow

Requirement Action

iCreate a child worflow : Create an email. Create a real-time workflow

aad
Requirement Action

Create an email. Create a real-time workflow

Send the emgil:. Create a child worflow

el daleat ==

[

% | h A y B | i L
e Wt V' g L -

NEW QUESTION: 304

OO0 00 000 00000 oood oooo ooo.

O00 0000 ooad?

A.0O0O 0O0O

B. OO OO

C.000O0 0000 oad

D. OO

Answer: A (LEAVE A REPLY)

o0
https://docs.microsoft.com/en-us/dynamics365/sales-enterprise/set-up-discount-list

NEW QUESTION: 305

00 00O 000 00 0000000000 0000 o000 0000 ooa.
OO0 000 0000 O000?00000 00 0000 OO0 OO0 oooooa.
O0: 0000 000100 ooo ooaaq.
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Scenario

An existing customer is not renewing

Entity

v

their private box rental.

Opportunity
Order &
Phone Call Aciﬁity
Email Activity

e b

call from an existing customer.

Opportunity

Order

Phone Call Activity
Email Activity

Answer:

= Mlicrosoft Ertv

An existing customer is not renewing

their private box rental. |

Opportunity

Phone Cail Acﬁvity i

Email Activity

You need to complete the follow-up

for a group sale inquiry followinga
call from an existing customer.

Opportunity

Email Activity

m[n
Scenario

An existing customer is not renewing

Entity

their private box rental.

Opportunity U
Order

Phone Call Aﬁfity

Email Activity

You need to complete the follow-up

for a group sale inquiry following a
call from an exis_ting customer;

NMHCrosc

Opportunity
Order

e Call Activity

Actmty

Status reason

Other

Non Interested
Wrong Number
Connected

Other

Non Interested
Wrong Number
Connected

Status reason

e — — —_— —_— — —

Non Interested |
'Wrong Number
Connected

Other
Non Interested
Wrong Number

Connected | |

Status reason

Other

Non Interested
Wrong Number
Connected

Other
Non Interested
Wrong Number




NEW QUESTION: 306

OO0 0000 000 obobo o0 0000 ooooo.

000 OO0 Oo00? 00000 000 000 000 Oooo oOooOoooo. o ooo o 4,
00 000000 00000000 000000000 000000000 oo00aod
O ooooo oo oOoOn.

O0: 0 000 000100 O0oo ooaaq.

Actions Answer Area
Informatio Action
Create a playbook template &
Price lists Action
Export the list to a file :
g . : i titor list Action
Add the manager's user ID to the : Segpetitar ils
correct business unit P
Add the security role to the | '
manager's user ID : '
g A ]
Answer:
Actions Answer Area
—————————— 1 Information Action
Create a playbook template | e e o ) oy
S W R o o ™ Add the manager's user ID to the
___________ - Price lists

Competitor list Export the list to a file

tmanagersUSERIDN o 4o o L

“ L} ..
"Bl
CroOS(
Information Action
Price lists Add the marager's user D to the
correct business unit
Competitar fist Expart the list to a file
Microsoft

NEW QUESTION: 307

Dynamics 365 Salesd 0 OOO OOOOO.

O000 000000000000 0000000 00o0aa.
OO0 000 00000000000 0000000000 ooad.

00 oo o0 oOoOooooobo oboOoOod? odoobo oo oOooo oobo ooo oaa
Oooan.



OoO: 0000 0oob010o0 ooo ooaan.

Scenario Result

A lost opportunity is reopened. v

The Opportunity Close regord is deleted
The Opportunity Clase record changes status to inactive
The Opportunity Close record changes status to in Progress

The same opportun lo:

v

i | P
m:: Close record updates with the new close details and status of completed.
AN Close record is created with the new close details and status of completed.

Answer:

Scenario Result

A lost opportunity is reopened.

e gurrent Opportunity Close record updates with the new close details and status of completed.
| A new Upportunity Close record is created With the new close details and status of completed.

same nity is closed a Y
m VIiCraBa

NEW QUESTION: 308

RFQ Won/Loss 10O 0O OOOO OO0O.

O00O OO0 O00O00 0002 00000 00 0000 OO0 ooo ooooon.
O0:. 0 000000100 000 ooaaq.




Chart requirement Configuration
Type of chart ~

Column
Pie
Funnel

== \Mifrosoft
Actual Close Date

Status
Created on
Est. Close Date

Horizontal Category Axis label

Won data series value v

Actual Revenue
Est. Revenue
Predictive Score
Goal target

Lost data series value v

Actual Revenue
Est. Revenue
Predictive Score

- Goal taraet
Answer:



Chart requirement Configuration
Type of chart v

Column
Pie
Funnel

HofZoptahCatégory Axis label v

Actual Close Date
Status |

Created on

Est. Close Date

Won data seriéswalue %

E&ctual Revenue
Est. Revenue
Predictive Score
Goal target

Lost data series value %

Actual Revenue
Est. Revenue
Predictive Score
Goal taraet

NEW QUESTION: 309

O00 OO0 0000000 000 oooan.

OO0 0000000000 00000 000000000 gaaq.
OO0 o0 aoomd?

A. OO0 OO0 00000000000 oOoacoaq.

B. OO OO OO

cOoooooooooooon

D. OO OO0 O000 OO OO0Oooo ooooaq.

Answer: (SHOW ANSWER)
https://docs.microsoft.com/en-us/dynamics365/customer-engagement/sales-enterprise/add-
product-quote-order-invoice

NEW QUESTION: 310

OO 000 000 o00oOoOo oOoooaaq.

OO 000 o000 o 000 ooooo oo 00 ooo oooobo oon.
0o ooo o0 oOoooob o oboooOoooon.

ooo oo ooo?

A.O0O0O0O O0O00O00O OO0 OO0oon.
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B. OO0 OO OOOO0O OOoOoo.

C. Calendar OOOO OOO OO OO0 Kanban OOOO0O OOO0O0O.

D. Kanban OO 00O OO0 OOOOO.

Answer: A (LEAVE A REPLY)

o0
https://docs.microsoft.com/en-us/dynamics365/sales-enterprise/activity-kanban-view

NEW QUESTION: 311

oooo OO0 00 OdOoo oooo Ooooddo oo ooo oooo oodoo.

OO0 o0 o000 Ooooo 0o Oooo oooo OO0 Oooo Ooooo oooo ooo oo
0o ooo.

(I

AdOOOO0O00OO0O0O0OO0O000OO0O00 OO0 OoOOoOoOoOooooooooo oad
.

B.OOOOOOOOOOOOOOOOOOooOOoOoOooooooooOooooan.
c.Oobbooooooodooooooooooooodoooooon.
D.OOO0OOOOOOOOOO00O0O0OOoOoooooooddoono ooan.
Answer: B (LEAVE A REPLY)

NEW QUESTION: 312

Dynamics 365 for Sales] OO O0O. OOOO OOO OO, OOO0O, OOO OO0 Ooo d
OO0 OO0 OooOooao.

O00O00O0 OO0 000000000000 O0000 000 ooaoa.

O000 OO0 OO O OO0 bynamics 3650 OOOO OOO.

O00 0000 O00O00?00000 00 0000 000 O0oOo ooOoooa.

O0: 0 000 000100 000 OoOoad.

Requirement Option

Configure the columns to include in the L
search. Lookup view

Quick Find view

Include notes in the search.

Relevance Search

Answer:
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Requirement Wi Fﬂﬂp[‘ &

Configure the columns to include in the ‘ |V
search. F.ng_l_lp_\fl_eug - ‘

Quick Find view

.

Include notes in the search. v

F’Categorized Search }

[Relevance Search :

Requirement Option

Configure the columns to include in the ;
search. Lookup view

Quick Find view

Include notes in the search.

Categorized Search

O0d:

https://docs.microsoft.com/en-us/dynamics365/customer-engagement/basics/relevance-search-
results

NEW QUESTION: 313

O0: 0 000 000 00000 0000 OO0 00 O O0oOo0odo. OoOooo o oooo oa
OO0 000 0000000000000 O0000O0000.0000 000000000
OO0 Ooooo oo Ooodoo oo oo oooo oodo oooo oo o oodaao.

O00 0000000 0000000000000 000 000 00 ooOo oooo o
ooo.

L1000 Dynamics 365 for Sales OO0 OO0 OO OO0,

OO OO0O0O Linkedln Sales Navigator O C(O 0 OOO)O OOO0O OO0,

100: LinkedIn Sales Navigator O O(O OO OOO) OOOO OOOOO.

O000 OO0 Ooo0ood?

A. O

B. OO0

Answer: A (LEAVE A REPLY)
https://docs.microsoft.com/en-us/dynamics365/customer-engagement/linkedin/add-sales-
navigator-controls-forms
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NEW QUESTION: 314

Dynamics 365 for Sales] IO

OO0 000 0000 Ood.

OO0 000 0000 000?00000 00 0000000000 00ocaaam.
O0: 0 000 000100 000 OoOooad.

Scenario Option

Add a product from an opportunity. 1 v

Existing Product
Write-In Product
Get Products

Add a product from a price list. ' v
Existing Product

Write-In Product

Get Products

Add a product that does not exist in the

_____mm. . 1!.{_
product catalog. Existing Product W”@F OSOT

Write-In Product
Get Products

Answer:
Scenario Option
Add a product from an opportunity. ' v
Existing Product
I Write-In Product
I|Get Products |
Add a product from a price list. v
. | Existing Product | |
Microsoft [Write-n Product
Get Products
Add a product that does not exist in the l 3,4
product catalog. Existing Product _
Write-In Product
Get Products

oo



Scenario MECE’GSOH Option

Add a product from an opportunity.

Existing Produet™ .
Write-In Product

Get Products

Add a product from a price list. @

ing Product
Write-In Product
Get Products

Add a product that does not exist in the

product catalog. Existing Product
Write-In Product

Get Products
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